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“ONE FLAG, ONE COUNTRY, ONE PEOPLE” 


(See Editorial on Page 77) 
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SEND FOR 
New Watch Case. Circular 


It describes a few of our best sell- 
ing 12-size cases and latest models. 
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Octagon 





Cases 


for Regular 12-size Movements 


Manufactured in the following grades: 


14 kt. solid gold, green or yellow. 

Bristol 25-year gold-filled, green or 
vellow. 

Montauk 20-year gold-filled, yellow 
only. 


These can be supplied in Plain Polished, 
Fancy Engine-turned, or Engraved de- 
signs, especially suited to this style of 
case. 

These octagon cases are made with snap 
bezel and back and are fitted with either 
triangle bows and jeweled or flat top 
crowns, or octagon bows with flat top 
crowns. 


All these cases have the famous Fahys 
Kant-Kum-Off Bows. This is a selling 
feature that always appeals to watch 
buyers. 

Make a feature of Fahys Octagon Cases 
this Spring. You will find them particu- 
larly good sellers. All leading jobbers 


can supply you. 


Joseph Fahys & Company 
Established 1857 
CHICAGO NEW YORK BOSTON 
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Tibetan Jewelry From the “Roof of the World.” 











EE 


OUT the least known and seldom pic- 
A tured jewelry from the Far East is 
that from Tibet, until recently “the for- 
bidden land.” For centuries the in- 
habitants, their customs and ornamentation 
have remained practically a mystery and 
unknown to modern eyes. Only a few 
European travelers, and some from India, 
have ever been able to penetrate far in the 
interior and to traverse the great natural 
obstacles of mountain barriers and lofty 
passes, beset with all kinds of danger, in- 
cluding cold. A temperature of 40 to 60 





Fic. 1—TIBETAN WOMAN WEARING FESTIVAL 
DRESS AND JEWELRY. 


degrees below zero is quite the average in 
Winter in some elevated portions. 

The Tibetans live at an altitude of from 
16,000 to 19,000 feet. Probably of unique 
interest, therefore, will be some _ typical 
photographs here reproduced along with 
description, showing the quite .lavish use 
of precious stones as worn by the rich and 
fashionable women of the “roof of the 
world.” Their peculiar setting and the elab- 
orate display of the gems will possibly be 
found to be quite new to American eyes. 

The pictures show representative women 
of the famous religious and capital city of 
Lhassa, full of large monasteries, and also 
the abode of rich traders and merchants 


who have large caravans going to and fro 
to China. The love of jewelry and precious 
stones is especially great among the 
Tibetans and considered indispensable 
treasufes to possess, proclaiming the high 
rank and social position of the wearer. 





Fic. 2—GIRL ADORNED WITH TURQUOISE 
AND PEARLS. 


The accompanying photographs show 
representative sets of ornamentation and 
the manner of arranging and wearing the 
same. hese are valued at several thou- 
sand dollars. 

The use and employment of large and 
fine turquoise stones is one of the main fea- 
tures of a Tibetan woman’s jewelry outfit. 
As will be seen from the accompanying 
photographs the Tibetan women wear and 
arrange their precious gems in a most pic- 
turesque and conspicuous fashion. 

The illustration on page 43 shows a rich 
Tibetan woman in her gorgeous array of 
jewelry. The elaborate and prominent fea- 
ture is the high and peculiar headdress 
composed of broad bandeaux made up of 
pearls, interspersed with large turquoises 
and corals alternating. Another note- 
worthy feature are the gold earrings inlaid 
with a mosaic of turquoises in concentric 
rings. The necklace consists of coral beads 
and large yellow amber balls. 

In the portrait of the little girl (Fig. 2) 


she is wearing a headdress set with large 
turquoise and amber balls, miniature gold 
earrings, a rosary of turquoise and neck- 
laces of coral beads and amber. A 
charm box set with turquoise is suspended 
from the long necklace. 

Fig. 3 illustrates a mode of wear- 
ing Tibetan jewelry without the headdress. 
The conspicuous feature being the large 
earrings of gold inlaid with a mosaic or 
turquoise, gold amulet box, the surface 
being filled with a network of designs 
formed of gold filigree and inlaid with 
seven choice turquoises of first quality, 
necklace composed of Jarge turquoise, amber 
and coral beads, and silver chatelaine with 
ornamental halberd, toothpick, ear spoon, 
tweezers and small brush for oiling the 
hair. 

Fig. 1 represents a Tibetan woman in 








Fic. 3—TIBETAN WOMAN WEARING RICH 
JEWELS. 


festival dress of Chinese silk. The chaplet 
is worn over an artificial wig of long 
flowing hair imported from China. The 
turquoises are sewed on to a foundation 
of stiff red cloth, and bandeaux formed by 
rows of artificial pearls are laid around the 
sides. An elaborate necklace of pearls and 
turquoises is worn around the neck. 


As jade is the recognized jewel of the 
Chinese, so turquoise is the standard gem 
of the Tibetans. In the eyes of the Chinese 
jade is not a stone, but forms a distinct 
class sui generis, as is shown by such con- 
stant phrases uttered from the lips of 
stone dealers; shi yu pu shi shi-tou, “it 
is jade, it is not a stone.” To call a tur- 
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If there is any one name that you ought instantly to associate 
with dress jewelry, that name is Larter & Sons. 


The fact that we are one of the pioneer manufacturers of 
this important class of jewelry has perhaps given us an 
advantage, but the principal reasons why we have obtained 
our preeminent position is the practicability of the Larter 
automatic back on the shirt studs and vest buttons; the 
quality of the material; the expert workmanship; the wide 
range of styles and the moderate prices. This is a com- 
bination that is hard to beat. 


wert. LARTER & SONS arm 


Jewelers Bldg. 


rneealhenaagy 23 Maiden Lane, New York REGISTERED 


San Francisco, Cal. 


TRADE MARK 
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stone means an offense to the 
d he will exclaim indignantly, ds 
“this is a turquoise and not 


quoise a 
Tibetan, an 
yu ré, do ma re, 


”? 
g The Tibetan word for turquoise is gyu 


pronounced yu. The ena — i 
turquoise is indigenous property, Chi 
-ived neither from Sanskrit - — 
‘¢ shows that turquoise must have been 
known to the Tibetans since remote times. 
There are, doubtless, also many —— 
turquoises still in their possession as they 
are inherited from mother to daughter for 
generations, and thus kept as heirlooms in 
the same family for centuries; being con- 
stantly exposed to the open air, they read- 
ily change color and often. assume a ~~ 
green shade, more or less tainted with blac 

"is appreciation of turquoises by the 
ancient Tibetans was graduated as follows: 
Deep-blue, lustrous stones without flaw 
took the foremost rank, white and red 
strips or layers were not considered a 
blemish, but rather a special beauty; the 
lighter the blue and the more approaching 
a gray and green the more it sank in 
estimation; stones with black veins and 
streaks and with cloudy strata were looked 
upon as common, also those of greenish 
hues. It is interesting to note that this 
scale of valuation doubtless going back to 
ancient times holds good also for the 
present age. The turquoise in Tibet figures 
in a very celebrated romance. 

In 641 A. D., a powerful Tibetan king 
married a Chinese princess, the daughter 
of the Emperor T’ai-tsung of the T’ang 
dynasty. The story of his wooing of the 
princess has been made by the Tibetans 
into a poetical romance in which we find 
such well-known and world-wide motives 
of popular tradition as the difficult tasks to 
be solved by the prospective son-in-law. 
The candidates for the hand of the princess 
‘were many, so the emperor decided that he 
should obtain her who could best stand a 
number of tests. One of these was that 
he laid before the assembled delegates a 
buckler constructed of a coil of turquoise 
arranged on concentric circles so that one 
end of it just formed the center; he re- 
quired that a silk thread should be passed 
through the apertures of the’ turquoises 
from one end of the coil to the other. 

Nobody could solve the puzzle except 
the astute Tibetan minister Gar who 
caught a queen-ant and fed it well with 
milk until it grew bigger. Then he tied a 
silk thread to its waist, fastening the end 
of the thread to a silk band which he held 
in his hand, and placed the ant in the 
perforation of the first turquoise, gently 
blowing into the hole, till, to the amaze- 
ment of the lookers-on, the ant came out 
at the other end of the coil dragging the 
thread along. The innate nature-love of 
the Tibetan people is shown in the con- 
nection of the colors of their favorite gems 
with the general colors of nature in the 
course of the season. 

With the majority of the people, tur- 
‘quoise is favorite, coral and amber rank 
next. The blue, green, and blue-green; the 
red, rose and pink: the yellow and brown 
of these three substances are indeed those 
tinges which most frequently occur among 
the flora of the Tibetan plateaus. During 


the Summer, large patches of blue, red and 
yellow flowers abound on the fine pasture 
lands. Undoubtedly the enthusiasm of the 
Tibetans for turquoise, coral and amber 
must have been suggested and strengthened 
by these beautiful shades of their flowers 
which their women as readily use for 
ornaments as stones, indeed, it seems, as if 
owing to its permanency, the stone were 
only a substitute for the perishable ma- 
terial of the vegetable kingdom. 
Turquoises, usually in connection with 
gold, belong to the most ancient propi- 
tiatory offerings to the gods and demons; 
in the enumeration, gold always precedes 
turquoise as the more valuable gift. They 
also figure among the presents bestowed 
on saints and Lamas by kings and wealthy 
laymen. The thrones on which kings and 





Fic. 4—TIBETAN WOMAN DECKED WITH 
ELABORATE DISPLAY OF JEWELS. 


Lamas take their place are usually de- 
scribed as adorned with gold and tur- 
quoises, and they wear cloaks ornamented 
with these stones. Turquoises are, further, 
offered on the altars of the gods, and their 
brass or copper images are adorned with 
them. Buddhist images thus treated may 
readily be recognized as Lamaist deities, 
as the Chinese never adopt this method. 
The number of stones set in an image 
varies according to its dimensions, and may 
reach from a half dozen up to a hundred 
and more. 

In any case, however, this is not intended 
as a mere ornamental addition, but the 
turquoises are to signify the actual jewelry 
with which the deities are adorned, and 
which form part of their essential at- 
tributes. One of the finest monuments in 
Tibet is the sarcophagus of the first Pan- 
ch’en Lama in the monastery of Tashii- 
hunop near Shigatse. It is of gold, covered 
with beautiful designs of ornamental work, 
and studded with turquoises and precious 
stones. Turquoises in this gorgeous monu- 
ment appear to be all picked stones, ar- 
ranged in patterns and in such profusion 
as to cover every available spot, including 
the polished concrete of the floor. 

Unlike Tibet to the Chinese turquoise is 
an alien substance which never became a 
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national factor in their jewelry. They 
made its acquaintance through Persians, 
Tibetans and the Mongol rulers were the 
first to introduce it into China, and their 
utilization of the stone gave impetus to the 
discovery of turquoise mines on Chinese 
soil. At the present time there are two 
distributing centers in China for the trade 
in turquoises, Peking commanding the 
market of Mongolia, and Si-ngan fu con- 
trolling the trade with Tibet. In Si-ngan 
fu there may be a dozen traders engaged 
in the business. They are all settled in 
the same street and work up the raw ma- 
terial in their own shops. They produce 
beads and flat stones in any desired dimen- 
sions by grinding and polishing, and perfo- 
rations are then drilled through the beads 
or stones. 

The latter is an essential operation as 
Tibetans are averse to accept any others 
(except the small beads to be set in rings 
or the plaques for inlaying earrings and 
charm boxes). The first experiment that a 
Tibetan will make with a turquoise offered 
is to ascertain the quality of the perforation 
by blowing or spitting through it or by 
boring it with a needle. If the experiment 
is unsuccessful he will return the turquoise 
at once. 

Exceptionally beautiful stones or very 
small and carefully polished beads are sold 
as individual items only. Beads and stones 
are purchased there by Chinese commercial | 
travelers trading with Tibetans and em- 
ployed by them as a means of barter. 
Among the noteworthy articles carved out 
of turquoise for use in Tibet are the 12 
animals of the solar zodiac constituting a 
cycle of 12 years, each year being named 
for one animal. These turquoise carvings 
represent the rat, ox, tiger, hare, dragon, 
serpent, horse, sheep, monkey, cock, dog, 
pig or boar. Such sets are made for 
wealthy Mongols to facilitate the counting 
of years. 





An Error 





AN error in the March 21 and 28 issues 
of THE JEWELERS’ CIRCULAR was made 
in the price of Community Plate Tea 
Spoons, giving the price $5 the dozen in- 
stead of $5.50, which is the correct price. 
The error was one of the unfortunate 
things which do happen, but it brought out 
a most interesting feature in that it showed 
by the enormous fumber of letters re- 
ceived by the Oneida Community, Ltd., that 
the jewelers everywhere are interested in 
the advertising of THE JEweters’ CrrcuLArR 
even to its smallest details. It also showed 
that they are very enthusiastic in maintain- 
ing the standard price of Community Plate. 








A recent issue of the Daily Consular and 
Trade Report contained the following item: 
“A man in Guatemala desires to buy cheap 
plated and rolled jewelry and novelties. 
* * * He also desires to entertain an 
agency proposition. Quotations should be 
made f.o.b. New York or New Orleans. 
Payment will be made by cash. Correspond- 
ence may be in English. References.” For 
further information communicate with the 
Bureau of Foreign and Domestic Com- 
merce, Washington, D. C., or any of its 
branches and refer to File No. 24053. 
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Offer Exceptionally 
Attractive Values to 
Important Dealers. 


iamonds 


Offices: 68 Nassau St., New York 
31 N. State St., Chicago 
. as 10 Tulp Straat, Amsterdam 




















Factory: Most Modern and Complete 


——— 
136-146 West 52nd Street, N. Y. 
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Report on Insurance Funds. 





Members of Jewelers’ Manhattan Camp of the Order of the Golden Seal Get 
Figures Showing Condition of the Funds and Members Who Died in 1916. 











past week, Arthur F. 
Bouton, Supreme Secretary of the Order 
of the Golden Seal, has mailed to the 
jewelers of the country who are members 
of Jewelers’ Manhattan Camp No. 12 of 
this order, the annual report up to Dec. 
31, 1916, giving a list of the deaths among 
the jewelers whose insurance claims were 
paid by the organization, together with a 
statement of the condition of the mortuary 
and general funds taken over from the old 
Assurance League, . 

The Jewelers’ Manhattan Camp contains 
the remaining membership of _ the old 
Jewelers’ League, founded in 1877, which 
was later changed to the Assurance League 
of America, and finally merged with the 
Golden Seal. 

The annual report which Supreme Secre- 
tary Bouton has sent reads: 


During the 


ANNUAL REPORT OF THE ORDER OF THE GOLD- 
EN SEAL TO ITS MEMBERS WHO WERE 
FORMERLY MEMBERS OF THE ASSUR- 
ANCE LEAGUE OF AMERICA. 


December 31, 1916. 


Dear Sir and Brother: 

The results of the work for the year 1916 are 
submitted to you as a member of Jewelers’ Man- 
hattan Camp, No. 12, of The Order of the Golden 
Seal by reason of your former membership in the 
Assurance League of America. An unusually 
heavy mortality was experienced during the year, 
and while the Assurance League funds show an 
increase, this is a little more than offset by the 
increase in the necessary reserves due to another 
year being added to the age of all of the members. 
The necessity for new members to reduce this 
increase in age is apparent. Amendments to the 
Constitution and Laws were adopted at the Con- 
vention of the Supreme Camp held in New York 
City, in June, 1915, by which new members are 
permitted to join the Assurance League Class, but 
the co-operation on the part of the other members 
has not been such as to bring about additions to 
the membership. The report for the Assurance 
League Mortuary and General Funds for the year 
1916 follows: 


Assurance League Mortuary Fund. 
Dec. 31, 1915— 
Balance, as per Report.............. $173,966.87 
Dec. 31, 1916— 
Monthly Payments received 
a a ani locas a $74,011.42 
Interest on Invested Funds. 8,970.04 





Total Receipts for 1916............ 82,981.46 


—__—_ =—_— 


$256,948.33 


Death Losses, Paid in 1916........ 75,485.40 
Dec. 31, 1916— 
Balance in this Fund................ $181,462.93 


Assurance League General Fund. 
Dec. 31, 1915— 


Balance in this Fund $16,608.11 


Beer eceeCceenaeeee 4 4 


Received for Interest in 1916........ 860.92 
$17,469.03 
Paid Expense of Cemetery Lots...... 2.50 
Dec. 31, 1916— 
Balance in this Fund............... $17,466.53 
Summary, 
Balance A. L. Mortuary Fund.........$181,462.93 
Balance A. L. Gereral Fund........... 17,466.53 
Total Assurance League Funds..... $198,928.46 


The A. L. General Fund is to be used only for 
the benefit of the former members of the Assurance 


League so long as any Assurance League Certifi- 
cate remains in force, and can be used for pay- 
ment cf Assurance League Death Losses if neces- 
Sary. 

The Funds of the so-called ‘‘Level Premium 
Members’’ were not required to be separated and 
such Funds became a part of the regular Mortuary 
Fund of The Order of the Golden Seal. 

Erclesed herewith, on separate card, is the Finan- 
cial Statement of our entire Order as of Dec. 31, 
1916. 

A. L. Death Losses Paid in 1916. 


Charles F. Holder, Pasadena, Cal.; Sarah 





a, EEOes WHER, TEs 046s <ccsenccses $4,416.68 
Thomas B. Hagstoz, Delanco, N. J.; Em- 
ma R,. Hagstoz, wife, Benef.......... 5,000.00 
John W. Johnson, Plainfield, N. J.; Sarah 
J}. C. Jolmeom, wife, Bemef..ccccccccce 2,011.87 
Henry J. Fink, New York, N. Y.; Es- 
tella Fink, wife, Olga F. Leserman, 
ee. TES 4 546056 s ce beniences 2,449.59 
William H. Stodart, Glen Ridge, N. J.; 
Edith S. De Gress, William R. Stodart, 
SS. nine k eds cecdene d dead 1,496.00 
Prentiss M. Whitman, Augusta, Ga.; 
Sarah EF. Whitman, wife, Benef...... 163.00 
Carl Mayer, Austin, Texas; Louisa M. 
ee Ws TR oncccannekesaeues 5,000.00 
Silas N. Jenkins, Richmond, Ind.; Sophia 
A. Jenkins, wife, Benef.............. 2,011.87 
Joseph Rosenfeld, New York, N. Y.; Si- 
donia S. H. Rosenfeld, wife, Benef... 4.375.10 
John Fisher, Atlantic Highlands, N. J.; 
John Edgar Fisher, son, Benef........ 3,987.39 
David I. Reynolds, New York, N. Y.; 
Lucy Ella Kissam Reynolds, wife, Benef. 3,000.00 
James V. Forster, Glen Rock, N. J.; Ida 
Luc POCUINR, WHR; BOMOG ic 6 isc ceccecaes 1,000.00 
Paul H. Rosenthal, Philadelphia, Pa.; 
Marion E. Rosenthal, wife, Benef.... 4,728.00 
George W. Hunt, Plainfield, N. J.; Ida 
SE re 2,570.00 
Erastus W. Clark, Tallahassee, Fla.; Janie 
Roselle Clark, Minnie Clark Spear, 
Guages, TOROG 6 icéccecseevaseee: 5,000.00 
Edward M. Schreiner, Summit, N. J.; 
Marjorie Schreiner, daughter, Benef.. 2,507.18 
Daniel A. Skinnell, Whitestone, N. Y.; 
Evelyn Skinnell and others, Executors, 
Ee nkwida's ails weed dane Rides 2,520.00 
John A. Linherr, New York, N. Y.; Mary 
A. Limheoer, wile, Bowed. . cc cccccccécs 1,496.00 
Theodore C. Steinhaus, Brooklyn, N. Y.; 
Theodore Frederick Steinhaus, Theo- 
dore Justus Steinhaus, sons, Benefs... 4,319.88 
David P. Barry, Brooklyn, N. Y.; Janet 
I ree 5,000.00 
William Hunt, Uniontown, Pa.; May 
Beeson and other children, Benefs.... 1,496.00 
Asa C. Fellows, Bloomfield, N. J.; 
Thomas Fellows Clifford, nephew, 
PG. 6cwedingéacdeend eases kb aeekes 1,700.29 
John V. Diefenthaler, Wyoming, N. J. 
Alice Diefenthaler, wife, Benef....... 5,000.00 
C. F. Koester, Tvson, Vt.; Herman Koes- 
ter and other children, Benefs........ 4,236.55 
Wl 4.60¢seecdnen eodottendases $75,485.40 


Also the following Death Losses were paid in 
1916, under A. L. “Level Premium” Certificates: 


em W. Flershem, Chicago, Ill.; Mary 


Sophie Flershem, wife, Benef......... $2,500 00 
Russell E. Burdick, Cleveland, Ohio: Ho- 
mer H. Johnson, Esq., Exec., Benef... 780.00 
Robert FE. Budlong, Providence, R. I.; 
Edith M. Budlong, wife, Benef....... 5.000.00 
Terrenoe P. Corcoran, Kingston, N. Y.; 
Winifred C. Cummings, daughter, 
PE, Sanda <ckeredeitediaeeues cue 1,000.00 
James V. Short, Brooklyn, N. Y.; Eliza- 
beth G. Short, wife, Beref........... 2.000.00 
William M. Kaas, Newark, N. J.; Mar 
garet C. A. Kaas, wife, Benef........ 3,000.00 
WE S66 baw onics +a Gb ealeeae bene $14.280.00 
The following Assurance I eague Death Claims 


were adjusted but not due until after Dec. 31: 


George W. Sadtler, Baltimore, Md.: De- 
lia C. Sadtler, wife, Benef......ccces $5,090.00 
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Moritz Falkenau, Deal, N. J.; Henrietta 


Falkenau, wife, Benef.............66. 5,000.00 
Henry N. Wright, Detroit, Mich.; Flora 
M. Wright, wife, Benef.............. 5,000.00 


Henry Greenman, Richfield Springs, N. 





Y.; Florence Greenman, wife, Benef.. 2,602.00 
Asa W. Armington, Newton, Mass.; Rox- 

ana M. Armington, wife, Benef....... 1,000.00 

TO: -06000666406ss0a seeders vie $18,602.00 


All claims upon deaths occurring during 1916 
had been adjusted prior to Dec. 31, 1916, and 
there were no deaths reported upon which proofs 
had not been completed at the close of the year. 

In November, 1916, Adam Knobloch resigned as 
Superintendent of our New York District, and Dr. 
Jacob Margulis, as Special Examiner and Repre- 
sentative of the Order, is looking after the inter- 
ests of the Order at present. Miss H. W. George 
has been re-appointed as Secretary of your Camp 
and will continue to perform the duties of that 
office. 

The Supreme Officers of The Order of the 
Golden Seal feel that there has been a lack of 
co-operation on the part of the members of your 
Camp in that. with a few notable exceptions, the 
members have not aided in securing new members 
for the Order. This is the Fortieth Anniversary 
of the organization of the old Jewelers League. 
Can we depend upon your co-operation in putting 
new life in Jewelers-Manhattan Camp in recogni- 
tion of this anniversary ? 

The Order generally had a most prosperous year 
during 1916. New members were received in suf- 
ficient numbers so that the loss in membership 
among the societies that have merged with the 
Order was overcome, and a net gain of 1,210 in 
membership marked the close of the year. These 
hgures are fully shown on page 8 of the Golden 
Seal Review for February. I assume you receive 
regularly the official paper of the Order, the Golden 
Seal Review. If not, please communicate with me 
at once. 

ARTHUR F. Bovron, 
Supreme Secretary. 


The officers of Jewelers Manhattan Camp 
No. 12 are: Commander, Leo Wormser, 
of the Julius King Optical Co.; vice-com- 
mander, W. H. Tarlton, of the Wightman 
& Hough Co.; chaplain, Henry Abbott; 
secretary, Miss H. W. George, and treas- 
urer, Theodore L. Parker, with the Martin- 
Copeland Co. 

The Supreme officers of the general order 
are: Supreme commander, Hill Montague; 
Supreme vice-commander, Walter C. Duke; 
Supreme secretary, Arthur F, Bouton; Su- 
preme treasurer, J. Frisbee Bouton, and 
Supreme medical examiner, Dr. W. H. 
Parker. 








Bids to Supply Instruments to the Navy 
Department 

WasHIncTon, D. C., April 4—The fol- 
lowing proposals have been received by the 
Bureau of Supplies and Accounts, Navy 
Department, for furnishing instruments to 
be delivered at the Naval Observatory, 

Henry C. Green, Brooklyn, N. Y., for 
2) baragraphs for aeroplanes of aluminum, 
$2,000; A. L. Hanstretter, of New York, 
$2,200; the same firm for furnishing 10 
pocket sized baragraphs for aeroplanes or 
dirigibles (a) $575 (b) $220; Sussfeld 
Lorsch & Co., of New York, for all of the 
foregoing, $2,080; Schneider Bros., Jersey 
City, N. J., for furnishing 20 baragraphs, 
$1,140. 

For furnishing 20 portable anemometers; 
Davis Instrument Company, Baltimore, 
Md., at $24 each. 

For 40 aneroid barometers; Taylor In- 
strument Co., Baltimore, Md., at $3,080. 








S. M. Abel has opened a jewelry and 
optical store at 110 High St., Hamilton, O. 
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Jewelers !— 






Let us suggest that if you 
will make it a point to 





Feature 


Regent Pearl 


Necklaces— 


as the daintiest, most refined, appropriate, and acceptable 
POST-EASTER GIFTS, you will find them a notably 
profitable line. 











REGENT PEARLS are furnished in many “Qualities”— 
ORCHID, LOTOS and DAHLIA (Indestructible); IRIS, 
ORIENT EXTRA and ORIENT, at prices ranging from 
$5.00 to $150.00 (Retail), with handsome individual presen- 
tation cases. 


FEATURE REGENT PEARLS STRONGLY THIS 
YEAR—and especially—N O W !! 


Albert Lorsch & Co., Inc. 


New York, 37 Maiden Lane, 





Providence, 131 Washington St. 
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SALESMEN HELP CAMPAIGN 


Travelers Giving Hearty Support to Work 
Now Being Conducted by Associated 
Jewelers of America 


Arriesoro, Mass., April 5.—In the spir- 
ited and popular campaign now being con- 
ducted by the Associated Jewelers of Amer- 
‘ca for raising a fund to encourage, through 
national advertising, a more general use 
of jewelry, the traveling men of the indus- 
try are taking no inconsiderable part. 
Through their work in committees they 
are showing the value of team work when 

erly undertaken. 

“a ‘gh et that there are from 450 
to 600 men “on the road” for the jewelry 
and silverware manufacturers alone, and 
when are added the salesmen for cut glass, 
leather goods, clocks and other lines usually 
carried in jewelry stocks, there are at least 
as many more. 

The “boys” on their Spring trips will no 
doubt bring in many subscriptions both 
from among themselves and from their 
customers. Travelers from eastern fac- 
tories to the number of 134 have already 
sent in personal subscriptions of $10 per 
year for the three year campaign to the 
amount of $4,020, and the movement is just 
begun. As the ultimate object is to draw 
the customer into the retail jeweler’s store, 
this movement is the most popular and at- 
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tractive ever attempted in the jewelry trade. 

If the women can be induced to wear 
furs in Summer, diaphanous hosiery in the 
Winter and to carry canes in the Spring 
by the means of judicious advertising, they 
surely will soon be wearing jewelry and 
plenty of it, war or no war. For women 
and men will do what fashion dictates and 
advertising is the arbiter of fashion. 

In the Eastern jewelry and silverware 
district, that includes Providence, the Attle- 
boros, Plainville, Mansfield and Chartley 
the work is about half completed and the 
committees have reported about $30,000 
so far. North Attleboro and Plainville, 
with a population of not more than 10,000, 
had credited to them on March 31 the sum 
of $9,685, with a prospect of several hun- 
dred more. 

The big State and national associations 
of manufacturers, jobbers and retailers 
have all endorsed the movement and re- 
ports will soon be coming in from the 
committees they have appointed. At the 
rate the returns have been coming in it is 
expected that the entire fund will be on 
hand in time for the early Fall advertising, 
if not for the June commencements and 
weddings. 








The Lewis Burget jewelry store, Colum- 
bia City, Ind., was recently moved from the 
Eyanson room to the Clugston room, just 
west of the Frank Meitzler drug store. 








—_—— 
—_—_—- 


National Import and Export Statistics. 





WasuHIncTon, D. C., April 4.—The records of the Treasury Department contain the 
following comparative statistics of interest to the jewelry trade for January, 1917, 
and the seven months ended January, 1916 and 1917. 


IMPORTS. 


Clocks and parts Of ...ccccccccccccccccccsecvece 
Watches, materials and movements..........+++. e 
Diamonds, uncut, dutiable......--.eeeeeeeceeeees 
Diamonds, cut but not set, dutiable..........ee++. 
Glaziers’ and engravers’; unset and miners’,! free 
Pearls and parts of, not strung or set, dutiable.... 
Other precious stones, uncut, dutiable..........+. 
Other precious and semi-precious stones, cut but 

not set, dutiable. .....cccccccccccccccvcccces 
Imitation precious stones, dutiable..........seeees 
te, GEES cccccccecececescccosesoocese seeene 


Total, precious stomes, €tC......-eeeeeeee 


Gold and silver, manufactures Of.....sseeeeeeeees 
DT ctcnvdnenes ou 4ked unten su cdédnnseseense ses 
Platinum, manufactured and unmanufactured..... 
Gold and silver sweepings,! free......cseeeeceeees 
Statuary, regalia, gems, etc., for religious or edu- 

cational purposes,) free......cecceccccessses 
Beads and bead ornaments, dutiable..........++.- 
Bronze, manufactures of, dutiable......-ceeeseees 
Dials, enameled for watches, etc.,1 dutiable........ 
Lenses and all optical instruments (including spec- 

CN, GIES. onc 666060 0cnnsesnsedeeesesis 
Iridium, osmium, osmiridium, palladium, rhodium, 

ruthenium, and native combinations thereof 

with platinum, etc.,) oz. troy, free......seeee 


EXPORTS OF DOMESTIC MERCHANDISE, 


ES Ee a eee eR ee ee 
OT LE ee 
a ial tia ee a aga 
Manufactures of gold and silver..........esee0e% 
Jewelers’ ashes and sweepings........-eeeeeeeees 
Plated ware (except cutlery and jewelry)......... 
BERRIES rt iret ey aero 
ERE EO 
Platinum, unmanufactured! ............eeeeeeeee 
Platinum, manufactured! .............seeeceeees 
German silver! .......... (tetincensdeeeseaes 





Seven Months 

















Ending 
sh ee ie ‘ 
January, January, January, January, 
1916. 1917, 1916. i917. 

$17,643 $8,241 $186,611 $52,478 
278,262 354,583 1,892,286 2,989,756 
978,623 972,654 5,449,558 5,265,164 
835,728 1,978,644 9,171,654 14,024,230 
0 0ee 66s 62,082 @ esecee 430,293 
920,681 1,311,565 4,424,072 6,312,923 
18,107 9,946 61,295 89,995 
109,593 208,732 899,304 1,549,916 
19,999 101,289 443,204 546,862 
3,117 14,766 29,869 49,234 
2,885,848 4,659,678 20,478,956 28,268,617 
129,192 157,896 817,423 1,943,095 
29,161 19,556 227,714 195,801 
158,556 286,858 2,150,911 1,180,013 
ecoece 40,508 oege eer 171,837 
oeeeeee 8,945 peonnee 91,281 
88,218 148,579 457,563 860,642 
14,536 73,082 93,589 326,823 
$seetes 83 oonswes 2,489 
9,185 12,087 90,546 86,381 
62,471 341,664 

191,025 209,917 1,470,763 1,510,975 
148,540 126,309 731,233 1,000,371 
81,518 72,680 620,468 776,384 
29,503 44,258 291,021 439,141 
466 6,509 14,345 10,984 

57,895 e@eeereee 602,181 ®@eee eee 
osenene 10,759 ovecses 69,179 
108,948 eebnees 630,562 

181,144 191,911 

8,326 42,706 

30,179 202,515 


*Included in “All other articles” prior to July 1, 1916. 
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RECEIVER APPOINTED 


Bankruptcy Petition Filed Against Jacob J. 
Pomeranz, a New York Jewelry Jobber 
An involuntary petition in bankruptcy 

was filed in the United States District 

Court, New York, recently, against 

Jacob J. Pomeranz, dealer in diamonds and 

jewelry, 14 Maiden Lane, Manhattan. The 

petitioning creditors are: Leon Hirsch with 

a claim for $408; Harry A. Barrows trad- 

ing as H. F. Barrows & Co., $300; Rex 

Mfg. Co., $100. 

The petition claims that while insolvent 
the alleged bankrupt made preferential pay- 
ments amounting to over $1,000. 

The same day of the filing of the peti- 
tion, Judge Learned Hand in the United 
States District Court signed an order ap- 
pointing Silas V. Howland receiver under a 
bond of $10,000. The affidavits filed with 
petition for the receiver place the liabili- 
ties of the alleged bankrupt at $70,000. 
The assets are approximated at $40,000, of 
which $15,000 is made up of stock and the 
balance of $25,000, is in outstanding ac- 
counts. 

At the office of H. & J. J. Lesser, at- 
torneys for Mr. Pomeranz, THE JEWELERS’ 
CIRCULAR reporter was told that the liabili- 
ties of the business approximated $75,000. 
The assets were placed by the attorneys at 
between $35,000 and $40,000. 

Mr. Pomeranz before starting in business 
for himself was employed as a salesman by 
a New York Jewelry house for nearly seven 
years. On May 1, 1909, he purchased the 
watch stock of Jacob Horowitz and entered 
into business on his own account. Since 
that time he has continued at the above 
address. 


GOVERNMENT CONTRACTS 


Bids to Supply Clocks to the Naval Obser- 
vatory 


WasHIncTon, D. C., April 4.—Proposals 
have been received at the Bureau of Sup- 
plies and Accounts, Navy Department, for 
furnishing the Washington Naval Ob- 
servatory within 30 days after date of con- 
tract with eight fire room, 8% inch face 
clocks as follows: Chelsea Clock Co., of 
Boston, at $34 each. 




















Practically all arrangements have been 
completed for the annual dinner of the 
Jewelers’ 24 Karat Club of Pittsburgh, to 


. be held at the William Penn Hotel on the 


night of April 17. The banquet will be 
extremely patriotic and “Old Glory” will 
predominate the spirit of the occasion. 
President Sam F. Sipe announces that the 
speakers will be as follows: Harry C. 
Larter of New York and “the mayor of 
Maiden Lane” will speak on “The Idiosyn- 
crasies of the Human Machine”; David 
Kaiser, “Pittsburgh and 50 years ago”; the 
Rev. Samuel Macauley Lindsay, “Things 
Which Make for Patriotism,” and Col. 
John L. Shepherd, “Preparedness.” Mr. 
Lindsay is the pastor of the Bellevue 
Baptist Church. A handsome silver rose 
bud vase will be given to each person pres- 
ent, as a gift to the woman dearest to their 
heart. It will be the most expensive gift 
ever given by the members of the Pitts- 
burgh organization. 
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DEATH OF FRANK STEINMAN 





Well-Known Cut Glass Manufacturer Passes 
Away 


In the death of Frank Steinman, of Kelly 
& Steinman, Inc., cut glass manufacturers, 
Deposit, N. Y., the trade has lost one of 
‘ts leading lights, and the National Asso- 
ciation of Cut Glass Manufacturers, a 

supporter. 
oor. fsa died on Sunday, April 1, 
in the hospital at Passaic, N. J., after an 
‘nternal operation. His body was taken to 
Deposit, N. Y., Tuesday morning and the 
funeral was held Wednesday. 

Mr. Steinman was born in Brooklyn, 
N. Y., and during his life had been em- 
ployed by the Libbey Glass Co., Toledo, O., 











THE LATE FRANK STEINMAN. 


and T. B. Clarke & Co., Honesdale, Pa. 
In 1892 he was a member of the firm of 
glass cutters known as Gibbs, Kelly & Stein- 
man. 
bought out. The firm was then known as 
Kelly & Steinman. This concern grew 
rapidly and in 1906 it was incorporated 
with Michael J. Kelly as president and 
Mr. Steinman as treasurer, 

Deceased is survived by a widow, a son, 
Albert F. Steinman, and two daughters, 
Mrs. Lester Knapp of Passaic and Miss Ida 
Steinman, who resides at Deposit. 

Mr. Steinman had a most charming per- 
sonality and was respected by all who knew 
him for honesty and integrity. 








DEATH OF LOUIS GUMBERTS 





Evansville, Ind., Jeweler Dies After a Short 
Illness 


EVANSVILLE, Ind., April 6—Louis Gum- 
berts, aged 59 years, died at his home on 
Washington Ave., this city, Saturday, 
March 31. Mr. Gumberts had been sick 
but a short time and his death was a shock 
to a large number of friends throughout 
the city. He was one of the best known 
men in Evansville and for 35 years con- 
ducted a jewelry store on Main St., near 
7th St. He retired from active business a 
short time ago. 


Mr. Gumberts was upright and honorable 


in his dealings and enjoyed a large patron- 
age while he was in business. He was a 
Prominent member of Evansville Lodge of 
Elks, No. 116, and that body and Rabbi 
Max J. Merritt had charge of the funeral, 
which took place Monday afternoon, April 
2. The services were largely attended and 
the body was laid at rest at Rose Hill 
Cemetery, near the city. 
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Three years later Mr. Gibbs was~™ 


Surviving Mr. Gumberts are a number 
of brothers and sisters as follows: Mrs. 
R. Althof and H. S. Gumberts, Evansville; 
Mrs. E. H. Lanphears, Pasadena, Cal.; 
Miss Mollie Gumberts, Mt. Vernon, Ind.; 
Dr. L. S. Gumberts, Chicago, and Nathan 
Gumberts, of Centralia, III. 

Mr. Gumberts left quite a large estate 
and his will was probated here on Tuesday 
of last week. His property was divided 
equally among his brothers and sisters. 


MENDEL ROTHSCHILD DEAD 











Reading, Pa., Jeweler Succumbs to Attack 
of Acute Indigestion 


READING, Pa., April 4.—Mendel~ Roths- 
child, 56 years of age and a prominent 
jeweler of this city, died from acute indi- 
gestion at 7:30 a. M. last Thursday at his 
residence, 26 S. 3rd St. He had been com- 
plaining for two years. On Wednesday af- 
ternoon his condition took a sudden turn 
for the worse. 

Mr. Rothschild was a native of Germany, 
learning his trade as a jeweler there. At 
the age of 22 he came to this country, and 
later started in business in New York city. 
Two years later, accompanied by his wife, 
he went to Elmira, N. Y., where he opened 
a jewelry shop. For 17 years he carried on 
the business at Elmira, after which he came 
to Reading. He conducted successfully a 
jewelry and brokerage business here for 
14 years. His establishment was located 
at 312 Penn St. 

During the years he spent in _ this 
city he cultivated a wide acquaintance. 
He had scores of friends, especially among 
the workers. Mr. Rothschild was a close 
friend of many members of the local police 
force and officials of City Hall. During the 
little jaunts held by patrolmen he was al- 
ways a special guest. Because of his af- 
fable disposition his presence added much 
to these occasions. 

Deceased was a member of the Hebrew 
faith, Reading Lodge, B. P. O. Elks and 
other organizations. He is survived by his 
widow, Mrs. Anna (nee Kaye) three bro- 
thers, Morris and Theodore, both of San 
Francisco, and Harry, of New York. Two 
sisters also survive. 


DEATH OF IRA M. BOLTON 











Athens, Tenn., Jeweler Passes Away at the 
Age of Forty-one Years 


ATHENS, Tenn., April 7—Itra M. Bolton, 41 
years old, and for many years in the jewelry 
business in this city, passed away at his 
home here last Monday. Although it was 
generally known throughout the city that 
Mr. Bolton had been in failing health for 
many months, news of his death was re- 
ceived as a shock. 

By his many kind acts and honorable deal- 
ings Mr. Bolton became well known 
throughout the city, and out of respect for 
his memory all of the local merchants closed 
their stores during the funeral services last 
Wednesday afternoon. 

At the time of his death, Mr. Bolton was 
a director in the Citizens’ National Bank 
and was also an active member of the local 
Board of Trade. 

Deceased is survived by a widow, who will 
continue the business. 
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CRUCIBLE IMPORTER DEAD 


Julius Goebel Passes Away After 53 Years 
in Business 





Julius Goebel, a pioneer in the selling of 
crucibles and for 53 years established as an 
importer of Hessian sand and black lead 
crucibles, etc., and during that time selling 
to many of the largest manufacturing jewel- 
ers in the country, died, after a long illness, 
Sunday, April 1, at 9 a. M., at his home, 120 
E. 95th St., New York. 

Mr. Goebel was born in Germany 73 
years ago and when he was 21 years of age 
he came to this country, comparatively a 
poor man. He started in the business of 
importing clays ‘and crucibles, in 1865, at 





THE LATE JULIUS GOEBEL. 


129 Maiden Lane, where the concern of J. 
Goebel & Co. is still in business, Mr. 
Goebel sold crucibles to nearly all the 
manufacturing jewelers and refiners in the 
United States. 

On April 20, 1915, he celebrated his 50th 
year in business by a jubilee banquet, which 
was held on the spot where he started in 
business, the tables being among the bar- 
rels of clay and crucibles. 

Mr. Goebel invented a crucible to be used 
for the melting of platinum. Before this 
crucible was invented the jewelers of the 
country found great difficulty in melting 
platinum, for they were compelled to melt 
it in a lime block and go through a tedious 
procedure before the metal was melted. 
The new crucible enables one to melt plat- 
inum as easily as gold and silver. This in- 
vention was a great benefit to the industry, 
for it made the melting of platinum by the 
oxy-hydrogen blowpipe practical. 

Mr. Goebel was a member of the Arion 
Society and was a contributor to many 
charities. 

The firm of J. Goebel & Co. will be con- 
tinued by J. Goebel, Jr., who has been con- 
ducting the business for the last three years, 
during his father’s illness. 

Besides the son, J. Goebel, Jr., already 
mentioned, a widow and two daughters, 
Mrs. Arthur J. Bendix, wife of J. Bendix, 
of J. Bendix & Sons, and Mrs. John Slade 
Watson, survive. Interment was in Wood- 
lawn Cemetery after funeral services at the 
at the deceased’s late residence on Tues- 
day, April 3. 








W. H. Ogle, Colorado Springs, Colo., 
will hereafter do business under the style 
of the Ogle Jewelry Co. 
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Here’s a Lot of Money You're 
Losing 


It’s going out of your city every day—going to mail order 

and pearl specialty houses who let people know they 

have necklaces of pearls up to two and three hundred 

dollars each. 

Who is to blame? 

Not the mail order house, certainly—they’re out for busi- 

ness; not the customer—she wants a high priced necklace 

and doesn’t know you can supply her. 

So her money flies away and you lose! Who is to blame? 

Here’s one big field of profit many jewelers have neg- 
~ Jected—the high grade, high priced pearl necklace. 

And you should have these sales—they belong to you by 

right of the year-round jewelry service you render your 

community. 

How can you get them ? 

Easy Enough! 

Keep on display one or two high priced necklaces of 

La Tausca pearls. 

In your newspaper advertising, mention that you can 

supply these world-known necklaces up to $300.00 a 

necklace. 

Mention to customers that you can lengthen, repair or 

replace their fine pearls with La Tausca pearls match- 

ing the originals perfectly in color, lustre, shape and size. 

Make it known that La Tausca pearls are the finest in the 

world; that every grade is the highest quality for the price; 

that the purchaser has two guarantees—yours and the 

maker’s. | 

No store in the world can offer finer pearls than La Tausca, 

so why should customers in your city purchase out-of-town 

when you—the home jeweler she knows and trusts, can 

serve her so excellently ! 

There’s profit in these suggestions. Ask your wholesaler 

for the La Tausca necklaces that will secure these very 

desirable sales. 


THE LOW-TAUSSIG-KARPELES CO. 
PROVIDENCE PARIS NEW YORK 
Address all communications to Providence 


























COTTLE SCHEDULES 
S. Cottle Co. Files List of Creditors in 
United States Bankruptcy Court 


The S. Cottle Co. doing a manu- 
facturing jewelry business at 33 W. 
46th St, New York, against which in- 
voluntary bankruptcy proceedings were in- 
stituted Jan. 22 last, filed schedules on Mon- 
day, April 2, in the United States District 
Court, Manhattan. These schedules list 
the liabilities of the firm at $121,375, which 
amount is divided as follows: Wages, 
$959; secured claims, $45,859; unsecured 
claims, $72,925; notes and bills which 
ought to be paid, $1,632. The assets 
amount to $35,502 and consist of cash on 
hand, $1; bills, promissory notes and se- 
curities, $1,304; stock in trade, $21,551; 
machinery, tools, etc., $1,410; debts due on 
open accounts, $10,906; and deposits of 
money in the bank and elsewhere (offset 
by banks against loans), $328. The unse- 
cured claims are divided into book  ac- 
counts, notes payable, loans payable and 
creditors represented. by dishonored checks. 

The largest unsecured creditors include: 
Benedict & Warner, $178; H. W. Coe, $209; 
Dreicer & Co., $270; Louis Feldenheimer, 
$770; Jos. Frankel’s Sons, $990; Paul H. 
Gesswein Co., $164; Chas. Grabhorn, $52; 
Hartford Metal Fabric Co., $881; Geo. W. 
Korper, $60; Lassner Co., $293; Leach & 
Garner Co., $197; Leiman Bros., $347; 
Noah Lemay, $448; D. E. Makepeace Co., 
$27,260; Mayer & Miller Co., $292; Noble 
& Hunt, $70; Henry E. Oppenheimer Co., 
$3,221; Patterson Bros., $54; Patterson & 
Starke, $396; A. C. Pratt, $395; R. & H. 
Platinum Works, $489; Reed & Barton Co., 
$170; Ernest Seymour, $63; Smith Rich- 
ardson Co., $88; Leo Speck, $105; S. J. 
Speyjer, $52; Stumpf & Binder, $67; H. F. 
N. Truelson Co., $515; R. Wallace & Sons 
Mfg. Co., $602; Hayden W. Wheeler & Co., 
$945; Klein & Hinds, $150; Ray Ross, $2,- 
000; David Steigerwald, $1,250; Henry Et- 
tinger, $1,000; Albert Rosenfeld, $200; 
Charles I. Katz, $2,595; S. J. Speyjer & 
Bros., $2,173; L. N. Marx, $979; David 
Belais & Co., $2,721; Albert Lorsch & Co., 
$2,837; A. Saunders, $330; Truly Warner, 
$4,200; Samuel Danziger, $200; Simon Le- 
wald, $100; R. Clarke, $109; H. S. Levin- 
son, $785; Jos. Kohnstam, $3,956; A. J. 
Goode, $226; Wm. Shakman, $4,750; Emil 
C. Veeck, $360; Robt. B. Woodward, $95; 
W. R. Landram, $75; Ritz Realty Corp., 
$250; Empire Carting Co., $77. 

The only secured creditors are the 
Union Exchange National Bank, $14,673, 
and the New Netherlands Bank, $31,185. 
According to the schedules the original in- 
debtedness due to the Union Exchange Na- 
tional Bank amounted to $31,350. This 
amount, however, was reduced through col- 
lection of assigned accounts and notes. 
The original value of the securities held by 
this creditor is stated in the schedules to 
be $30,323. Until the New Netherlands 
Bank collected a number of accounts this 
creditor held a claim against the S. Cottle 
Co., for $31,425. The security held by this 
creditor is said to have a face value of only 
$5,448. 

Following the filing of the, petition 
against the S. Cottle Co., a meeting of the 
creditors was held, at which time the con- 
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cern claimed it was solvent. An answer to 
the petition claiming this condition was 
filed in the United States District Court 
shortly before the meeting, but it was later 
withdrawn and the adjudication in bank- 
ruptcy was signed by Judge Learned Hand. 








JEWELERS DINE 


Burlington, Vt., Retail Jewelers Hold Social 
Gathering Preliminary to Formation 
of State Organization 


BurLincTon, Vt., April 4.—Jewelers of 
this city gave a dinner to their employes 
and invited guests at the Ethan Allan Club 
House last evening. Besides proving a 
most pleasant social gathering the dinner 
provided an opportunity to those interested 
in their work to pick up points about the 
trade which had heretofore not come to 
their attention. The meeting was prelim- 
inary to the organization of a State asso- 
ciation of retail jewelers which will become 
affliated with the American National Re- 
tail Jewelers’ Association. 


There were 28 covers laid for the dinner 
last evening, which was served in six 
courses. Every jeweler and every jeweler’s 
clerk in the city were present. A. G. Man- 
sur acted as toastmaster, introducing four 
speakers. Benjamin F. Coffin, Newark, N. 
J., jewelry efficiency engineer, spoke on the 
organization of the jewelry business, eff- 
cient salesmanship, and the relation be- 
tween the salesman and his employer with 
a thought to the public service owing to the 
patrons of the business. Among other 
speakers were H. E. Pitcher and E. D. 
Cole, of Boston. 

Later the jewelers will hold a meeting 
for the purpose of organization. 











LETTER TO THE EDITOR 


Another Tribute to the Memory of Herman 
Stern 


Cuicaco, April 6, 1917. 
Editor of THe JEWELERS’ CIRCULAR: 

I want to add a word of tribute to our 
dear friend Herman Stern, but find I can 
say nothing that has not been said to you 
time and time again. His death was a 
shock to me and I feel a keen personal loss 
in his departure. My six years of close 
association with him during the time I had 
charge of the Keystone in Chicago showed 





this dear old boy up in about every light: 


it is possible to judge a human being in, 
and I had never found him wanting in 
any of those qualities which enter into the 
makeup of a loyal employe and a faithful 
friend. It is because I have enjoyed, in a 
measure, at least, that unshakable loyalty 
which was so characteristic of Herman, 
that I feel his death so keenly. He made a 
place for himself in the jewelry trade which 
nobody can fill. 

If at any time I can be of service to his 
successor I want that man to feel free to 
call upon me. That is exactly what Her- 
man would have done under similar cir- 
cumstances and it is but little for me to do 
when I am mindful of what that boy did 
for me. 

Yours very truly, 
Otto P. SLyDbe. 
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FUNERAL OF H. SCHNEIDER 





Last Honors Paid to Former Manufacturing 
Jeweler of Buffalo, N. Y. 


BuFFa.o, N. Y., April 7—The funeral of 
Henry Schneider, who for years was a 
manufacturing jeweler in this city, was held 
from the family home, 378 E. Utica St., 
Wednesday. Mr. Schneider is survived by 
three sons, William J., Charles F. and 
Harry W. and one daughter, Mrs. Laura 
H. Smith. 

Mr. Schneider was born in New York 
City in 1855. He came to Buffalo at an 
early age and lived here practically all his 
life. For years he was engaged in the 
jewelry business with John C. Betz. He 
retired from the jewelry trade a few years 
ago. 

Deceased was a member of DeMolay 
Lodge 498, F. & A. M.; Omega Lodge 
259, I. O. O. F.; Niagara River Council 
1297, Royal Arcanum; Washington Lodge 
325, Knights of Pythias; Buffalo Conclave 
387, Heptasophs; Buffalo Lodge 23, B. P. 
QO. E.; and the Boreal Club. 


DEATH OF WM. T. RAE 


Veteran Jeweler of Newark, N. J., Dies in 
His 84th Year 

Newark, N. J., April 7.—William T. Rae, 
a pioneer jeweler of Newark, died suddenly 
yesterday at his home, 55 Mt. Pleasant Ave., 
in his 84th year. He passed away while 
sitting in a chair and paralysis is said to 
have been the cause. He had been reading 
his daily paper preparatory to going down- 
town and his automobile was waiting out- 
side for him when his daughter suddenly 
discovered he had passed away. 

Mr. Rae was widely known in the jewelry 
business prior to his retirement 10 years 
ago, and had conducted a store in Newark 
for over half a century. 

Born near Cleveland, N. Y., Mr. Rae 
came to Newark and entered the jewelry 
business in 1856, when he was 22 years old. 
Vincent M. Wright, of 1032 Broad St., was 
Mr. Rae’s partner and the firm. was known 
as W. T. Rae & Co. From the time it was 
founded until it was discontinued, the firm 
remained in business at the original stand 
at Broad and Cedar Sts. 

Shortly after the business was _ estab- 
lished, Mr. Rae married Miss Amelia E. 
Lane of Paterson. They celebrated their 
60 wedding anniversary November 19 
last. 

Mr. Rae reached his 83rd birthday March 
24. He retired from business about 1907 
and about a year ago suffered a stroke since 
which time his health had not been good. 
Besides his wife, one daughter, Miss Jessie 
E. Rae, and one brother living in. the west, 
survive. 

Mr. Rae was the oldest member of North- 
ern Lodge, F. & A. M., and belonged also 
to the North End Club and the Northern 
Republican Club. 














Fred Mrvicka, owner of a jewelry store 
at Crete, Nebr., has installed a wireless 
equipment which has a range of from 3,000 
to 4,000 miles. He will receive the time 
each day from Arlington, where the gov- 
ernment has a huge wireless apparatus. 
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Effective Work That Protects the Trade 





How the Jewelers Co-Operative Bureau Is Working With the New York 
Police in Locating Stolen Property and Putting Jewelers on the 
Track of Thieves in Their Employ. | 














— 


A jewelry organization that has been 
doing excellent work for the trade for 
several months past and of whose efforts 
but little is known, even to those who helped 
to bring it into being, is the Jewelers Co- 
operative Bureau formed last year by a 
joint committee of the various jewelry or- 
ganizations in New York to co-operate with 
the police department in the recovery of 
stolen goods. 

The New York “second-hand” ordinance 
requiring pawnbrokers, refiners and second- 
hand dealers to report the sales and pledges 
made on second-hand property, brought to 
the knowledge of the police department the 
fact that quantities of jewelry, gems and 
precious metals were being pledged under 
suspicious circumstances but about which no 
charge of crime had been made, and it was 
believed that if these cases were followed 
up, and the identity of the owner established, 
that this would bring to light the fact that 
many thefts were being committed at the 
establishments of retailers, wholesalers and 
manufacturers of which the proprietors 
knew little or nothing and in addition might 
lead to the discovery of criminals who 
would never otherwise be detected. 

Acting on the suggestion of William Van 
Wert, special assistant to the police commis- 
sioner, who has charge of the Lost Property 
Bureau, representatives of the various 
jewelry organizations, such as the Jewelers 
Security Alliance, Jewelers Safety Fund So- 
ciety, Jewelers Protective Union, Retail 
Jewelers Association of Greater New York 
and vicinity, National Jewelers Board of 
Trade, New York Wholesalers Association, 
and other bodies formed a joint committee 

to establish a “Co-operative Bureau” and pay 
an agent to work with the police department, 
look after the interests of the jewelry trade 
and help to identify much of the property 
that mysteriously comes into the hands of 
second-hand dealers and pawnbrokers. It 
was decided that the work be done under the 
auspices of the Jewelers Protective Union 
and the Jewelers Security Alliance, under 
the direction of an executive committee of 
which Harry C. Larter was chosen as chair- 
man, 

Funds were raised by appropriation of the 
various Organizations interested and Mat- 
thias Stratton, formerly head of a well 
known jewelry house of Newark and widely 
known in the jewelry trade was appointed 
as the representative for the organizations 
in the police department. Mr. Stratton has 
been working for months assiduously with 
the police in the identification of stolen prop- 
erty and his knowledge of the jewelry busi- 
ness, of manufacturer’s marks and different 
makes of goods has made it possible to iden- 
tify goods immediately that might, under the 
old conditions, have taken months to locate 
an owner for. The work has been done 
quietly and although the trade has just be- 
gun to reap the benefit of it, already many 
big firms have been put in possession of in- 
formation that they were being robbed under 
conditions that they never understood. 


While few prosecutions have so far re- 
sulted, the work of the Bureau has brought 
about the recovery of large amounts of 
stolen goods and will, as conditions develop, 
bring about the recovery of much more in 
proportion. Mr. Stratton is not only work- 
ing now with the full co-operation of the 
police, but also with the co-operation of 
pawnbrokers and second-hand dealers in 
New York and his work has also been ex- 
tended to Newark and other nearby centers. 
Unfortunately, the work has been of such a 
character that practically nothing could be 
said about it or even. the good results ob- 
tained called to the attention of the trade 
owing to the confidential conditions under 
which most of it was carried on. Now and 
then instances have occurred that would 
show the activity of the bureau, but little 
publicity was given to its work until Chair- 
man Larter of the Executive Committee told 
something of what was being accomplished, 
at the meeting of the Retail Jewelers Asso- 
ciation of Greater New York and Vicinity, an 
account of which appeared in THE JEWELERS’ 
CrRCULAR Feb. 21. Some facts about the 
work also appeared in the New York 
Times of April 1. 

Already the work of the bureau has grown 
until it now covers an enormous field from 
the recovery of scrap precious metal (par- 
ticularly platinum) within and without the 
trade to the identification of specially made 
pieces that have been lost or stolen, the re- 
covery of goods lost in the mails, and the 
detection of frauds being perpetrated on 
jewelers and pawnbrokers. 

One example showing the aid it has given 
in the prosecution of cases was manifest in 
the case mentioned in another column of 
this issue that resulted in the arrest of an 
Italian on a charge of obtaining diamond 
jewelry on memorandum. In this instance, 
the attorney who had the complaints had 
evidence that the articles were obtained on 
memorandum and that they were not ac- 
counted for, but there was no direct evi- 
dence of the gems having been pawned. 
An appeal was made to the Jewelers’ Co- 
operative Bureau, a description of some of 


the goods given, and within a short time, — 


through the efforts of Mr. Stratton, some 
of the missing property was located, the 
first piece (the one involved in the com- 
plaint here in the police court last week) 
being found in a pawnshop in Brooklyn. 
The arrest of the accused quickly followed 
and he was held for trial last week. 

An instance showing the aid which the 
bureau gives the retail jeweler who is suf- 
fering from a kind of loss that he cannot 
exactly cover, was shown in the location 
of a watch recently stolen from a Newark 
jewelry house. This watch had been left 
to be repaired with Alex. Loeb, 11 Central 
Ave., Newark, N. J., and a thief obtained 
it under false representations. The New- 
ark jeweler was responsible to the customer 
for the watch and was in a predicament as 
the customer wanted the watch, and not the 
value thereof. He communicated with the 
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Jewelers Security Alliance and Secretary 
Noyes immediately put the matter in the 
hands of the Co-operative Bureau, and 
through Investigator Stratton the - watch 
was quickly located in a Third Ave. pawn- 
shop where it had been pledged March 16 
for $10. A “stop” was immediately put on 
the watch. 

The Bureau is aiding the United States 
government in the recovery of goods stolen 
in the mails, as was shown in an instance 
that occurred April 3, when Investigator 
Stratton’s attention was called to a plati- 
num wrist-watch surrounded by diamonds 
that had been pawned in a shop at 186th 
St. and Amsterdam Ave. The movement 
in the watch showed no number, but the 
case was stamped “Ethic Watch Co.” 
Switzerland. No. 794026. As there were 
suspicious circumstances surrounding the 
pawning, Mr. Stratton immediately got 
busy and learned that the watch had been 
made by the Omega Watch Co. to order for 
a diamond setter, E. R. Nebeling, 15 
Maiden Lane. From Mr. Nebling it had 
been found that the watch had been for- 
warded Jan. 16, 1917, to M. H. Blakeslee, 
514 Brisbane building, Buffalo, N. Y., by 
insured parcel post. The package never 
reached its destination and Mr. Nebeling 
recovered the insurance, which was $100, 
although the watch was worth retail about 
$150. The Post Office claim department 
was immediately notified and an invéstiga- 
tion started. . 

Recently Mr. Stratton came in contact 
with the clipping of silverware which he 
recognized as a piece of a certain class of 
articles used in the trade. He located one 
of the large houses in the trade who made 
them and the owners identified the pieces 
as parts of articles which had just been 
made, indicating a leak in the factory of 
which they knew nothing. : 

The Bureau, as recently told, has not only 
been able to supply manufacturers and re- 
tailers ‘with the knowledge that they had 
thieves in their employ by _ recovering 
goods which the houses that owned them 
had not known had been stolen. In: addi- 
tion its work has put the trade in connec- 
tion with information of utmost value that 
it would not have known otherwise; for 
example, the fact that a platinum substi- 
tute (made of a combination of cheap 
metals) was about to be put in the market 
was discovered by Mr. Stratton as was 
brought out clearly before the Vigilance 
Committee lately and resulted in a manu- 
facturing jeweler making public through 
this committee an acid which would attack 
this and other substitutes of platinum. 

The above are a few meagre instances in 
the great and interesting story that could be 
written about the Jewelers Co-operative 
Bureau and the work Mr. Stratton has been 
doing for it. The work grows more import- 
ant to the trade and its possibilities 
of development are considered  enor- 
mous, all of which are conversant with 
what is being done. An attempt will 
be made to have the position of the 
jewelry trade’s investigator made perma- 
nent by making it a “city job” and having 
the salary included in the budget of the city 
next year, but if not, a movement will be 
started for the formation of a permanent 
fund to pay the expenses of the Bureau from 
within the jewelry trade, 
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MEMBERSHIP CAMPAIGN 





Members of Illinois Retail Jewelers’ Asso- 
ciation Holding District Meetings Prior 
to State Convention 


~ Cuicaco, April 5—As a part of a mem- 
bership campaign in connection with the 
coming convention of the Illinois Retail 
Jewelers’ Association, which is to be held 
1 the Hotel Sherman, this city, May 8-9- 
10, members of the State association are 
visiting different cities and in some in- 
stances holding district meetings. 

A meeting was held at Bushnell last 
evening at the Hotel Alexandria. Repre- 
sentatives from five of the district clubs 
of Illinois were present at the meeting, 
and it was altogether one of the most en- 
joyable district meetings ever held in the 
State. 

After the banquet the evening was given 
over entirely to discussions on organization, 
nearly all of those present taking an active 
part. One of the members, Miss Camp- 
bell, Bushnell, is thinking of starting a sort 
of round table correspondence with other 
women who are conducting jewelry stores. 
She would be glad to hear from other 
women jewelers for the purpose of ex- 
changing ideas. 

Among those present were: E. B. Wade, 
Galesburg; E. J. Hagamann, chairman of 
the membership committee, and Chas. F. 
Manahan, secretary of the Illinois Retail 
Jewelers’ Association; A. E. Rush, Ma- 
comb; H. H. Truckenbrod, Mendota; Geo. 
H. Chapman, Galesburg; Mr. Trask, Gales- 
burg; Victor Roderick, La Harpe; L. H. 
Lawrence, Galesburg; W. P. Reichert, 
Canton; Duane Berry, Carthage; Miss 
Campbell, Bushnell; Clyde Smith, Cuba: 
John Pool, Bushnell; C. A. Smith, Farm- 
ington; J. E. Fisk, Bushnell; J. A. Minor. 
Macomb; Asa Coplan, Colchester; G. M. 
Blakeslee, Lewistown; Wm. Malstrom, 
Canton, and A. L. Owen, Canton. 








WINDOW SMASHER ESCAPES 


Robber Breaks Window in New Haven 
Jewelry Store and Escapes with 
Valuable Loot 


New Haven, Conn., April 6.—A man 
stopped in front of the jewelry store of 
Heilel Freedman, 52 Oak St., last evening, 
and taking a bundle from under his arm, 
which contained a brick, he broke a large 
window in the jewelry store. Reaching in 
he grabbed rings, bracelets and other arti- 
cles of jewelry amounting to $300. 

He started to run, followed by the pro- 
prietor of the store and a large number of 
people who pursued him into Factory St. 
and from thence into a back yard, where 
he escaped by jumping over several fences. 
In the meantime Sergeant Hope, of the 
Howard Ave. station, was notified. He 
sent out a squad of patrolmen who scoured 
the neighborhood for the burglar without 
success. 

Upon taking inventory it was found the 
man had taken a diamond ring containing 
16 small stones and valued at $125, a la 
Valliere valued at $25, 11 bracelets, costing 
$3 each, and a number of small articles of 
jewelry. 

The only description that could be. ob- 
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tained was from the proprietor of the 
jewelry store, who said that the burglar 
looked to be about 25 years of age, about 
five feet five inches tall and appeared to 
weigh about 130 pounds. 

The coolness with which the man 
worked, coupled with his easy escape, in- 
dicates to the police that the robbery was 
a well conceived plan. 


“NUGGET” SALESMAN HELD 











Boston Jeweler Causes Arrest of a Man Who 
Sold Him Gold-Covered Copper 


Boston, April 7.—Wbeat the Boston police 
believe was a scheme to defraud jewelers 
was uncovered Tuesday through the efforts 
of a Pemberton Sq. jeweler and headquar- 
ter detectives. It was a scheme to sell 
jewelers “gold nuggets” having copper 
cores. It is known that a_ considerable 
quantity of them have been sold, and at 
least one jeweler believes that the total 
losses through this scheme are heavy. 

A man giving his name as Nathan Her- 
man, 27 years old, of Cambridge St., claim- 
ing to be a manufacturing jeweler, was ar- 
rested, charged with attempted larceny. 
Two of the copper filled “gold nuggets” 
that he had were seized. 

The young man’s arrest was brought 
about by Samuel Adelberg, 15 Pemberton 
Sq., who was one of the heaviest losers 
through the fraud. The charge against 
Herman is that he attempted the larceny 
of $57.75 from Adelberg. 

The nuggets, Adelberg told headquarters 
detectives, were so constructed that they 
withstood stringent tests, and it was not 
until they were sawed in two that it was 
revealed that they consisted of one-third 
gold and two-thirds copper. 

Adelberg told the police that about two 
months ago a young man offered some 
jewelry for sale at his store. The jewelry 
did not appeal to him, and the stranger 
then offered some gold. 

Adelberg rubbed a file over the nugget, 
and applied acid, which showed that it was 
14 karat. He weighed it and bought it. 
After it was melted, it did not assay as it 
should. Adelberg figured that he must 
have made a mistake in weighing it. He 
continued to buy nuggets from the young 
man, who called usually every other day. 

Adelberg said he found his losses grow- 
ing greater every day, and it puzzled him 
so much that he talked it over with other 
jewelers. One of them suggested that the 
nuggets might be plugged. Adelberg had 
one of the nuggets bored. Acid applied 
bubbled, indicating that the gold was not 
as represented. 

When the young man appeared in Adel- 
berg’s store Tuesday and offered for sale 
two nuggets, Adelberg tested them and 
they seemed all right. Then he had one 
sawed in two. The inside was copper. He 
could not tell just how the nugget had 
been made. Apparently a solid lump of 
copper had been forced into molten gold. 
The gold shell was sufficiently thick to dis- 
arm suspicion. 

Adelberg detained the young man, and 
telephoned police headquarters. 








G. A. Hoffmeister, Beecher City, IIl., has 
moved to Altamont. 
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SILVER EXHIBITION 


Philadelphia Jewelers Display Unusual 
Collection of Colonial and Modern 
Examples of Silversmithing 


PHILADELPHIA, Pa., April 6.—The skill of 
the silversmiths of the last century and a 
half is displayed at the store of J. E. Cald- 
well & Co., where an exhibition of wonder- 
ful old pieces of silver has been tastefully 
arranged and will continue until April 14. 

The work of the silversmiths of a bygone 
century are supplemented with a number of 
delightful pieces of modern silver craft pre- 
pared by this. store and are set off to ad- 
vantage there. The new store of the firm 
in the Widener building is an ideal place 
for this exhibition, which is the first that 
Caldwell & Co. have featured since they 
took possession. 

A first view of the display brings a most 
ornate piece into prominence. This is a bit 
of silversmithing that was done to show at 
the Centennial Exhibition in Philadelphia in 
1876, and the ornamental figures with which 
the top of the vase and the sides of the plinth 
and the base are enriched are intended to 
convey ideas as to the growth and progress 
of civilization in this country. The Indian 
and the pioneer alike are given fame in this 
work. 

Two large cases are filled with choice bits 
of the collection from Engiish sources most- 
ly. Some of the pieces are marked various- 
ly with cards designating their period, ac- 
cording to the hall-mark, which places the 
time. Some of these pieces are as old as 
1750 while others are marked 1812 and up 
to about 1830. A few of the most valuable 
and most richly chased are silver gilt, and 
are wonderful examples, as rich as those 
possessed by many a museum. 

Some of the pieces, not a few, in fact, have 
the coat of arms of former owners plainly 
engraved upon them. A tall silver tea urn 





is marked with the year 1775 and a beauti- © 


ful pot of later time has an ivory handle to 
add to its merit. The intrinsic worth of 
many of the articles is great, but the values 
of all are greatly enhanced by the engrav- 
ings and the hall-marks and the sentimental 
associations with which they have been con- 
nected. 

The remainder of the display, which is of 
some magnitude, is made up mostly of mod- 
ern examples, or modern developments of 
approved older designs, as in a set of silver 
where the elegance of pierced and repoussé 
work has been borrowed from some pieces 
belonging to the Renaissance. Possibly the 
piece that will attract the most attention in 
the whole display is the silver epergne of 
intricate design and most delicate workman- 
ship that dates from 1772. It has the dish 
for fruit, for cakes, for sweetmeats, in as 
elaborate a form as any that might be de- 
signed for use today and an almost fairy- 
like character of work that relieves the 
piece, large as it is, from any appearance of 
weightiness. 


Blake Oblander, who had been employed 
at the Edward Bengston jewelry store, 
Freeport, Ill., for the past 11 years, has re- 
signed his position at that place and will 
soon engage in the jewelry business at 147 
Stephenson St. He will occupy a portion 
of the store room now used by the Singer 
Sewing Machine Co. 








. 
| 
; 
: 
: 
. 
| 
f 
; 
) 
i, 
t 
f 
. 
; 





THE JEWELERS’ CIRCULAR-WEEKLY April 11, 1917, 











Established 1860 | 


| 
EICHBERG & CO. 








Importers and Cutters of 
OFFICE 


DIAMONDS 
CUTTING WORKS 
65 Nassau Street 


155- 157 Summit Street 
NEWARK, N. J. NEW YORK | 
| | 























wail 


_ 











qt SHeiaes & ( Cy 


IMPORTERS OF 


RS 


— | 
haaciony 
FRANK JEANNE, Presipent Va 
. te BLEECKER, Vice-PRESIDENT 
ESTABLISHED 1878 
INCORPORATED 1911 


DANIEL PRICE, Secretary 
WM. C. GRUNER, Treasurer 

















Ss 


Pearls and Semi-Precious Stones 


Mounted in 


Brooches, Bar Pins, 
Pendants, La Vallieres 


CROSSMAN COMPANY 


Three Maiden Lane NEW YORK 





























April 11, 1917. 
A WARNING TO ACID MIXERS 


Cautions Those Who Use Acid Combinations 
for Testing Platinum to Keep Mix- 
ture Uncovered 


New York, April 7, 1917. 
Editor of THE JEWELERS’ WEEKLY: 

Will you permit me through your col- 
umns to add to the caution I have previ- 
ously given to those who employ the com- 
bination of acids I have prescribed for 
testing platinum? After the two acids and 
the nitrate of potash are mixed, the mix- 
ture should not be enclosed in a tightly 
corked or stoppered bottle but left exposed 
to the air for at. least a period of five 
hours. The chemical evolution that goes 
on will generate gases and the expansion 
of these gases might be sufficient to expel 
the cork or stopper, or, possibly, especially 
‘f the container was not of strong glass, 
even burst the bottle. 

I wish to repeat and to emphasize my 
former advice to those who propose to use 
this test to employ a chemist or pharma- 
cist to compound the mixture. In present- 
ing the formula to be compounded be sure 
that it is a correct copy of the original; 
particularly be careful that chlorate of 
potash be not substituted for nitrate of 
potash. 

Yours very truly, 
JuLttus Wob!lskKa. 








EXPRESS THIEVES HELD 


Chicago Police Arrest Six Men and One 
Woman Charged with Jewelry and 
Other Robberies Aggregating 
More Than $1,000,000 


Cuicaco, April 5-—-The express thieves 
who have been operating ‘here for more 
than a year past, in defiance of all attempts 
to apprehend them, are believed to be under 
lock and key at last, and detectives promise 
an early explanation of the details of several 
big jewel robberies, in which packages 
valued at many thousands of dollars have 
in several cases vanished, apparently into 
the thin air. 

Seven members of the alleged “million- 
dollar express thieves’ trust” were arrested 
in Chicago this week. One of the prisoners 
is a woman. They are said to be the mem- 
bers of the gang which “pulled” several of 
the big robberies last Winter in which mem- 
bers of the jewelry trade here were sufferers, 
and there is a well founded suspicion at 
detective headquarters that they operated 
in other cities as well. Those under ar- 
rest are Alexander Poff, Mrs. Anna Poff, 
(wife of Alexander), James McHugh, alias 
“Greenhouse Jerry,” Leslie Payne, Edward 
Hayes, Elmer Larson, and Alexander 
Neville. All gave Chicago addresses. 

With these people in custody, the police 
hope to put a stop to the express thefts in 
Chicago, which, during the past Winter have 
actually amounted to more than $1,000,000. 
Only a few of the cases got into the news- 
papers and trade papers. Officials of the ex- 
press companies have sought, for business 
reasons, to suppress the stories where pos- 
sible, and it is said that in several instances 
they have not notified the police at all, fear- 
ing publicity. 

That the express companies regarded the 
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thefts as serious may be judged from the 
fact that they asked the United States Gov- 
ernment for help in running down the 
thieves. Whether or not this help was 
given is not known, but it is known that ap- 
plication was made. 


The men arrested are all switchmen em- 
ployed by the Chicago, Milwaukee and St. 
Paul Railroad. Poff and McHugh, it is said, 
have made statements, outlining a huge con- 
spiracy, which included particular attention 
to currency and jewelry express shipments. 
Many others are said to have been involved 
by the statements of these two men and 
additional arrests are expected to follow. 
Jewelry amounting to more than $13,000 has 
already been recovered at the home of one 
of those arrested, and it is believed by the 
police that this constitutes only such items 
as might be easily identified if an effort 
were made to pawn them. 
then offered some gold. 








TURNS STATE’S EVIDENCE 


Thomas Innes, Charged With Holding Up 
Chicago Diamond Dealer and Kill- 
‘ing His Companion, to Tes- 
tify Against His Ac- 
complices 





Cuicaco, April 4—Thomas Innes, who 
has been held in connection with the mur- 
der of Louis Lichtenstein, and the at- 
tempted robbery of Emil Noel, wholesale 
jeweler, last Fall, has announced his will- 
inguess to turn State’s evidence and tell 
the court all he knows about the crime. 
Innes has made no written confession ac- 
cording to Detective Sergeant O’Brien, 
who has been active on the case, and as he 
has not yet appeared before the court, it 
is not known just what he has to say. 

Innes was a church janitor. With two 
companions he made an effort to rob Mr. 
Noel of $25,000 worth of jewelry as the 
latter alighted from an automobile in the 
rear of his home on the south side. Mr. 
Noel and his brother-in-law, Louis Lich- 
tenstein, resisted, and although the jewels 
were saved, Lichtenstein was murdered by 
one of the shots fired in the fracas. Mr. 
Noel was severely wounded in the head, 
and has only recently been able to attend 
to business again. 

Innes was also wounded, but managed 
to escape. Through a clever piece of de- 
tective work, he was captured in Minne- 
apolis, and brought back to Chicago to face 
the charge of murder and attempted rob- 
bery. Two fellows named Albert Chase 
and Walter Stevens are also held and are 
about to be tried for the crime. They are 
believed to have been the companions of 
Innes in his murderous assault. It is con- 
sidered likely that Innes will claim, in 
turning State’s evidence, that one of his 
companions fired the fatal shot. 

The State may let Innes off, but an at- 
tempt will be made to have the death pen- 
alty meted out to his companions. An- 
other man implicated known as “Mike the 
Jew” is still at large. 








E. W. Dick has decided to open a jewelry 
store at Albert Lea, Minn. He will engage 
in the business on the west. side of the 
Van den Berg shop on E. William St. 
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CONVENTION PROGRAM 





Secretary Fernley of National Wholesale 
Jewelers’ Association, Issues Pro- 
gram for Meeting at Cincin- 
nati, April 26 and 27 


PHILADELPHIA, April 7—Thomas A. 
Fernley, secretary of the National Whole- 
sale Jewelers’ Association today issued the 
preliminary copy of the official program of 
the 10th annual convention of the associa- 
tion, the sessions of which will be held in 
Cincinnati, on Thursday and Friday, April 
26 and 27. The convention will hold its 
sessions in the Hotel Sinton, and accord- 
ing to advices received at the office of the 
secretary, 505 Arch St., a large attendance 
is expected. The convention will be at- 
tended not only by the wholesalers and 
manufacturers, but by representatives of 
the retail organizations. 

On Wednesday, April 25, the day prior 
to the formal opening of the convention a. 
meeting of the officers, executive commit- 
tee and advisory board of the association, 
will be held at the Hotel Sinton. 

The program of the convention follows: 

Thursday, April 26 
MORNING SESSION. 
10.30 o’clock, 


Opening remarks—Joseph E. Reagan, president,,. 
National Wholesale Jewelers’ Association, Cincin- 
nati, O. : 

Address of welcome on behalf of Cincinnati 
Wholesale Jewelers’ Association—D. J. Gutmann,. 
L. Gutmann & Sons, Cincinnati, O. 

President’s address—Joseph E, Reagan, Baldwin. 
Miller Co., Indianapolis, Ind. 

Introduction of visiting delegates from other 
organizations. 

Report of secretary. 


Discussion—The National Crisis—Our Duties. 
and Privileges. 

Announcement concerning entertainment fea- 
tures. 


Appointment of Nominating Committee. 
Adjournment—12.45 P. M. 


AFTERNOON SESSION, 
2.30 o’clock. 


Address—Trade Acceptances—Jonas Koch, New 
York city. 
Discussion—Concerning practicability’ of, trade’ 
acceptances and their advantages. 
Discussion — Watch Inspection — Abuses which, 
have crept into the system and remedies therefor. 
Discussion—Misbranding legislation and our 
position in connection with such legislation. 

Report from committee appointed to confer with. 
executive committee of the American National Re-. 
tail Jewelers’ Association. 

Question Box. 

Adjournment—4.30 P. M. 


Friday, April 27 


MORNING SESSION, 
10.30 o’clock 


Address—Jewelry Publicity—Morris Eisenstadt, 
Eisenstadt Mfg. Co., St. Leuis, Mo. | 

Discussion—Concerning jewelry publicity. 

Cash Discount—Its uses and the reason for our 
advocacy for its continuance. 3 

Discussion—To what extent has the returned’ 
goods abuse been minimized? 

Question Box. 

Adjournment—12.45 P. M. 


AFTERNOON SESSION, 
2.30 o'clock. 


Discussion—Exchange charges on country checks. 

Discussion—Cost of Doing Business—Led by 
Julian G. Schwab, A. G. Schwab & Sons, Cincin- 
nati, O. 

Address—Semi-precious Stones. 

Expression of preference concerning place of 
next convention. 

Report of Nominating Committee. 

Election of officers. 

Adjournment—4.30 P. M. 
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Subscriptions Continue to Come In. 





Publicity Committee of Associated Jewelers of America Report Over $5,000 
Added in Ten Days to Fund, Which Now Amounts to $55,338. 














Sr, Louis, Mo., April 4.—The Associated 
Jewelers of America through Morris Eisen- 
stadt, treasurer pro tem of the Temporary 
Publicity Committee, has issued another bul- 
letin to the jewelry trade telling of the work 
of collecting subscriptions for the publicity 
plan, in the interim between the time the last 
fist was compiled as published in THE 
JEWELERS’ CIRCULAR March 28, and April 4. 
As noted in a previous announcement the 
publicity fund had passed the $50,000 mark, 
but according to the announcement issued 
today by the committee the 10 days’ sub- 
scription up to April 2, brought the fund 
up to $55,338. 

An error in reporting the previous sub- 
scriptions, which gave the one year instead 
of the three year amount subscribed by Saart 
Bros., B. A. Ballou & Co., and the John T. 
Mauran Mfg. Co., adds $1,400 to the amount 
reported previously. 

The last bulletin sent out by the associa- 
tion reads: 

“April 4, 1917. 

“Since the issuance of the last bulletin 
we have made great progress in our work 
of obtaining subscriptions to the fund. The 
10 days’ subscriptions amount to $8,685. 
This brings the total subscriptions to April 
2 up to $55,338. It is the biggest 10 days’ 
in the history of raising funds. If we have 
many more ‘10 days’ like this the total fund 
will be raised in very short order. 


WORK AMONG RETAILERS NECESSARY. 


“Wherever work has been done among the 
retail trade it has produced good results. 
All the retailer needs is to have the matter 
brought to his attention by some individual, 
and the matter explained to him. We need 
some volunteers to call on the retail trade. 
If each subscriber will undertake to line 
up the retailers in his city, results will 
be wonderful. A number have agreed to 
do this.” 

A letter from Mr. A. J. Provstgaard, 
Manti, Utah, says: 

‘“Referring to your favor of the 15th. 
You may send me a couple of hundred of 
your circulars, and I will get the other 
jewelers in this section to subscribe to the 
fund.’ This is the kind of work we want— 
won't others volunteer? 


TRAVELING SALESMEN CAN HELP. 


“If the manufacturers and jobbers who 
have contributed to the fund will place a 
book of subscription blanks in the hands 
of each of their traveling men, with in- 
Structions to solicit each retailer they call 
on for a subscription, our fund will soon 
be raised. We have small books of blanks 
for this purpose, which can easily be carried 
in the salesman’s pocket. Several have al- 
ready made use of these—won’t you do the 
same? Tell us how many books you want, 
and we will send them.” 

“The Smith Patterson Co., of Boston, be- 
sides subscribing $1,500 to the fund, wired 
in for 3,100 subscription blanks and cir- 
culars. They are going to actively help in 
raising funds among their customers and 


those with whom they come in contact. 
This is the kind of co-operation that 
counts. 

“In a letter received from Mr. H. Serko- 
wich, of the Wholesale Jewelers’ & Manu- 
facturers’ Association, among other things 
he says: ‘We have a very active com- 
mittee at work, and are progressing 
splendidly. We have collected, so far, 
more than $800, and indications point that 
the contributions from Cincinnati will be 
very generous. Please send us 100 more 
subscription books so that we may dis- 
tribute them among the traveling men of 
the jobbing firms in Cincinnati.’ 


NEW ENGLAND AGAIN TO THE FRONT. 


“Included in the subscriptions received 
since the last bulletin was $2,350 collected 
by the New England Manufacturing 
Jewelers’ & Silversmiths’ Association.” 

“Chicago efforts beginning to show, as 
$1,650 subscriptions were received from 
Chicago during this last week.” 

“Notice from the National Wholesale 
Jewelers’ Association states that at the 
Cincinnati Convention, April 26 and 27, four 
important subjects will be discussed. One 
of the four is the Jewelry Publicity Cam- 
paign. The Executive Committee of the 
N. W. J. A. has already endorsed the 
movement, and we look for enthusiastic 
endorsement from the convention itself.” 


ERROR IN LAST BULLETIN, 


By mistake the last bulletin showed the 
subscriptions of Messrs. Saart Bros., Attle- 
boro, $100 instead of $300; B. A. Ballou & 
Co., Inc., Providence, $500 instead of 
$1,500; John T. Mauran Mfg. Co., Provi- 
dence, $100 instead of $300. This adds 
another $1,400 to the New England sub- 
scriptions. 

L. W. Lawrence, Galesburg, IIl., writes: 

“In regard to the Advertising Fund for 
the Associated Jewelers of America, wish 
to say that we are signed up for $25 for 
three years. We sent our subscription di- 
rect to Eisenstadt Mfg. Co., of St. Louis. 
We are now on the right road. Some day 
they will wake up and say, ‘Mr. is 
the Diamond Merchant,’ instead of ‘Oh, he 
sells jewelry.’ 





TRADE PRESS SUPPORTING CAMPAIGN. 


“The trade press gave much of their valu- 
able space in last issues to the campaign, 
printing our last bulletin and a complete 
list of subscribers, and much favorable 
comment of their own. This was partic- 
ularly true of the Keystone, the Mid-Con- 
tinent Jeweler and THE JEWELERS’ CIRCULAR. 
The trade press will be a wonderful help 
to us in spreading news of the campaign, 
and aiding in subscription work. We ap- 
preciate their efforts. 

“M. EISENSTADT, 
“Treasurer Pro Tem., Temporary Pub- 
licity Committee.” 


SUBSCRIPTIONS TO APRIL 2. 


Subscriptions reported in Bulletin No. 1...$46,653 
Error reporting last list: Saart Bros., At- 
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tleboro, $100 instead of $300; B. A. Bal- 
lou & Co., Providence, $500 instead of 
$1,500; John T. Mauran Mfg. Co., $100 


So ee ere See Pee ee 1,400 
New Subscriptions to April 2: 

Emil Braude & Bro., Chicago............. 15 
i PINES. BS Gis 6.6 ot.06 ce cghatesesncet 300 
5. We DERE. bo ve snaen sitabwhestatié 150 
Raters Ge WE cescoccuccoswicsstuwsues 150 
L. Bm Seater & Cos. oivvecscesnseerew 150 
Schrader-Wittstein Co. ccccccceccccsccscs 60 
L. Seligman Jowelty Ceiceciceccivcdeocesi 60 
Sovaee. He Gis ona kkkcs ccdbséscbdoct atin 30 
Sestn & BMW GOs inc skcwede chkdki dacke 600 
Western Watch Case Mfg. Co............ 150 
P. P. Rober; Dewees Te 2c tcc cwoaeasnd 30 
Zerweck Jewelry Co., East St. Louis, Ill... 75 
Joha P. Gardmer, Sparta, Bb. vsciss ovcsess 15 
Ivan C, Dunlap & Co., Elwood, Ind........ 15 
Goodman & Co., Indianapolis, Ind......... 30 
Myron E. Rice, Oelwein, Iowa............ 30 
H. F. Steck, Washington, Iowa........... 45 
Finberg Mfg. Co., Attleboro, Mass......... 300 
Walter. Z. . Mawware Cais occ cess cwccessei 300 
Se GS. sew kinteeres sucesso bCascanen 100 
DEGD Tes Glo k 04 or t3 00:360s bec etsasewenl 300 
Deen TD oko 6b hb ddvdssinedeenwe 300 
BR: @ G. Gomes s. xs iesincscevcatvcsste 100 
Sykes @ SerMes <6 sas0shccaWeenctede 300 
Farrington Mfg. Co., Boston, Mass........ 300 
Webster Company, N. Attleboro, Mass..... 25 
A. L. Clark of Whiting Chain Co., Plain- 

Vat, TO, . . ic cctcewhattesvhewcbdéaos 30 
H. F. Steck, (weet Base: vcccesdcécices 75 
Cady, Olmstead Jewelry Co., Kansas City, 

BO. . c nddewssceee de ebeeoneeseeboseae 60 
Theo. F. Setiz, Eisenstadt Co., St. Louis, 

BON 25000454 6thededannan eee 30 
K. C. Koons, Beatrice, Nebr.............. 30 
A, E, Jaquet, Falls City, Nebr............ 30 
F. A. Hallett, Lincoln, Nebr.............. 15 
F. C. Calhoun, Pawnee City, Nebr........ 15 
R. L. Schumacher, St. Paul, Nebr......... 15 
OC, Bic ROU BN ING cens bcdacce sg fun 15 
Baker & Company, Newark, N. J.......... 50 
Harry C. Waybaum of C. Adler’s Sons, 

DOO: TOO: 5. 16 ciniesnvanetasubekibedwene 30 
Ray Bolotin, New York... ......ccccccccce 15 
Goldsmith, Stern Co., New York.......... 1,500 
Goodfriend Bros., New York.............. 100 
C. H, Davison of C, Keller & Co., New 

ee te I SE LTY Net 30 
Loewenthal, Loeb & Co., New York....... 150 
Frank W. Collom of Sulzberger Bros., New 

BOR svucee0e capeaeestartinnee ee 30 
B. Schloss of A. Wallach Co., New York.. 30 
Hamilton Watch Co., Lancaster, Pa....... 300 
Geo. H. Cahoone Co., Providence, R. I.... 300 
Pisther- Q- Prelate s icccaciacwinseticcad 150 


David N. Jacoby of Providence Stock Co., 











Provedeues, - TRB. 06 6n6cdticdei ducaek 8 30 
Wolstenholme Mie. Con csc cccciccvccccescs 150 
Bernstein Co., Nashville, Tenn........... 60 
Chas. Oren, Memphis, Texas.............. 15 
R. H. Dobyns, Stamford, Texas.......... 15 
R. H. Barnes, Victoria, Texas............. 25 
A. W. Anderson, Sec. A. N. R. J. A,, 

ORs « THOS kc naddreddksdcucoacaus 30 
John M. Regner, Kenosha, Wisc. ......... 30 

BOR a eskdedtcie»esukedesniee $55,338 
Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York 
Week Ended April 7, 1917. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coin... .$2,076,955.29 
Gold bars paid depositors............ 80,946.02 





Be a ee $2,157,901,31 


Of this the gold bars exchanged for gold coin 
are reported as follows: 





PNG & bx 66 eed bbddeesvensabwans $175,562.56 
PE Fas Select ids ctabsk oevkwetes 108,290.12 
PEG © svcceveksvsaetcebk creas 324,342.80 
MGT -O ix2 cba éhh te tabi ddnkedadeieh 82,423.39 
EEE Waél Kea sentontatwnss in ine win 345,746.28 
RE. oc Cocvtvthestschidthaanne 40,590.14 

TOE ac svrsevnmeemtdetinnweantes $2,076,955.29 








H. J. Wernsman, formerly a jeweler at 
Chenoa, IIl., who has been at Metamora 
for some time past, has moved to Lacon, 
where he has engaged in business. 
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Wheeler Character Jewelry 


What is character jewelry? Every piece of 
jewelry has character to a greater or lesser 
degree. Wheeler jewelry possesses character 
to a greater degree. And Wheeler ideas of 
character jewelry are not “just as good,” but 
something entirely different, something out of 
the ordinary, something that will sell. 


Character is expressed in every line of the 
piece illustrated. The graceful lines, the odd- 
shaped diamond, the beautiful finish make it 
truly a wonderful piece. But not wonderful 
for the house of Wheeler. And our stock 
contains many other pieces just as handsome. 


The cost—no more than you pay for jewelry 
of a lesser character. 


HAYDEN W. WHEELER & CO., Inc. 


Manufacturers—Importers 


2 Maiden Lane (HW) New York 


Factory : Brooklyn 














In addition to a large stock of 


Well Matched Pearl Necklaces 


We carry an important assortment of 


LOOSE PEARLS 





CHICAGO OFFICE 
31 North State St. 


Available for additions to necklaces 


WORMSER & MAYERS, Ine. 


576 Fifth Avenue 


New York 


Telephone 
Bryant 2580 
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HOLD ANNUAL MEETING 





Members of New York Watchmakers’ So- 
ciety Re-elect Officers at Regular 
Monthly Gathering 


Members of the New York Watch- 
makers’ Society gathered Tuesday even- 
ing, April 3, at Allaire Hall, 192 Third 
Ave. for their regular monthly meet- 
ing and annual election of officers, about 
45 members being present. About 9 P. M. 
President Gustav Chyba called the meeting 
to order and the regular order of busi- 
ness was pursued. 

After the secretary had read the minutes 
of the previous meeting and they had been 
unanimously adopted, two new members 
were elected. They are Herr Frank Rus- 
sell and Herr Karl Telizky. The name 
of Richard Bockel was also proposed. 














PRESIDENT. 


GUSTAV CHYBA, 


This being the annual meeting of the 
society the yearly report of the secretary 
was read. It showed that the society is 
in a flourishing condition, after passing 
its 51st year successfully. The secretary’s 
report stated that there are 68 active mem- 
bers, four honorary members and six pas- 
sive members in the organization. The 
Teport also stated that six new members 
were proposed and accepted during the 
six months just ending with March, 1917. 
The secretary reported that two members 
had died during the past year, Henry 
Schultz and George Schmidt. The latter 
was one of the two surviving charter 
members of the society, which was or- 
ganized on March 26, 1866. 

The semi-annual report of the treasurer 
followed. Six months ago the treasurer’s 
report showed that the treasury contained 
$3,779.13, from which $461 was deducted 
for death benefits during the past year, 
and there was received for dues $341.73, 
leaving a balance on hand of $3,659.86. 

Daniel Maurer next made a report of the 
successful smoker, held by the society on 
March 26. President Chyba thanked the 
committee for its work. 

The next business in order was the elec- 
tion of officers. The following were unani- 
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mously nominated and re-elected: Presi- 
dent, Gustav Chyba; vice-president, Otto 
H. Boysen; recording secretary, Otto F. 
Heller; financial secretary, John A. 
Schmid; treasurer, Frank Knoll; librarian, 
Daniel Maurer. Trustees, G. S. Reindel 
and Frederick Ruoff. The members of the 
board of directors re-elected are Rochus 
Salomon, Karl Ruttman and George S. 
Reindel. 

President Gustav Chyba thanked the 
members for the honor shown him and 
said that he would fill the position to the 
best of his ability. He declared that in his 
opinion the re-election of his fellow officers 
would make this year one of the most suc- 
cessful in the history of the society. He 
called attention to the fact that as the so- 
ciety is entering upon its 52nd year, it has 
only one charter member in its ranks. 
This charter member is Frederick Ruoff. 

After the re-election of officers, an im- 
portant matter was brought up by Oscar 
Wilhelm, ex-president, who made a motion 
to the effect that the invitation of the 
Waltham Watch Co., Waltham, Mass., to 
visit its plant during the month of May be 
accepted. Mr. Wilhelm explained that this 
invitation was originally given by H. E. 
Duncan, lecturer of the Waltham Watch 
Co., when he addressed the society last 
year. Mr. Wilhelm’s motion was seconded 
and the unanimous vote of the society car- 
ried Mr. Wilhelm’s motion. 

Mr. Wilhelm then introduced a resolu- 
tion that R. Salomon, on behalf of the New 
York Watchmakers’ Society, should be em- 
powered to invite Robert F. Nattan, of the 
editorial staff of THE JEWELERS’ CIRCULAR, 
to accompany the members, as their guest, 
on the trip to the Waltham plant. 








MICHIGAN PROGRAM 





Members of State Retail Jewelers Associa- 
tion to Meet at Jackson, May 1 and 2 


KaLAMAzoo, Mich., April 7.—The pro- 
gram for the next annual convention of 
the Michigan Retail Jewelers’ Association, 
which is to be held at Jackson May 1 and 
2, has been completed and every indication 
points to a successful gathering. The pro- 
gram follows: 


Tuesday, May I 


10.00—Visiting jewelers and ladies will meet in the 
parlors of the Y. M. C. A., register, re- 
ceive badges, tickets, etc. 
10.30—-Convention called to order by President 
Donald W. Martin. 
Report of Secretary. 
Report of Treasurer. 
Report of Presidents of local clubs through- 
out the State. 
Announcement of Committees on Resolu- 
tions, Nominating, and Auditing. 
12.00—Adjourn for lunch. 


AFTERNOON 


1.45—Convention called to order by 
Donald W. Martin. 
Invocation—Elwood T. Bailey, secretary of 
¥. M. C, A. 
Address of Welcome—William Sparks, 
Mayor of Jackson. 
Response for the State association—W. F. 
Clement, Benton Harbor. 
Intermission of 15 minutes for introduction 
of jewelers. 
2.20—President’s Address—Donald W. Martin, 
Saginaw. 
2.40—“‘The Jeweler as a Citizen”—C. F. Holland, 
secretary of the Jackson Chamber of 
Commerce. 


President 
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3.600—“The Store Spirit”’—Charles T. Evans, 
Utica, president of the American National 
Retail Jewelers’ Association. 

3.40—Some Question Box queries. 

4.10—“Waking Up the Jeweler’—Bartley J. 
Doyle, Philadelphia, Pa. 


Adjourn. 


The visiting jewelers and their wives 
will be guests of the Jackson Jewelers Club 
at a theatre party Tuesday night, announce- 
ment of which will be made during the 
afternoon by Robert S. Lockhart, president 
of the local club. 


Wednesday, May 2 


Everybody meet at the Y. M. C. A. at 8 o’clock 
sharp to take an automobile sight-seeing trip fur- 
nished by the courtesy of the Jackson Chamber of 
Commerce. 
9.30—Convention called to order by President 

Martin. 
Unfinished business. 
New business. 
Choosing city for next convention. 
Report of committees. 
Election of officers. 
10.30—“*The Mistakes that I, as a Retail Jeweler, 
Have Made”—Past President Hugh Con- 
nolly, Detroit. 
10.50—*‘The Duty of the Manufacturer and Jobber 
to the Retailer’—Vice-President W. A. 
Hamilton, Kalamazoo. 
11.10—‘“‘Not Making the Almighty Dollar the Main 
Issue of Honorable Existence’’—Past 
President Hon. Andrew F. Toepel, De- 
troit. 
11.30—“‘What Good Salesmanship Really Is”—W. 
T. Feetham, Sault Ste.. Marie. 
Adjourn for lunch at Y. M. C. A. café. 


WEDNESDAY AFTERNOON 


Convention photo will be taken at 1.30 at 

i oe ; 

2.00—Convention called to order by President 
Martin. 

2.00—‘‘Watches and Watchmakers of the Past and 
Present”—William S. King, Adrian, who 
has been actively engaged in the jewelry 
business 71 years. 

2.15—‘“‘Advertising In All Its Phases”—A. B. 
Warner, Buffalo, N. Y., member of the 
firm of White, Wile & Warnér. 

2.45—“Preparedness and Ammunition”—H. A. 
Bromberg, president of Battle Creek 
Jewelers’ Club. 

3.05—“*Needs and Benefits of Organization”—Gus- 
tave Keller, Appleton, Wis., past president 
of the Wisconsin State Jewelers’ Associa- 


tion. ; 
3.50—*Recapitulation. and What the Qtler Speak- 
ers Have Omitted”—Col? Johii:,L. Shep- 
herd, New York. wi < "at 
Col. John L, Shepherd‘ will preside as 
toastmaster at the batiquet in the evening. 
There will be a short program furnished 
by the Jackson Jewelers’ Club, after which 
the principal talk of the ‘evening will be 
made by Gustave Keller, who is without 
a peer as an orator. 
. The convention will close by singing 
“The Star Spangled Banner.” 








John W. Miles has assumed his duties 
as an active member of the new firm of 
Miles & Rau, successors to Martin F. Rau, 
who some time ago succeeded E. G. Kem- 
merer, a jeweler on the west side of Pub- 
lic Sq. and S. Main St., Wilkes-Barre, 
Pa. Mr. Miles will develop the jewelry 
repair and manufacturing department but 
will devote most of his time to the man- 
agement of the new business. Mr. Rau, 
the other member of the concern, began. his 
business career as an errand boy. He 
rapidly advanced in his chosen life work 
and became a skillful artisan. Mr. Rau 
will have charge of a well equipped optical 
department. Mr. Rau is also an expert 
metal engraver and watchmaker. 








62 THE JEWELERWS’ 





CIRCULAR-WEEKLY 





April 11, 1917, 

















BORRELLI & VITELLI 


eR ORG) 
39 3 . 


26 
3500/10 


© oe 


; , 
4 


9017/12 


/80 


je & EC 
| 734 


504 8,10 





As Earrings are Fashionable 


we have a Large Stock ready 
ALL PATTERNS IN SOLID GOLD 
MOUNTED WITH 


CORAL BUTTONS 
CORAL DROPS 
CORAL ROSES 


Memorandum Package Sent on Request 
WRITE NOW 


Borrelli & Vitelli 


401 BROADWAY NEW YORK 








GATTLE & HUNTER 


9-11-13 Maiden Lane, NEW YORK 
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a 


Importers of 


Diamonds 


Fancy Shapes Regular Cut 


Pearls 


Necklaces, Earrings, Studs, Scarf Pins, 
Drop Shapes and Round 
Sapphires 
Emeralds 
Rubies 
FACETED, CABOCHON AND STARS 








Memorandum Orders Promptly Filled 
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Members of Jewelers’ 24-Karat Club Eat Beefsteak 





Annual Dinner Held at Healy’s—“Trial by Jury” a Big Success. 














Monday night was a big night for the 
24 Karat Club, this being the date of the 
annual beefsteak dinner of the organization 
which is one of the two great social events 
held between the annual banquet, the other 
being the annual outing in mid-Summer. 
This year’s beefsteak dinner was notable 
for many unusual features, not the least 
of which was the occasion taken to honor 
a veteran member of the trade and dean 
of the club, namely, Augustus K. Sloan, 
, well-known manufacturing jeweler, 
without whose presence no affair of the 





WM. I. ROSENFELD, PRESIDENT. 


club in recent years would have been com- 
plete. 

Before honoring Mr. Sloan, however, 
the boys proceeded to try him on a ridic- 
ulous charge. An eminent jury found him 
guilty without leaving their seats, where- 
upon the judge proceeded to sentence him 
to accept a handsome loving cup at the 
hands of his fellow members. The affair 
was carried off with much laughter and 
cheering and Mr. Sloan was the recipient 
of the individual well wishes of the donors 
as well as the testimonial of their esteem. 

The beefsteak dinner was held at Healy’s, 
66th St. and Columbus Ave., which assured 
the menu being all that a beefsteak ought 
to be. The members began to gather 
Shortly after 6 o’clock and soon over 
100 Karaters filled the “Jungle” room where 
the affair was run off under a committee 
composed of David Kaiser, George T. Steb- 
bins, Ives L. Lake and Mark Gattle. 
Garbed in their butchers’ aprons, the 
jewelers made an imposing appearance as 
they munched the slices of succulent meat 
and drank the amber fluid that went there- 
with. While it is true that the menu called 
for Cape Cod oysters, celery, olives, crab 
meat salad and lamp chops as well as 
beefsteak, it was steak and steak and more 
steak that held the center of the stage. 

In between the courses and during the 


dinner the jewelers were entertained by 
cabaret singers, all high class artists in 
their way, and did not fail to entertain 
themselves by choral singing, toasts, anec- 
dotes and reminiscences. 

The beefsteak dinner proper being over, 





A. K. SLOAN, WHO WAS “FOUND GUILTY” 
AND PRESENTED WITH A SILVER VASE. 


President William I. Rosenfeld rapped 
loudly for order and in a short speech said 
there are no more loyal men than the mem- 
bers of the jewelry trade and they are al- 





DAVID KAISER, CHAIRMAN OF THE DINNER 
COM MITTEE. 


ways willing to do their duty. He then 
offered the following resolution: 
“Whereas, the Congress of the United 


States has declared that a state of war 
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exists between the Imperial German Gov- 
ernment and the United States, now, there- 
fore, be it 

“Resolved, that the Jewelers 24-Karat 
Club of New York, ever mindful ofthe 
priceless privilege of American citizenship, 
hereby reaffirm its allegiance to our flag 
and pledge ourselves, our means and our 
service to the support of our government 
and the need of our country.” 

William T. Gough seconded the motion 
that the resolution be adopted and every- 
body stood and sang “America.” 

Mr. Gough then made a short speech 
in which he praised Harry Larter, “Mayor 
of Maiden Lane,” and ordered him to come 





THE TESTIMONIAL PRESENTED TO A, K. SLOAN. 


.to the head table. He thereupon presented 


him with an official badge of office. 

The jewelers then began to sing, “For 
He’s a Jolly Good Fellow.” 

In reply “Mayor” Larter made a 
humorous speech in which he said that he 
was much disappointed in his cabinet, call- 
ing particular attention to the failure of 
the Commissioner of Water and Commis- 
sioner of Gas to do their duty. He de- 
clared that he would fire the whole bunch 
on May 1 and select a new cabinet. 

Speaking seriously he called attention to 
the formation of the Jewelers Division of 
the Home Defense League and praised the 
members of the trade for their response. 

Shortly after 8.30 some of the members 
were surprised by the appearance of a 
woman in their midst, this being an un- 
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Coming to Chicago? 


See our new line of 


French Ivory | 


Goods 


The most complete line shown | 





KUEHL CLOCK CO. | 


125 North Wabash Avenue 
CHICAGO, ILLINOIS 

















Phone Gramercy 5265 Established 1879 


Samuel Brand & Sons 


‘ INCORPORATED 


MANUFACTURERS OF 








Diamond Mountings 


18 East 23rd Street New York City 




















“SAFETY FIRST” 


We make a large assortment 
for Travelers’ and Home Use. 





Complete illustrated list on application 











C. F. RUMPP & SONS esate 
Sine Leather Goods incorperated 


PHILADELPHIA 


New York Salesroom, 411 and 413 Fifth Ave. 
(Cor. 37th St.) 
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7880 First Aid Outfit 








45-47-49 John Street 
New York 

















Visual Optics and Sight Testing 


By LIONEL LAURANCE 


The Optical Publishing Comvany 
Price, $2.50 11 John Street, New York 

















CAMEOS—CORAL BEADS 


Black Onyx, Coral and Mourning Jewelry 


Repairing Done on Coral, Jet and 
Onyx. Memo Orders Filled 


DOUBRAVA &CO. 
61 Maiden Lane, N. Y: 


AMBER BEADS 


ARREAUD & GRISER 


45 John St., New York 
LAPIDARIES 2F&c10us 
EMS in Unique Cuttings 
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‘nx to happen at a gathering of 
an bear the 24 Karat Club. The woman 
valled for Judge Shepherd to whom she 
; mplained that a certain member of the 
ge d promised to marry her and failed 
to do SO. Policeman “Dick” Daly was imme- 
diately summoned and the culprit pointed 
out, being none other than the club s veteran 

‘aber, A. K. Sloan. The district at- 
ot who was present asked that the 
case be immediately considered and a jury 
was quickly impanelled. The taking of 
the testimony of the plaintiff and de- 
fendant was a matter of a few minutes, the 
examinations and cross examinations being 
a series of rapid fire questions and answers 
that kept the audience in a roar of laughter. 
Although the defendant interposed alibis 
and all pleas known to the law, the mat- 
ter was put to the jury who found him 
guilty without leaving their seats. 
Thereupon, Judge Shepherd called the 
prisoner before him for sentence and in a 
speech that brought forth much cheering 
and handclapping, recited the many reasons 
whv the boys of the 24 Karat Club love 
Mr. Sloan and after speaking of a number 
of incidents of his long career in the 
jewelry field, told of the offices that he had 
held and the good he had done. Never- 
theless, said Judge Shepherd, it was up to 
him as judge of the court to carry out the 
verdict and sentence him and he thereupon 
proceeded to do so by ordering him to ac- 
cept as a token of appreciation and esteem 
of his members a beautiful tall silver vase, 
inscribed as follows: “Presented to 
Augustus K. Sloan, by his friends in the 
Jewelers 24 Karat Club as a Token of 
Esteem, April 9, 1917.” 

Mr. Sloan knew about the trial and knew 
that he was going to be the “goat,” but he 
had no idea of what the final result was go- 
ing to be and he was deeply affected by the 
tribute paid him. He responded, however, 
in a few well chosen words and the interest- 
ing incident of the evening passed with 
much success. 

The cast of characters in the “Trial by 
Jury’ was as follows: 

Judge, Col. John L. Shepherd. 

Plaintiff, T. Edgar Willson. 

Defendant, Augustus K. Sloan. 

District Attorney, David Kaiser. 

Counsel for Defendant, Geo. F. Gilmore. 

Officer, Patrolman “Dick” Daly. 

Clerk of Court, Mark Gattle. 

Foreman of Jury, M. L. Bowden, Sr. 

Jury—Geo T. Stebbins, Wm. T. Gough, 
John R. Greason, Court E. Hastings, Geo. 
Whitehead, Leo Wormser, Wm. I. Rosen- 
feld, Al Brown, Percy Savory, Chas. R. 
Jung. 

After the beefsteak was over the mem- 
bers were given the privilege of going 
to the entertainment on the roof of the 
building, which is one of the most inter- 
esting shows of its kind in the city. Some 
went home but many availed themselves of 
the opportunity to join the fun upstairs. 








C. Pieper & Sons, Holland, Mich., have 
purchased the building and lot on &th St. 
now occupied by the Keefer restaurant 
from Charles S. Dutton. The restaurant 
will be continued for a short time when 
the building will be torn down and a 
modern business block erected for the 
jewelry business. 


THE JEWELERS’ 


CREDITOR FILES PETITION 





Receivers Appointed for American Diamond 
Importing Co., Chicago, Which Offered 
Settlement of 25 Per Cent. 
Cuicaco, April 4—An involuntary peti- 
tion in bankruptcy has been filed in the 
United States District Court in this city 
against the American Diamond Importing 
Co., doing an instalment diamond and 
jewelry business with headquarters at 123 
W. Madison St. Co. The firm recently 
sustained financial reverses because of the 
“club” scheme being operated by the com- 
pany. It was petitioned into bankruptcy 
on April 2, by M. I. Schwartzstein, of New 

York. 

Just prior to the petition in bankruptcy 
being filed the company sold its assets 
through the office of Thomas Fleming 
Walsh of Chicago for an amount sufficient 
to pay the merchandise creditors 25 cents 
on the dollar, in settlement of their ac- 
counts. All of the merchandise creditors 
except Mr. Schwartzstein appeared to have 
accepted the settlement, but he held notes 
of the American Diamond Importing Co., 
and endorsed by a third party. 

The bankruptcy petition alleges that the 
settlement of 25 cents on the dollar was 
made to hinder delay and defraud creditors. 

Judge Carpenter appointed Edwin Buell 
receiver. Both the receiver and receiver’s 
attorney after examining into the situation 
have stated that if the assets of the com- 
pany are liquidated through the bankruptcy 
proceedings, that the estate will not pay as 
much as the 25 per cent. obtained by the 
Chicago office of Attorney Walsh. 

For that reason, the matter will be taken 
up as soon as possible with Judge Car- 
penter with the view of getting the bank- 
ruptcy petition dismissed so that the credit- 
ors will not lose the 25 per cent. already of- 
fered. 

The filing of the petition in bankruptcy 
came as something of a surprise to creditors 
of the American Diamond Importing Co., 
who believed that the matter was in a fair 
way to a speedy settlement. Considerable 
surprise is also expressed over the word- 
ing of the bankruptcy petition which al- 
leges that the settlement of 25 cents on the 
dollar was made “to hinder, delay and de- 
fraud” creditors. 








DEATH OF H. 8. BUTTERFIELD 


Portland, Ore., Jeweler Passes Away After an 


Illness of Three Weeks 


A telegram received in New York last 
week announced the death of Horace S. 
Butterfield, of the firm of Butterfield Bros., 
dealers in jewelry, diamonds and materials, 
Portland, Ore. The death of Mr. Butter- 
field occurred on Thursday, April 5 and 
came after an illness of three weeks. 
Funeral services were held at 2 p. m. Satur- 





day. 
Mr. Butterfield was well known in the 
jewelry trade throughout the country. 


Many years ago, with his brother, Albert 
E., he formed the present firm of Butter- 
field Bros., and through diligent work suc- 
ceeded in building up one of the foremost 
jobbing houses in the trade in this country. 
Mr. Butterfield was of a congenial person- 
ality and was well liked by everyone. 
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He enjoyed a national reputation as a 
mechanical genius and had patented a num- 
ber of useful articles. One of his most 
successful and best known devices is an 
automatic astronomical calculator which 
renders unnecessary, long and tedious com- 
putations by nautical tables. This inven- 
tion has met with great success in the trade 
and is at present being handled by one of 
the largest watch concerns in this country. 





SIMON SENTENCED 


Deaf Mute Must Serve a Year and Six 
Months for Robbing New York 
Jeweler 





Abraham Simon, alias “John Smith,” who 
was found guilty, on March 19, of stealing 
a diamond ring from the jewelry establish- 
ment of Bernard Gertler, 1005 Prospect 
Ave., New York, was sentenced recently 
by Judge Gibbs, in the Bronx County 
Court House, to serve one year and six. 
months in State prison. Simon is a deaf 
mute and was found guilty of the larceny 
charge by a jury in the Bronx County 
Court. 

This man is considered by the police as 
a dangerous character, and has on many 
occasions been connected with jewelry store 
robberies. He has operated on the jewelry 
trade for a number of years and has always 
been fortunate either in making his escape 
or obtaining a light sentence. 








BANKRUPTCY SCHEDULES 


Friedlander Diamond Jewelry Co., New 
York, Files List of Creditors in 
United States Dis- 
trict Court 


Schedules in bankruptcy were filed in the 
United States District Court New York last 
Friday by the Friedlander Diamond Jewelry 
Co., 99 Nassau St. The schedules show the 
company to have assets of $4,532 which 
amount consists of stock in trade, $4,000; 
machinery, tools, etc., $500; debts due on 
open accounts, $32. The liabilities which 
are comprised entirely of unsecured claims 
are scheduled at $21,817. 

Among the largest unsecured creditors 
are: Morris M. Brenner, $147; Bleisweiss & 
Straitman, $668; Herman Baum, $100; Bor- 
ovsky Pearl & Diamond Co., $577; Chano- 
witz & Reiman, $336; Harris Cohen, $158; 
George Dolin, $584; Morris Davidson, $600 ; 
Epstein & Weiner, $95; William Fischer, 
$191;. Joseph Fischer, $392; D. Cutradt, 
$132; J. N. Gutwirth, $923; Graboff & Co., 
$388; Benj. A. Grodnitz, $219; H. Halpairn 
& Co., $125; I. Hochberger & Sons, $2,000; 
Goldmuntz Bros., $350; J. M. Jablow & Co., 
$213; I. Kleinberg, $2,437; Korones Bros., 
$144; J. Kohn Diamond Co., $96; W. Kinst- 
ler, $700; M. Kenin & Co., $354; Benjamin 
Kass, $256; Long & Koch, $268; Naigles & 
Wolfson, $1,023; H. Pestanoff & Co., $75; 
Rosenberg & Daniel, $367; D. Rothblum, 
$399 ; Milton Rosenberg, $509; H. Schaefer, 
$328 ; William Scheff, $184; L. E. Sherman, 
$962; Turow & Feldstein, $283; A. Unger, 
$866; Taylor & Jopsen, $60; Victoria Dia- 
mond Co., $360; Philip Woolfs, $651; Louis 
Simon, $157; Louis Gross, $125; M. Pollack, 
4 ; S. Brand, $994 and D. Probstein, 

1,671. 
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You ought to know approximately how many big mail-order catalogs come to your 
city. Then you should have several of these catalogs in your store so that you will | 
know the bait which is being offered to the public. 





You can keep your trade at home only by doing things differently from the mail- 
order house—by giving better service and carrying exclusive lines such as we | 
offer to the retail jeweler only. 


W. W. W. service Works for you, Worries for you and Wins for you. We are 
doing a lot of brain cudgeling in order to help the retail jewelry industry meet 
modern department store and mail-order competition. 


Our service, our reliability and the attractiveness of W. W. W. rings give our 
dealers an advantageous prestige and protection. | 


White, Wile & Warner 


Makers of nationally advertised 
rings in which the stones do stay 


BUFFALO, N. Y. 
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JEWELERS’ HOME DEFENSE 


Over Four Hundred Men Recruited and 
$1,842 Raised to Protect Jewelry 
Trade 


Enlistments in the newly formed Jewel- 
ers’ Branch of the Home Defense League 
still continue to pour into headquarters and 
as THE JEWELERS’ CIRCULAR goes to press, 
the secretary reports that over 400 jewelers 
‘a the Maiden Lane section and in the up- 
town section have been recruited. The 
downtown division has grown so rapidly 
since the call for recruits was sent out that 
an additional company has been formed. 

This new body will be known as Com- 
pany C and will be captained by F. E. Le- 
Bron. It will be necessary for this new 
company to drill three times a week, Mon- 
days, Wednesdays and Fridays. Companies 
A and B, however, have become so far ad- 
vanced that it will be only necessary to drill 
twice a week, Wednesdays and Fridays. 
Until further notice the drills will take 
place at the Greenwich St. police station. 
In the meantime, however, the committee in 
charge of the jewelers division is endeavor- 
ing to make some arrangements whereby 
the drills can be continued at Governor's 


Island. 

On Friday the recruits of Companies A 
and B went through one of the most strenu- 
ous hours since the formation of the 
League. For 45 minutes, on that day, Sar- 
geant Hines drilled the men in military tac- 
tics and for 15 minutes more put them 
through calisthenic exercises. 

In response to a letter sent out to the 
trade under the date of March 31 last, 
Treasurer Leo Wormser reports that up 
to Monday, April 9, he had received $1,842. 
This money will be used for defraying the 
general expenses of the jewelers’ division. 
Among the subscribers to the fund are: 


Stern Bros. & Co., $150; S. L. Van Wezel, 
$100; Kastenhuber & Lehrfeld, $100. 

$50—Eichberg & Co., American Gem & Pearl 
Co., Reichman Bros., Roy Watch Case Co., Oppen- 
heimer Bros. & Veith, Larter & Sons, Joseph 
Fahys & Co. 

$25—Marchand Bros. & Co., Seth Thomas Clock 
Co., Hipp Didisheim & Bro., The United Jewelers 
Inc., Sloan & Co., John Lamont & Son, Jung & 
Klitz, Julius King Optical Co., George O. Street 
& Sons, William S. Hedges & Co., Goodfriend 
Bros., William B. Durgin Co., Shiman-Miller Mfg. 
Co., Henry Bodenheimer & Co., Albert Lorsch & 
Co., Inc., Hayden W. Wheeler & Co., Inc., John 
S. Spencer, David Belais & Co., A. S. Van Wezel, 
Inc., J. Mehrlust, E. T. Carrington, American 
Watch Case Co., Ludwig Nissen & Co., James P. 
Harper, Konijn & Frank, Bunde & Upmeyer, 
Belais & Cohn, Charles Keller & Co., Untermeyer, 
Robbins & Co., Benedict & Warner. 

$20—A. L. Brown, Dominick & Haff, Louis Man- 
heimer & Bros., Inc., Adolph Schwob, Inc., Wads- 
worth Watch Case Co., E. P. Reichhelm & Co. 

$10—A. Wallach & Co., Gustave Schmidt & Co., 
Henry E,. Oppenheimer & Co., A. R. Katz Co., 
Frederick Keim & Co., Inc., Julius Wodiska, Mon- 
roe Paris & Co., Silbermann, Kohn & Wallenstein, 
Patterson & Starke, Power & Allan, Inc., The 
Mendes Cutting Factories, Thomas F. Brogan, 
Jules Franklin, Whiting Mfg. Co., Henry Lorsch, 
Manasseh, Levy & Co., Theodore A. Kohn & Son, 
B. & L. Veith, I. J. Roe, C. G. Malliet & Co., 
William J. Durfey, Towle Mfg. Co., Charles S. 
Crossman & Co., Crossman Co. 

$5—J. H. Miles, Borelli & Vitelli, F. H. Mathez, 
Louis Weigel, and Cooper & Forman. 

$3—David L. Gluck, J. W. Bookee. 

$1—Rubinstein Bros. 


Commanders of each company and men 
are instructed to report at the 69th Regi- 
ment Armory, Lexington Ave. and 27th St., 


JEWELERS’ 


at 8:15 p. m. Saturday, April 14. Night 
sticks will be issued and they will be in- 
structed in the manual. 








SUGGESTS HOME GUARD 





George E. Feagans, Los Angeles, Writes to 
Mayor and Newspapers, Urging Mo- 
bilizing of Business Men. 


Los ANGELES, Cal., April 5.—George E. 
Feagans, president of Feagans & Co., has 
stirred up the Mayor of Los Angeles to 
take action in the way of mobilizing the 
businessmen of the city in having the em- 
ployees drilled and instructed in simple 
maneuvers and manual of arms for the 
purpose of acting as an extra protection 
guard for the city. What he suggests is 
on the line of the Home Defense League of 
New York in which the jewelers of the 
Metropolis are now taking an active part. 

Mr. Feagans in addition to his letter to 
Mayor Woodman took the matter up with 
the local newspapers in a letter which has 
just been published. His letter to the 
Mayor reads: 


Los ANGELES, Cal., April 3, 1917. 
Hon. F. Ts WoopMan, 
Mayor of Los Angeles, 
Los Angeles, Cal. 
Dear Mayor Woodman: 

Enclosed herewith please find a copy of a com- 
munication I addressed to all of today’s papers— 
the tenet of which I believe to be most vital. 

This plan, if consistently followed, would greatly 
supplement the splendid work of Chief of Police 
Butler in the organization of his home defense 
plan. 

To my mind, no greater danger confronts us 
than a too implicit reliance on our own strength 
and resource, which may mean sad havoc to us 
if pitted against the intrigue of modern warfare. 

Let us immediately make ready for any emer- 
gency, a safeguard that will broaden our Ameri- 
canism, even though the need for our service may 
not present itself. 

f you concur in the suggested plan, I am sure 
the Merchants’ and Manufacturers’ Association or 
the Chamber of Commerce will assume charge of 
the preliminary work, acting in conjunction with 
men of military training. 

Very sincerely, 
GEoRGE E. FEAGANS. 
President of Feagans & Co. 


His letter to the newspapers follows: 


Los ANGELEs, Cal., April 3, 1917. 
To the Editor: 

To the end that our loyal business and profes- 
sional people may do their part at this most trying 
time, I suggest that all banks, offices, factories, 
shops and business houses close their respective 
places of business at noon on Saturdays, and ren- 
dezvous at Exposition Park or at a similar suitable 
place, for instructions in the simpler maneuvers 
and manual of arms. 

Either regular or National Guard officers, or 
some men under Chief of Police Butler’s direc- 
tion, could very quickly get us in shape for home 
defense, 

The call of character makes no compromise with 
hypocrisy, and the moral effect of the banker and 
his accountant, and the merchant and his employe, 
and the manufacturer and his helper, and the pro- 
fessional man and his assistant standing shoulder 
to shoulder in a united patriotic move to protect 
our home and community is beyond compute. 

Let Los Angeles business and professional men 
be the first in this call of duty, in the belief that 
other large cities in the country will follow our 
lead. 

Georce E. FEacans, 
President of Feagans & Co. 








The jewelry store of H. E. Wethey, a 
jeweler and optician at 18 E. Main St., 
Chillicothe, O., was robbed recently of 
articles valued at $265. Mr. Wethey dis- 
covered that a skeleton key had been used. 
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CHARGED WITH LARCENY 





Man Arrested on Complaint of New York 
Concern to Be Examined This Week. 


Joseph Fagello, who was arrested re- 
cently charged with the larceny of two 
pairs of diamond earrings belonging to the 
Espositer-Varni Co., 45 John St., New 
York, will be examined on Friday, April 
13, in the First District City Magistrate’s 
Court, Brooklyn. In the meantime Magis- 
trate Walsh, before whom Fagello appeared 
last Wednesday, has released the defendant 
in $2,000 bail. 

The complaint against Fagello charging 
him with the larceny of the earrings, 
which are valued at $1,615, names Stephen 
Varni, who gave his residence as 1420 75th 
St., Brooklyn, as the plaintiff. The com- 
plaint against Fagello charges that on De- 
cember 16, 1916, the defendant represented 
to Mr. Varni that he had a customer in 
the County Clerk’s office in Brooklyn who 
wished to purchase a pair of earrings. 

In compliance with a request claimed to 
have been made by the defendant, Mr. 
Varni sent over to Brooklyn two pairs of 
diamond earrings valued at $1,615. These 
were delivered by Benjamin Gluck, a clerk 
in the employ of Mr. Varni, to Fagello, 
who was waiting at the Hoyt St. subway 
station, Brooklyn. After delivering the 
rings the clerk, it is claimed, received a 
receipt from the defendant. 

Before Fagello obtained the goods, it is 
declared, he had agreed to return them the 
same evening if he failed to make a sale. 
According to the complaint, which is signed 
by Mr. Varni, the articles were not re- 
turned as agreed. The next time the com- 
plainant saw the earrings, it is charged, 
they were in McAleen’s pawnshop in Brook- 
lyn. There, it is said, they had been pledged 
on Dec. 20, 1916, for $550, under the name 
of “S. Burns.” 








Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 

Selling Price, 

Date. London. .999 Basis. 
pS ae alo 36 13/16 76% 
FED nikcaan ehcdacmnne 36% 76% 
Mee -cbis adtwoweeean ee 36% 75% 
TE Ona hws See Holiday 75% 
RGD e . avcacdvebunmene Holiday 75% 
PD oecccncetine Holiday 75% 








New Enterprises. 


E. M. Mitchell has located at Baxter 
Springs, Mo. 

Oliver Emig has started in business at 
Smith Center, Kans. 

The Lowell Jewelry Shop is the name 
of a new concern in Bisbee, Ariz. 

The Fisk Bennett Co., is the name of a 
newly incorporated concern in Providence, 
R. I. 








Breaking the plate glass show window 
in the store of Ovid Cohen, proprietor 
of the Gold Shop, 912 State St., Erie, Pa., 
recently, thieves made away with 10 
watches and four watch chains, valued at 
$300. The police are now working on the 
case. 
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The Time is Short ! 








May 1=to6= 


Yes Sir!—Between those dates comes a real 
opportunity for you. At that time will come “BABY WEEK,” au- 
thorized by the U. S. Children’s Bureau and the General Federation 
of Women’s Clubs. The week will be observed throughout the coun- 
try with special events for Little Folks. 


What an exceptionally appropriate and ideal time to feature Little 
Folks Tableware!! 


We have prepared a special, complete selling-plan based on this 
idea which should interest every progressive Jeweler. The opposite 
page tells the whole story. 


To all Jewelers carrying LITTLE MEN and LITTLE 
WOMEN TABLEWARE we will send gratis, prepaid, any, or all, of 
the advertising helps illustrated. With these you are sure to incite 
interest and attract purchasers which will bring you goodly profits. 


If you are so unfortunate as not to be carrying LITTLE MEN and LITTLE 
WOMEN TABLEWARE, we shall be pleased to help you select a stock suit- 
able to your needs at a moderate investment, so that you, too, may ‘ 
on this original and valuable selling-plan. 


‘cash-in”’ 


Rogers, Lunt & Bowlen Co. 
Silversmiths 
GREENFIELD, MASSACHUSETTS 
CHICAGO 


NEW YORK SAN FRANCISCO 





our Opportunit 


Write us To-day! 
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In honor to “Baby Week”, 


We have many different articles at the price you desire to pay. 


YOUR NAME HERE 


as authorized by the General 
Federation of Women’s Clubs, we are featuring this week 
BABY TABLEWARE, 

Perhaps you have a little one at home, or a little niece or 
nephew, whom you would like to make happy with a gift on this 
occasion, and nothing could be more fitting and useful than 


Lill fene ill Nemen 


STERLING SILVER TABLEWARE 


REG. U.S. PAT. OFF. 


“The Silver that Sells’ 






TRADE MARK STERLING 




















Electrotype for Newspaper Advertising. 


| Lion? Lille Nomen 


STERLING SILVER TABLEWARE 


asc.vus Par. orf 


Novel. Childish and Beautiful 
Practical and Sseful 


THIS MARK ON EVERY PIECE 


TRADE MAR: STERLING 


No. 2-B 


This Shows the Window Card (Greatly 
Actual Size 14 x 18 Inches. 





Reduced) 








2 Columns, 5 Inches. 


NATIONAL BABY WEEK- May I" fy 


wT A s7 7, 
Autkort 507 las ML AMY: Gd Cc” VO 


Perhaps you know of some little one whom you wi uld like 
to delight with a worthy gi/t on this occasion- @ le Sug infest 


Lille Mon efittle Wemen 


me ae SILVER TABLEWARE 


EG. U.S. PAT. OFF 


SEE OUR WINDOW DISPLAY 


YOUR NAME HERE 





No. 3-B 


An Attractive “Movie Slide’ to Run During the 
Week at Your Theatres. Reproduced in Colors. 


IMPORTANT: Send in requests for Advertising 
Helps at once. If requests reach us later than 
April 21 we cannot guarantee delivery in time for 
your needs. 
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Two Exhibition Bulidings Coliseum Exhibition Buliding 


FIRST 


INDUSTRIAL EXPOSITION 


AND 


EXPORT CONFERENCE | 


SPRINGFIELD, MASSACHUSETTS, U. S. A., June 23 to 30, 1917 


America’s great industries and her thousands of manufacturers will be represented by extensive exhibits and the presence 
of executives, sales managers, foreign buyers and salesmen at this great Trade Convention—the largest and most complete 
exposition and conference ever held in the United States. 


WHAT IT IS 


To create business; to expand business; to hold business; to give every man the big ideas he is looking for 
to develop his trade both at home and abroad; to study, by actual exhibits, samples, charts and expert in- 
formation, the methods that have increased trade. 


WHAT IT DOES 


It unites on a gigantic scale, the article and the plan; it crystallizes the work of years, the thoughts of the 
biggest, most successful manufacturers, the experience of world experts; it builds for business—today, 
tomorrow and next year. It reveals actual trade possibilities. 


HOW IT DOES IT 


By exhibiting machinery, tools, materials, fabrics, apparel and manufactured products of every kind; by hold- 
ing conferences on manufacturing, salesmanship, credits, packing, shipment and many other vital subjects. 


Approved Officially by the U. S. Department of Commerce 
THE FINEST EXPOSITION GROUNDS IN THE EAST 
EXPOSITION BUILDINGS COST $700,000 


Five acres of floor space in grounds of 170 acres, flood lighted by electricity—Main Line Railroad siding right to exhi- 
bition buildings; two trunk railroads, three and one-half hours from New York City, two and one-half hours from Boston. 


DAILY CONFERENCES AND DISCUSSIONS 


led by the most expert and successful business men in the world. Daily trade banquets. Band concerts and other 
attractions to interest the general public and to enliven the programs. 


EARLY APPLICATION FOR EXHIBIT SPACE is absolutely essential, as space is definitely restricted 


in each department and cannot be increased: already much space has been reserved. 








Address all communications for exhibits space, floor plans, maps and full particulars to 





FrRaNK H. Pace, President National Equipment Co., Joun C. Stimpson, General Manager 
Chairman General Committee. Eastern States Exposition, Springfield Mass., U. S. A. 
ba \ | 
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C. G. Bushnell, a jeweler of Gowartda, 

N. Y., is on the sick list. ; 

Deck & Wolfe, made the relique boxes 

for St. Stanislaus church of this city. 

Jewelers who visited Buffalo last week 
included: R. S. Mills, Akron, N. Y.; E. 
Lewis, Arcade; George Engel, Springville, 
and C. F. Hurd, Medina. . 

Gordon Hayes, a jeweler at Niagara 
Falls, N. Y., has offered space in his jewelry 
store, 2215 Main St., as a recruiting sta- 
tion for the United States navy. 

Lewis Henry, proprietor of the Enter- 
prise Cut Glass Co., of Elmira, N. Y., has 
filed a petition in bankruptcy in United 
States District Court, Buffalo. His liabili- 
ties amount to $22,323 with assets totaling 
$14,473. 

Carl Hiller, of E. H. Hiller & Son, 
Girard, Pa., recently attended the automo- 
bile show at Warren, Pa. Mr. Hiller, who 
is an experienced musician, was among 
those who supplied the musical programme 
for the exhibition. 

Overton & Hall, Westfield, N. Y., have 
completed the improvements of their store, 
which was damaged by fire. The place has 
been redecorated and new fixtures installed. 
Their improved show window presents an 
attractive appearance. 

L. E. Winchester and F. S. Jolls, jewelers 
of Fredonia, whose stores were damaged by 
water as a result.of a fire in their block, 
have their stocks and fixtures in first-class 
order again and are taking care of a heavy 
Easter and after Easter rush. 

The Levy Jewelry Co., Inc., is the name 
of a concern that has taken out papers of 
incorporation at Albany, N. Y., with a capi- 
tal stock of $15,000. The incorporators 
are Sol L. Levy, 483 Main St., Buffalo; 
J. M. Wildman, 102 Main St. E., and 
Samuel Goldberg, 82 St. Paul St., both of 
Rochester. 

The Buffalo Retail Jewelers’ Association 
is strongly in favor of the effective work 
being done by the Better Business Club of 
Buffalo in its campaign for truthful adver- 
tising. The jewelers at their monthly meet- 
ing at the Hotel Statler, Thursday evening 
will vote on a resolution to donate $25 to 
the club as a tangible method of co-operat- 
ing in the campaign. 

Daniel J. Riley, of Rome, N. Y., formerly 
of Corning, is suing Mrs. Selma Goldberg, 
a jeweler of Corning, for $5,000 damages 
for alleged malicious persecution. Riley 
was exonerated after a hearing following 
his arrest on a charge of larceny. It was 
claimed that he had carried away with him 
Property of the Goldberg jewelry store 
when he gave up his position as a clerk 

there. He was vindicated and started suit 
for damages. 

Edward A. Eisele, vice-president of King 
& Eisele Co., has returned from an eastern 
trip. William K. Thompson, traveling rep- 
resentative of this firm’s jewelry depart- 
ment, is covering New York State and 
Pennsylvania. A. E. Ketterer, represent- 
ative of the material and optical depart- 
ments, left recently on a trip through 
Pennsylvania. Charles Funk, of the ma- 
terial department, has resumed his duties. 
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He recently underwent an operation for ap- 
pendicitis at the German hospital. 

Buffalo jewelers have enthusiastically 
answered the request of Mayor Fuhrmann 
at this city to display the American flag as a 
pledge of loyalty. Most of the jewelry 
stores are therefore bedecked with Old 
Glory in a manner befitting the occasion. 
Several of the jewelers, who own auto- 
mobiles, have, at the request of the Buffalo 
Automobile Club, volunteered to have their 
cars registered as available for emergency 
service in connection with the Buffalo 
Chapter of the American Red Cross. 

Indicted on three counts, burglary, lar- 
ceny and criminally receiving stolen prop- 
erty in connection with the theft of between 
$5,000 and $7,000 worth of platinum from 
the National Electrolytic Co. Niagara 
Falls, last January, three men have pleaded 
guilty to a charge of criminally receiving 
stolen property. They are Roy M. Burke, 
Albert Flint and David Bates. Thomas 
Anderson, jointly indicted with the other 
three, pleaded guilty to burglary in the 
third degree. The platinum was _ stolen 
from a vat on the night of Jan. 20. 








Lancaster, Pa. 





George W. Bechtold has taken a position 
at Chester, Pa., with Carl Doubet, as watch- 
maker. 

Edward J. Guilford, of the Hamilton 
watch factory, went to Chicago several days 
ago on a business trip. 

Percy L. Appel, of W. W. Appel & Son, 
and wife have been visiting in Philadelphia 
and Brown’s Mills-in-the-Pines, N. J. 

D. C. Urich, Harrisburg, visited Lan- 
caster last week on business. J. L. 
Beechem, Baltimore, was also a visitor here 
last week. 

At Friday evening’s meeting of the Lan- 
caster County Historical Society, D. F. 
Magee, County Commissioner, read an in- 
teresting paper on “Grandfathers’ Clocks, 
Their Making and Their Makers in Lan- 
caster County.” 

Everything of a military character is at- 
tractive now. In a window of the H. S. 
Meisky Co.’s establishment is a picture of 
the old Lancaster cadet corps, taken in 1886. 
One of the members of that organization is 
F. A. Peters of the H. S. Meisky Co. 

Augustus Rhoads and T. Wilson Dubbs 
were members of an automobile party which 
took a run last week to points of interest 
along the Susquehanna River. On the re- 
turn trip their car was so badly mired that 
a mule team had to be called into service 
to get the auto clear. 

A. A. Meade, Wayland, N. Y., and Leon 
Satz, Ware, Mass., students of the Ezra 
F. Bowman Technical School, have finished 
their courses and returned home. The last 
named takes a position with his brother, 
Benjamin Satz, as watchmaker. Howard A. 
Knerr, Allentown, returned to his home for 
Easter. } 

A. H. Rosenstein, William Pirosh, T. 
Wilson Dubbs, S. Kurtz Zook and George 
R. Weber are the local trade representa- 
tives who were members of the general 
committee of arrangements for the big mass 
meeting in the Court House last week, 
which was held to give vent to Lancaster’s 
enthusiasm over the war with Germany. 
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The election of the International Jewelry 
Workers’ Union, Local No. 2, of Newark, 
will be held at its headquarters on Court 
St. on May 10. 

Fred T. Long, of the jewelry manufac- 
turing firm of Dalzell, Long & Co., 23 
Marshall St., is on a trip in the Middle 
West in the interest of his concern. 

Carter, Gough & Co., manufacturing 
jewelers at Mulberry St. and Park Ave., 
have secured a building permit for altera- 
tions to their plant at an estimated ex- 
pense of $2,500. 

A committee of the Newark Advertising 
Men’s Club is arranging to send a large 
delegation to the 13th annual convention of 
the Associated Advertising Clubs of the 
World, which will be held on June 3, at 
St. Louis. 

At a meeting, last week, of the Newark 
Board of Trade, resolutions were passed 
endorsing the action of the President and 
pledging the support of the Board to him 
in this time of crisis. A number of patri- 
otic addresses were made. 

Among the members of the new grand 
jury panel for the Essex County courts 
are Sydney T. Holt, Louis V. Aronson 
and Julius Koch. Conrad J. Brotherly and 
Harry A. Bliss are among the members 
of the new petit jury panel. 

The Hagerstrom & Chapman Co., Inc., 
manufacturing gold jewelry at 85 Columbia 
St., will move into its new building at 9 
Orchard St., about April 23. This move has 
been made necessary in order to take care 
of the increased business of this firm. 

William Rea, formerly advertising man- 
ager of Geo. Borgfeldt & Co., has resigned 
his position as assistant secretary of the 
National Premium Advertising Association, 
Inc., to accept a position as advertising 
manager of the Art Metal Works, of this 
city. ; 

F. C. D. Bonner has returned from a 
trip which included visits to the trade in 
Philadelphia, Baltimore and Washington 
in the interest of F. & F. Felger, manu- 
facturing jewelers, 42 Marshall St. William 
Pfleuger has just returned from a trip 
through the Middle West for the same 
concern. , 

Jacob Frank Meyer, for 43 years a 


watchmaker for a large jewelry house, 


died on Sunday, March 25, at his late 
home in Belleville, N. J. Mr. Meyer was 
71 years of age and reports stated that he 
was employed by Tiffany & Co., but upon 
inquiry at the Tiffany establishment it 
was stated that no record of a watch- 
maker of that name could be found. 

Irving J. Schwartz, New York, and S. B. 
Binge, Providence, R. I., have formed a 
new partnership to continue the business of 
L. Barnett & Co., Newark, N. J., manu- 
facturers of diamond mountings. The 
business will be conducted under the same 
style, L. Barnett & Co. Mr. Schwartz will 
be the western representative and Mr. 
Binge will take care of the New York 
trade. Mr. Schwartz will leave on his 
western trip April 10. 








Johnson & McCray, Monmouth, Ill., have 
been succeeded by H. A. Johnson. 








72 : THE JEWELERS’ CIRCULAR-WEEKLY April 11, 1917, 











fhe 
Ci finton 







Waorogers @ Son 
) SILVER PLATED WARE 


1s universally conceded to be— 


The Best at the Price’ 
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Ready sales and a guarantee 
of satisfactory wear have made 
‘“‘Wm. Rogers & Son’’ Silver 
Plated Ware an unusually pop- 
ular line for a dealer to carry in 
stock, and are the result of the 
confidence enjoyed for nearly 
fifty years in the manufacture 
of this line, together with the 
public’s desire to secure exclu- 


sive designs at moderate prices. 


In buying ““‘Wm. Rogers & 
Son’’ Silver Plated Ware, cus- 
tomers have long realized that 
a discriminating taste need not 
be limited by a consideration 
of price, and that true artistic 
sense is not measured by the 
mark of the dollar. 


Wm. Rogers Mfg. Co., International Silver Co., Successor, Meriden, Conn. 
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The Noyes Mfg. Co. has given up manu- 
facturing jewelry at 3 Eddy St. 

The Outlet Co. has suspended a large 
American flag, 40 by 25 feet, across Wey- 

jn front of its store. 

TP tecsaccs of the Central Real Estate Co. 
have leased to Jacob Ernstof the premises 
at 545 to 553 Westminster St. for five years. 

Stephen W. McMaster has filed a state- 
ment with the city clerk’s office that he 1s 
owner of The Peacock Co., 109 Washing- 
ton St. 

J. Stewart, formerly employed for several 
years in New York, has taken charge ot the 
stationery department at the Tilden-Thur- 
ber Corp. store. 

The Metal Products Corp. of this city 
has opened an office at room 410 in the 
Fifth Ave. building, New York, where 
Hugo Manovill is in charge. 

William G. Thurber has been announced 
as acting superintendent of the Tuilden- 
Thurber Corp. during the absence of his 
brother Fred B. Thurber on war duty. 

George D. Fernald, with the Providence 
office of the National Jewelers’ Board of 
Trade, was in Boston and vicinity the past 
week in the interests of the association. 

At the annual meeting of the Society of 
Mayflower Descendants, held last Monday 
evening, Norman S. Case was elected sec- 
retary and John S. Palmer 2nd, treasurer. 

Miss Gertrude Silverman, daughter of 
Charles Silverman, of Silverman Bros., 
was married to Joseph Stone at her father’s 
home in Edgewood last Sunday evening. 

Henry W. Little and his son Harry B. 
Little, of Little & Co., have the sympathy 
of the trade in the death of their wife and 
mother, Mrs. Mary P. Little, on Friday. 

Jacob Ernstof has taken a lease from the 
trustees of the will of Harriet A. Ware to 
the premises, 38 Aborn St., for his retail 
jewelry store, for five years from March 
15, 1917. 

F, Kelley, traveling representative of the 
Manufacturing Jewelers’ Board of Trade, 
has been spending the past week in New 
York and Newark in the interests of the 
association. 

The Federal Novelty Co., 101 Westfield 
St., this city, is being conducted by Grover 
C. Haberlin, 38 Beach St., Pawtucket, ac- 
cording to his statement filed at the office 
of the City Clerk. 

Martin Freden, an employe of the Metal 
Products Corp. received a laceration over 
the right eye, when a belt in the factory 
broke and hit him. He was treated at the 
Rhode Island Hospital. 

The Tilden-Thurber Corp. the past week 
raised a handsome large American flag, 
25 by 40 feet, in front of its store, hanging 
across Westminster St. to the store of the 
Gladding Dry Goods Co. . 

F. W. Gilbert, for the past 15 years as- 
sociated with the George L. Vose Mfg. Co., 
has severed his connection therewith on 
account of ill health, and intends taking 
up a residence in the country. 

Harry Fulford has sold his interests in 
the Rau Fastener Co. to James Arthur, 
who was formerly, previous to Nov., 1916, 
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interested in the Fulford Mfg. Co., but has 
since been identified with the Rau Fastener 
Co. 

David N. Jacoby, a well known jewelry 
salesman of this city, has filed a suit for 
$10,000 against The Shepard Co., in the 
Superior Court, alleging that he was run 
over and badly injured by an automobile 
owned bythe defendant concern. 

The Retail Merchants’ Division of the 
Providence Chamber of Commerce has 
adopted Wednesday as the Summer mid- 
week holiday, and many of the merchants 
have agreed to close their stores Wednes- 
day afternoons during July and August. 

Mr. and Mrs. Thomas A. O’Gorman have 
returned from a three months’ trip to Cali- 
fornia, two months of which they spent at 
Pasadena. The remainder of their absence 
was spent in San Francisco, Portland, Ore., 
Seattle, Minneapolis, Chicago and Washing- 
ton. 

Ralph S. Hamilton, Jr., of Hamilton & 
Hamilton, Jr., who was for several years 
captain commanding Battery A, Rhode 
Island’s crack light artillery force, is re- 
ceiving the enrollment. of recruits for the 
formation of a State battalion of field ar- 
tillery. 

Thomas D. Bennett, Sidney J. Henhenran 
and Charles E. Fisk, all of Providence, have 
been granted articles of incorporation under 
the laws of Rhode Island by Secretary of 
State Parker, as the Fisk-Bennett Co., with 
an authorized capital of $10,000 for the pur- 
pose of doing a jewelry and chain manufac- 
turing business. 

The Macpherson-Simmonds Co., 86 Page 


St., has changed its corporate style to the | 


L. M. Simmonds Co. and has organized 
with Mrs. Jane Simmonds as president; 
Leon M. Simmonds as treasurer and M. T. 
Carslan, clerk. James E. Dempster, who 
has been superintendent of the factory for 
some time has resigned. 

Fred B. Thurber, secretary of the Til- 
den-Thurber Corp. who has offered his 
services to the Government, has been as- 
signed to duty in charge of the college stu- 
dents from Harvard and Princeton who are 
taking naval reserve training at Newport. 
These will be augmented in a few days by 
students from New York city educational 
institutions and a group from Yale. 

The naming of Congressman George F. 
O’Shaunessy of Rhode Island as a member 
of the Ways and Means Committee of the 
House, is particularly pleasing to the manu- 
facturing jewelers of this city and vicinity 
as Mr. O’Shaunessy has always been very 
friendly and energetic in the interests of 
the industry. It is this Committee that has 
to deal largely with questions of tariff, 
which is vitally important to jewelers. 

About 250 employes in the silver polish- 
ing room of the Gorham Mfg. Co.’s plant 
at Elmwood held a flag raising and patriotic 
meeting during the noon hour on Friday 
last. The flag, 8 by 12 feet was hung from 
the ceiling in the shop room. An address 
was given by Albert Studley and the flag 
was raised by Richard Morrow and James 
Shierson, the exercises closing with the 
singing of the “Star Spangled Banner,” by 
the gathering led by James P. Studley. 

Telegrams urging the Rhode Island mem- 
bers of Congress to stand by President Wil- 
son in vindicating national rights were sent 
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to Washington on Monday last, signed by 
54 prominent citizens of this State, includ- 
ing Governor R. Livingston Beeckman, 
Mayor Gainer and others. Included in the 
list were Harry Fulford, Rush Sturges, 
Harold W. Ostby, Henry D. Sharpe, Wil- 
liam S. Stone, Martin S. Fanning, Joseph 
Samuels, Michael J. Houlihan and Frank 
W. Matteson. 

A handsome memorial window has been 
installed in the Central Congregational 
Church of this city by the Kimberly Co., 
of New York, and was unveiled during the 
Easter services on Sunday morning. The 
window is a striking example of the work 
of Haltzer, the designer. It represents an 
Oriental sower casting his seed on the 
shores of the Lake of Galilee. The colors 
shade from the orange-tinted sunset to the 
black in the garments of the solitary fig- 
ure, the latter being strongly outlined. 

Horace M. Peck, secretary of the Manu- 
facturing Jewelers’ Board of Trade, is act- 
ing as receiver of the Sundlin Jewelry Co., 
manufacturing jewelers of this city, who 
are in bankruptcy. Acting under his in- 
structions by orders of the court, George 
W. Bugbee, an expert accountant, has been 
at work upon the firm’s book and records 
for the past fortnight. The affairs of the 
Sundlin Jewelry Co. were called up before 
Referee Nathan W. Littlefield last week, 
but owing to the accountant’s inability to 
complete his work the matter was continued 
until Tuesday, April 10 at 11 o’clock. 








Atlanta, Ga. 





Early L. Tribble, Monroe, Ga., is receiv- 
ing the sympathy of friends on the death 
of his wife last week. 

The store of Ewing Bros., material 
dealers, was entered sometime during the 
night on Tuesday, March 27, and robbed 
of considerable stock. The burglar was a 
little daring in what he took as he decided 
on a couple of lathe motors, about four or 
five gross of hold-on clutches and other 
things which will be easily identified if of- 
fered for sale to any jeweler or jobber. 





Jewelers in all parts of the country will 
be interested in the announcement that 
Powers & Mayer, Inc., 10 E. 39 St., New 
York, are now completing a leather- 
covered loose leaf catalogue which will con- 
tain’ illustrations of the original mount- 
ings and completed pieces of jewelry pro- 
duced by this well-known concern. This 
catalogue will be of great value to the 
retail jeweler not only for his own in- 
formation, but to show to any of his cus- 
tomers, who may desire something differ- 
ent from what the jeweler has in stock. 
It is the intention of Powers & Mayer, 
Inc., to add several pages each month which 
can be inserted in this catalogue. The de- 
signs will include rings, brooches, bar pins, 
la Vallieres, bracelets, earrings, scarf pins, 
and other articles of jewelry. It will be 
necessary for retail jewelers to make writ- 
ten application in order to obtain copies of 
this catalogue, as there will only be a lim- 
ited number issued. Applications will be 
filled in the order received. Jewelers 
should take especial care to mention Cata- 
logue “J” when filing applications for this 
catalogue. 
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No. 105 Square leg case and table in stock 8 ft. long, oak and 
birch. Also—Wall Cases in 8-ft. lengths to match in wood and 
— finish. Write for prices and particulars. 


“The best of everything” 
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IST: Yi || Visual Optics and 


| Sight Testing 


LIONEL saunenen 


DVERTISING teaches buyers 
to be specific instead of gen- 
eral. For example, if your 

name is Jones and you make a watch 
and you advertise it, you are educating 
both retailers and consumers to an ap- 
preciation of the Jones watch. The 
result is that when they buy, they specify 
a Jones Watch instead of merely asking 
for “a watch.” Thus is competition ma- 
terially reduced. 

Our business is to do this educating for 
whatever you make. 





PRICE, $2.50 


Size 6% x 9. Bound in Cloth. 396 Pages 
Fully Illustrated 
The author has covered in this work and 


in “General and Practical Optics” all that 
is essential for Opticians and Optometrists. 



















Optical Publishing Company 


11 JOHN STREET : : NEW YORK 
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Advertising : SUN TIME ALARM CLOCKS 835 cts. | 
20 Vesey Street New York City | Order your alarm clocks now while our stock is complete. 
| Our Special Sun Time Alarm. American made, highly polished 


















nickel brass case, fitted with 30 hour loud continuous alarm move- 
ment. Height 6% in., dial 4 in. Each clock thoroughly tested 
and examined before leaving factory. Write for our catalogue 
illustrating a large variety of bargains of all kinds, watches, dia- 
monds, clocks, silverware, cut glass, pyralin ivory, traveling sets, 
etc., now ready for mailing. 7 
JOSEPH HAGN & CO., 300-302-304-306 W. Madison St. i i. 
Chicago, fll. 





Telephone 7825 Cortiandt. 
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Irving L. Braynard, Jewelers’ building, 
has been spending two weeks in Vermont. 

F. N. Nathan is at Atlantic City for a 
fortnight, accompanied by his wife and 


family. 
cmbiets of Charles May & Son Co., 


Jewelers’ building, have completely rear- 
ranged their large office, adding greatly to 
the convenience and efficiency of the quar- 


3 M. Myers, wife of M. Myers, of 
FE. A. Cowen-M. Myers, Inc., is recovering 
steadily from a very complicated surgical 
operation, which made her condition critical 
for a long time. She has been removed 
from the hospital to her home. 

Boston’s jewelry district has burst forth 
in patriotic glory. In Washington, Brom- 
field, Summer and other nearby streets, 
where many of the wholesale, retail and 
manufacturing jewelers are located, there 
are displayed many American flags, and the 
sight is one that thrills the spectator. 

A. S. Hirshberg, diamond cutter and im- 
porter, who has been located at room 810, 
Jewelers’ building, for about 15 years, is to 
move to larger quarters on the sixth floor, 
where he will occupy the quarters recently 
vacated by the William A. Thompson Co. 
Mr. Hirshberg formerly ran a manufactur- 
ing business in connection with his diamond 
business, but about a year ago sold the 
manufacturing end to Barber & Fleisher. 

Among buyers in Boston during the past 
week were: Frank Towle, Peterboro, N. 
H.: F. B. Reed, E. Weymouth, Mass.; R. 


P. McLean, Marblehead, Mass.; W. D. 
Ward, Hyde Park, Mass.; Jos _ Lajoie, 
Worcester, Mass.; David Robertson, 
Framingham, Mass.; John Kelso, Provi- 


dence, R. I.; E. F. Welch, Westboro, 
Mass.; Joe Geoffrion, Manchester, N. H., 
and Percy H. Safford, Farmington, N. H. 

The Manufacturing Jewelers’ Association 
of Boston, at a meeting held at the Boston 
Tavern, voted to affiliate with the national 
organization. The association passed this 
vote after President H. E. Morris related 
the advantages that it would mean to the 
local association. Business conditions and 
relations were discussed informally, and 
plans started for a Summer outing. The 
meeting was attended by representatives of 
these firms: Glazer Bros., Boston Jewelry 
Mfg. Co., Adams & Singleton, Papinta Co., 
C. W. Somers Mfg. Co., Harry Smith, John 
Cahill, Jr., Hanover Jewelry Co., Anchin & 
Rockman, T. W. Kirby Co., Norling & 
Bloom Co., Ripley-Howland Mfg. Co., 
Ratzkoff Bros. 

The report was made to the Jewelers’ 
Association of Boston, the organization of 
instalment jewelers, in its monthly meeting 
at the United States hotel, that its legisla- 
tive committee had succeeded in seeing all 
new legislative bills defeated that the asso- 
ciation had decided were unfavorable or 
unfair to its members. Charles Beckwith 
presided, and it was voted to hold an out- 
ing in June, although the date and place 
were not decided upon. Arrangements for 


the outing were turned over to S. W. Shar- 
mat, president of the Lenox Jewelry Co. 
The association was forced to find new 
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headquarters with the closing of the Ameri- 
can House, and it decided finally upon the 
United States hotel, another one of Boston’s 
old-time hostelries. 
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Harry Fisher left last week on a business 
trip in the interest of Swift & Fisher. 


Frank J. Ruggles, salesman for the W. E. 
Richards Co., left last week on a business 
trip. 

The employes of the Leach & Miller Co. 
held a flag raising exercise at their factory 
last week. 

Harvey Clap, who is ill at his home at 
Attleboro Falls, is reported this week as be- 
ing much improved. 

John L. Thompson has presented the 
town with a 60 foot flag pole which will be 
placed in some public place. 

The H. F. Barrows Co., which was closed 
last week for the annual stock account tak- 
ing, resumed operations on Monday morn- 
ing. 

C. A. Whiting, of Whiting & Davis Co., 
Plainville, returned home last week from 
California, where he has been spending the 
Winter months. 

A bowling team from the office employes 
of the Whiting & Davis Co., Plainville, won 
two out of three strings from the toolmakers 
last Thursday evening. 

A majority of the jewelry firms have 
signed an agreement offering to hold posi- 
tions open for any of their employes who 
enlist in the army or navy. 

The declaration of war has caused a big 
demand for flag jewelry and several of the 
local factories are being operated on an 
overtime schedule in an effort to keep up 
with the orders. 

The Bugbee & Niles Co., which has for- 
merly been a Rhode Island corporation, has 
changed to a Massachusetts corporation. 
The company is capitalized at $50,000, which 
is represented by 500 shares of stock at $100 
per share. 

Alton Riley and John E. Tweedy are 
members of the automobile committee of 
the public safety company. The committee 
has listed every automobile in the town so 
that they can be obtained for the govern- 
ment at any time. 

Announcement was made last week that 
Samuel J. Heiman, formerly connected with 
R. L. Moorhead & Co., Providence, R. I., 
had been elected vice president of the Geo. 
L. Brown Co., Attleboro. Mr. Heiman was 
in Attleboro last week at the factory. 

An involuntary petition in bankruptcy has 
been filed against D. S. Spaulding, Mans- 
field, by George L. Clap and Frank J. Flynn. 
Mr. Spaulding was for years one of the 
leading manufacturers in this vicinity, but 
in recent years he has met with financial 
difficulties. 

Mayor Harold E. Sweet presided at a 
big patriotic demonstration held last Mon- 
day noon. All the factories were closed un- 
til 2 o’clock and it is estimated that fully 
10,000 people took part in the demonstra- 
tion. Following the meeting 13 new re- 
cruits were signed by the recruiting officers 
of Co. I. 
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L. I. Edelman, Weston, W. Va., was one 
of the visitors to the local trade last week. 

August Steman, with Steman & Norwig, 
318 N. Howard St., was in New York last 
week. 

I. J. Braun, Baltimore St., near Gay St., 
spent a few days at Atlantic City the past 
week. 

Abraham Kurstin, watchmaker with Leon 
Levi, has returned from a honeymoon trip 
to Philadelphia and Atlantic City. 

W. H. H. Needy, Hagerstown, came to 
Baltimore last week to attend some of the. 
functions of the Masonic Order and also to 
attend the banquet held at the Temple. 

There have been a good many complaints 
from local jewelers about the delay in ship- 
ments both by parcels post and express. 
Both of these agencies seem to be overbur- 
dened and unable to get packages through 
on anything like schedule time. 

Local jewelers are very much concerned 
as to just what effect the war will have on 
the jewelry trade. There are some optimists 
who think that possibly the demand for a 
great variety of materials will tend to stimu- 
late business to such an extent that money 
will be kept in circulation, while others are 
buying close and waiting an opportunity to 
learn just how matters will stand before get- 
ting in a large supply. Any way you take 
it, the effect is bound to be felt in this par- 
ticular trade. Nearly all local jewelers have 
risen to the present patriotic occasion and 
have laid in a supply of the tiny enameled 
and plated American flags and shields which 
they are disposing of so cheaply as to create 
such a demand that it seems impossible to 
supply them. Nearly every one you see on 
the street has one of these tiny emblems of 
“the land of the free.” 

Harry Burke was captured one night re- 
cently after snatching two rings from the 
show case at the Saul Levinson store, 824 
E. Baltimore St. When he started out of 
the store followed by the jeweler crying 
“Stop thief,” and started on his run to es- 
cape, the crowd began to swell as the chase 
continued until there were fully 200 people 
He finally stumbled and fell at 
Concord and Pratt Sts. Patrolmen Healy 
and McCann pounced upon him when he fell 
and took him to the station house. When 
Burke arrived at the station he told Lieut. 
Lastner, “They just rose out of the ground. 
I was just down on my luck. I’ve been here 
and tried 15 places to get a job and got 
turned down. Then I made this plan of 
raising money to pay my way back to Pitts- 
burgh. I knew I was taking a desperate 
chance and will probably get a year for it, 
but I was up against it. I intended taking 
only the one ring, but the opening was too 
great and I grabbed both.” Burke went in- 
to Levinson’s store, and after looking at 
some rings, selected one ring. He asked the 
jeweler to make out a bill of sale, and as 
the jeweler turned to do so Burke seized the 
ring, and grabbing another, both valued at 
$85, started on a run out of the store. 








Fred Markman, San Diego, Cal., is now 
connected with the Markman Jewelry Co., 
Fl Paso, Tex. ; 
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WILL NOT TARNISH 
WILL NOT RUST 
AND NOT EFFECTED BY 
DAMPNESS 


Li Tina 
SHlades 


“The Blade of Integrity” 


La Tema Blades are the most impor- 
tant discovery of the times to the 
jeweler and for the home. 


They are forged from a natural alloy 


by a process which gives a hardness 
and toughness to the metal that makes 
possible a keen, smooth, cutting edge 
superior to that of any plated blade. 





Furthermore, when the edges through 
long and constant use become dull, they 
can be sharpened in the same manner and 
as effectively as steel blades. They will 
not tarnish. They will not rust. They 
are not affected by dampness. They take 
polish and finish equal to silver plate. 
We guarantee them. 


Gorham Silverware is offered for 
sale through jewelers exclusively 


The GORHAM Co. 


Silversmiths and Goldsmiths 
Fifth Avenue and 36th St., New York 


Branches 


NEW YORK: 15, 17, 19 Maiden Lane 
SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue 
LONDON : Ely Place 
Works: 
Providence New York 
Birmingham 
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One Flag, 
One Nation 
and One People 


W A® has come to 

us and the 
United States is 
about to take her 
place among the nations making the fight 
for civilization and human rights. We 
have not sought it, but have been forced 
into the position of a belligerent by an 
enemy, desperate and ruthless, whose prin- 
ciples and practices in the last two years 
have caused the civilized world to stand 
aghast with horror. As a nation we have 
a duty to perform, a duty to ourselves and 
tc posterity if we wish the principles of 
democracy to survive. 

The time for academic discussion has 
gone by; the die is cast and the people of 
this country must stand as a unit behind 
the Government and the flag which rep- 
There is no question now 
of neutrality. Men are either patriots or 
traitors. Who is not for the Government 
is against it and no metaphysical reasons 
or sophistry can change the facts as they 
exist. This is the time for every man, 
irrespective of ancestry or racial afhilia- 
tions to remember only that he is an 
American citizen, pledged to the ideals of 
the republic, ready to give wholehearted 
allegiance and sacrifice everything if neces- 
sary, from fortune to life, in the support 
of this Government and its fight to make 
this a world of free men. 

It is not probable that drastic sacrifices 
will be called for as far as the ordinary 
business man is concerned. In fact, the 
probabilities are that business will go on in 
this country during the next three or four 
years under conditions that will produce 
the greatest activity in all lines; but active 
or inactive, the jewelry trade should be first 
among those industries which will show 
a unity of purpose in support of the Govern- 
ment and a patriotism unmarred by the 
slightest taint of selfish interests. 


resents us all. 





HE great advance 

that has _ been 
made in the associa- 
tion movement in the 
jewelry trade and the character of the 
work carried on by the State asso- 
ciations of our retail merchants cannot bet- 
ter be shown than by a comparison of the 
conventions that have been held in the 
eastern States in the past few weeks with 
those in any similar number of States a 
decade ago. The man who had the priv- 
ilege of attending the conventions of the 
Massachusetts and Rhode Island, the Con- 
necticut, the Maine and the New Hampshire 
jewelers (reported in full in the last issue) 
will have noticed that the keynote of all 
was progress; that the addresses, whether 
at the small or the large gatherings, were 
educational and uplifting in their effect. He 
would have seen that whether the meeting 
was attended by few or many, the ideas 


Conventions Show T 
Progress of Asso- 
ciation’s Work 
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expressed were constructive and optimistic; 
that they tended to urge upon the jeweler 
to be a better and more progressive mer- 
chant, whereas 10 years ago the jewelers’ 
conventions seemed to be held merely for 
the purpose of discussing trade abuses or 
denouncing practices of manufacturers and 
jobbers that did not meet with the ap- 
proval of the retailers. In fact, many of 
the old convention programs turned out to 
be a symposium of discontent and the prin- 
cipal time was taken in airing grievances 
instead of correcting evils. The conventions 
were attended principally by the “kickers” 
in the industry whose attitude was often 
one of belligerency and pessimism, whereas 
today the conventions are attended in large 
part by the progressive element whose at- 
titude is one of uplift and optimism. 

However, we must give credit to the 
pioneers in the association movement in all 
States for the work that they did because 
it was the desire to air grievances and 
complain, that brought into being united 
action by the retail trade on trade subjects. 
As the organizations grew, the character of 
their memberships grew and as the larger 
and more successful merchants joined the 
more the programs were given over to 
constructive work rather than to criticism. 
Today it is safe to say that throughout the 
State and national organizations there 
breathes an air of progress and optimism 
that will act as a leavening influence for 
the entire jewelry trade. 

The ambitious plans on foot for a survey 
of the industry through special field secre- 
taries of the National Association and the 
arrangements for establishing an investiga- 
tion that will be the basis for bookkeeping 
and cost accounting systems applicable dis- 
tinctly to the jewelry trade is one of the 
most ambitious projects ever attempted by 
the industry, and, if successfully put in 
operation, will eventually result in saving 
thousands of dollars not only to retailers, 
but jobbers and manufacturers alike. And 
this has been but one of the outgrowths of 
the present association movement. There is 
hardly a convention recently that has not 
been an educational forum for the majority 
of jewelers who attended and these meet- 
ings have done more to awaken the mer- 
chant and manufacturer to the necessity of 
knowing the cost of doing business than any 
other educational propaganda (outside of 
the articles in the jewelry journals) that 
has been conducted in the trade in the last 
generation. 

That the association movement has gone 


‘forward we all understand, but to what 


extent no one realizes except he who is able 
to compare the first gatherings of jewelers 
devoted to the airing of individual com- 
plaints against jobber and manufacturer, 
with those that have just been and are 
about to be held throughout the Union 
today. 





We regret to an- 
nounce that it 
will be impossible this 
month to give to the 
trade the special import statistics covering 
the precious stones entered at the Port of 
New York, which have been given in de- 
tail in THE JEWELERS’ CIRCULAR nearly 
every month for over 15 years. This 
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Diamond Cluster 


Rings 





Set with full cut brilliant Diamonds of fine blue-white color, 
mounted in neat, well made 14 K. mountings with stones set 
in Platinum. We carry a full line from eighty-eight to three 
hundred dollars. These will be the year’s big sellers, so put 


in a stock right now. 
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comes as the result of special orders given 
out by the Treasury Department which 
followed the international complications of 
the past few months. Readers of THE 
JEWELERS’ CIRCULAR will not only notice 
the absence of the statistics of gem imports 
but also of the regular weekly tables of fea: 
ports and exports which have been pub- 
lished for many years. This is due to the 
fact that no statistics relating to foreign 
commerce are at all available at present 
and whether or not the figures will later 
be given out in Washington in the monthly 
tables of import and export statistics issued 
by the Treasury Department, it is now im- 
possible to say. The Statistical Bureau of 
the Custom House, New York, has refused 
to give any figures whatsoever and at the 
Appraisers Stores it was stated that the gem 
import figures were no longer being tab- 
ulated. It is to be presumed that our 
officials have an excellent reason for their 
action and that the publication of the sta- 
tistics would not be of benefit to the coun- 
try at large. 

Under the circumstances there is no cause 
for criticism and this announcement is made 
to our readers simply in explanation of the 
reason why the tables have not appeared 
and probably will not for some time. Also 
to explain to those who have missed them 
and written in for particulars why the 
same cannot be obtained. 





WE commercial 
statistics for the 
first quarter oi the 
year indicate a most 
satisfactory condition as far as failures in 
the business houses of the country are con- 
cerned. <A very elaborate report was pub- 
lished in the last issue of Dun’s Review 
which in brief shows an enormous drop 
both in the number of failures and amount 
of liabilities over the past few years, and 
in fact better conditions generally than has 
been manifest for the first quarter of any 
year recently. For instance the total num- 
ber of commercial failures recorded were 
3,939 in the first quarter of this year as 
against 5,387 in 1916 and 7,216 in 1915, 
while the liabilities this year were but 
$52,307,099 as against $61,492,746 a year 
ago and $105,703,335 in 1915. 

As far as manufacturing failures are con- 
cerned, these dropped to 937 from 1,243 
and the liabilities to $20,082,297 from 
$23,807,210, while in trading lines the drop 
was to 2,821 from 3,860 and in liabilities to 
$20,908,655 from $31,048,161. The figures 
for the month of March alone are equally 
good, the total number of failures for the 
month dropping from 1,690 to 1,232, al- 
though the liabilities showed a slight in- 
crease $17,406,096 as against $16,885,295 last 
year. The manufacturing failures number 
but 314 as against 409 and it is in these the 
increase in liabilities is shown due to un- 
usual failures in one particular line. The 
trading failures numbered 856 as against 
1,180 with liabilities of about two-thirds 
those of a year ago. 

As far as the jewelry trade alone is con- 
cerned the figures both for the first quarter 
and the monthly period are equally gratify- 
ing, being below the normal in number and 
in liabilities. For the first quarter of the 


Failure Statistics 
Show Excellent 
Conditions 
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H. A. Groen & Bro., 180 Broadway, have 
taken the entire third ‘floor of 10 John St. 
and will occupy the premises immediately. 

Dieges & Clust, 20 John St., have rented 
several floors in the building at 47 Ann 
St., to be used as engraving and shipping 
rooms. 

Shakin & Forman, dealers in diamonds, 
watches and jewelry, formerly located at 
102 Clinton St. have opened a store at 204 
Eldridge St. this city. 

Morris Weissberg of Weissberg & 
Schwartz, 65 Nassau St., left recently 
on a trip to the trade in Maine, New 
Hampshire and Vermont. 

McRae & Keeler will move May 1 to 
room 1103 in the Jewelers’ building, 9-13 
Maiden Lane. They are now in the Silver- 
smiths’ building, room 1903. 

S. Danziger, importer of diamonds, 
formerly located at 71 Nassau St., an- 
nounces his removal to new and larger 
quarters, at 65 Nassau St. 

Arthur Johnson & Co., manufacturers of 
medals at 45 John St., have leased the en- 
tire second floor of 14-16 Church St., which 
they will occupy about May l. 

H. A. Flinn, of the North American 
Watch Co., 15 Maiden Lane, left recently 
on a week’s trip through New York 
State and parts of Pennsylvania. 

Among the recent visitors in New York 
city were Abraham Heler, Quebec, Canada; 
S. A. Turner, Savannah, Ga.; S. M. Wilkes, 
Laurance, S. C.; G. Schumann, Vera Cruz, 
Mexico. 

Louis Lehr, of the Meyrowitz Mfg. Co., 
137 Centre St. left recently for the 
middle west where he will call on the job- 
bing trade. 

W. A. Johnson, formerly with C. H. Enl- 
hardt, is at present connected with Edward 
Goldstein, jobber at 54 Maiden Lane. He 
will cover New York and surrounding ter- 
ritory by automobile. 

Harold I. Castignetta, of the firm of I. 
Castignetta & Son, dealers in diamonds, 
watches and jewelry, 51 Maiden Lane, 
will leave this city for a trip through the 
east in the interest of his house on Mon- 
day, April 16. 

A. K. Sloan, president of the Maiden 
Lane Historical Society, has appointed as 
a luncheon committee, Cortland E. Hast- 
ings, W. H. Tarlton and A. L. Brown. 
It is planned to hold a noon day luncheon 
within a short time. 

The Hoyt Plating Co., was recently in- 
corporated at Albany, N. Y., to engage 
in the general manufacture and sale of gold 
and silverware in this city. The capital 


is $5,000 and the incorporators are T. B. 
Hoyt, John T. Crowley and Russell W. 
Todd. 

On May 


1, Leon Kantor & Co., im- 





JEWELERS’ 





porters of diamonds and manufacturing 
jewelers, now located at 87 Maiden Lane, 
will move to new and more commodious 
quarters at 49 Maiden Lane. Leon 
Kantor is on an extended trip through 
the west in the interest of his house. 

J. L. Sweet of the R. F. Simmons Co. 
will spend a few days in the New York 
office this week on his way back from the 
south. He will proceed to the factory in 
Attleboro. Herbert Brienag, with the same 
company, has passed the examinations for a 
second lieutenancy in the officers reserve 
corp, U. S. A. 

About $20 worth of jewelry was stolen 
early one morning, recently, when 
thieves smashed the Window in the jewelry 
store of Wm. Dickinson, 77 Jackson Ave., 
Long Island City. The store is situated 
on one of the most prominent business cor- 
ners in the Hunters’ Point section. The 
crash of glass could be heard for blocks 
around. Unfortunately, however, no police- 
man was in the vicinity and consequently 
no clue or description of the man was 
obtained. 

The New York Branch of the Ameri- 
can Electroplaters’ Society held a_ well 
attended meeting recently at the rooms at 
32 Union Square. At the last few gather- 
ings the members have engaged in some 
lively discussions during which many in- 
teresting points relative to electroplating 
were brought out. During the past week 
the secretary of the organization announced 
that it appears to be the belief among some 
electroplaters of this city that anyone en- 
gaged in the electroplating business may 
become a member of the society. This is 
not so, the secretary states, as far as the 
local branch is concerned, as care is taken 
in the selection of the members. 

The New York Times, Suuday, April 1, 
published a long and interesting article on 
the work of the Jewelers’ Co-Operative 
Bureau at Police Headquarters, telling 
how the agent of this Bureau, Matthias 
Stratton, in conjunction with the police 
was locating owners for stolen jewelry of 
all kinds. In the course of the article 
there appeared an interview with Harry 
C. Larter, chairman of the executive com- 
mittee of the Bureau, in which Mr. Larter 
was quoted at length on interesting inci- 
dents surrounding the recovery of some of 
this jewelry and metal, and showing the 
importance of the work. Mr. Larter gave 
in detail the information which he had al- 
ready given to the trade in his speech be- 
fore the meeting of the Retail Jewelers of 
Greater New York and Vicinity, which was 
published in full in THe JEWELERS’ Cir- 
CULAR of March 21. 

Samuel Serman, Jr., who says he sells 
diamonds on memorandum, has been ex- 
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amined in supplementary proceedings in 
the City Court on a judgment obtained by 
Morris Botwen which he failed to pay. 
Questioned by Arnold Gross for the plain- 
tiff, Serman said that he makes his head- 
quarters in the office of a jewelry concern, 
but pays no rent because his uncle is pro- 
prietor of the concern. He says that he 
has earned only $12 a week on an average 
selling diamonds since last October. Be- 
fore that he had a dislocated shoulder for 
which he got $400 from an insurance com- 
pany. He used the money to pay bills, 
he said. His bank account contains only 
$5, he said. Serman said that his diamond 
pin is in pawn and when asked if he meant 
to give the impression that he, a diamond 
salesman, wore no diamonds he said, “Ab- 
solutely none.” He said that the only 
claims he has against others are bad debts. 

A suit against the Gorham Mfg. Co. for 
alleged services in obtaining for the com- 
pany a contract to manufacture 200,000 
cartridge cases for the Swiss Government 
has been revealed in the Supreme Court 
through an application by the defendant for 
particulars in an action by S. Walker Jones 
to recover $54,000 from the Gorham com- 
pany. Justice Pendleton has signed an or- 
der directing the plaintiff to file in ten days 
a bill of particulars as to all matters set 
forth in the complaint which will sufficient- 
ly identify the officers of the defendant 
with whom the alleged agreement was 
made. Edward Holbrook, president of the 
Gorham Co., said, in an affidavit presented 
by Olney & Comstock, attorneys for the de- 
fendant, that the plaintiff contends that 
persons by whom the claim has been as- 
signed to him introduced an agent of the 
defendant to a representative of the Swiss 
Government on Dec. 1 and Dec. 2, 1915, for 
the purpose of obtaining an order to manu- 
facture cartridge cases. The plaintiff al- 


leges that the services in question were 
solicited by the Gorham Co. Mr. Hol- 


‘brook denies all knowledge of the contract, 


and says he knows nothing of any drawings 
or specifications being furnished to his 
company and for that reason the defendant 
is wholly at a loss to know how to pre- 
pare its defense. The defendant has a 
large staff of officers, directors and agents, 
and wants to know which of them figured 
in the contract, and who the persons are 
who assigned their claims to the plaintiff. 
The plaintiff by Hollander & Bernheimer 
contended that he has already furnished 
sufficient particulars to enable the defend- 
ant to meet the charges. His assignors are 
Martin Hofer, an art expert, formerly a 
native of Switzerland, and Alexander G, 
Uptegraph, he says, and the agent of the 
Gorham Co. directly concerned was O. V. 


(New York Notes continued on page 81.) 























100% 


se oe 
? erg 
~~ 





percent. 


—) B GSI) Ges 


80 THE JEWELERS’ CIRCULAR-WEEKLY April 11, 1917. 
—S 0  OISIIEESIE_00vO_ SSSI _=LS SS 
— eee 


In eight years our deposits have increased over one hundred 
From six millions in 1910 to thirteen millions in 
1917. This is one of the results of “Satisfactory Service.” 
We wish to increase our list of customers in the jewelry 
business and with this in view, we invite correspondence or 
a call from those who are thinking of changing or adding to 
their banking connections. 
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City of New York 


Main Office, 


149 BROADWAY, Singer Bldg. 

















100 Years of Commercial Banking 


BRANCHES: 


Greenwich and Warren Streets. 
Bowery and Grand Street 
Broadway and 18th Street 
Ninth Ave. and 14th Street 
Fifth Avenue and 20th Street 





2 West 33d Street 
57th Street and Third Ave. 
86th Street at Second Ave. 
Broadway and 6lst Street 
Broadway and 104th Street 
Lenox Ave. and 116th Street 
125th Street and Lexington Ave. 


OFFICERS 


LOUIS G. KAUFMAN, President 
FRANK J. HEANEY, Vice-President BERT L. HASKINS, Vice-Pres. & Cashier 
WILLIAM H. STRAWN, Vice-President C. STANLEY MITCHELL, Vice-President 
NORBORNE P. GATLING, Vice-President MAX MARKEL, Vice-President 
H. A. CLINKUNBROOMER, Vice-Pres’t HENRY L. CADMUS, Ass’t Cashier 
WALTER B. BOICE, Ass’t Cashier FIENRY C. Hooley, Ass’t Cashier | 
VINTON M. NORRIS, Ass’t Cashier JOSEPH BROWN, Ass’t Cashier 
RICHARD H. HIGGINS, ‘Vice-President GEORGE M. HARD, Chairman 


We invite the Accounts of Banks, Bankers, Manufacturers, Merchants and Individuals 


Charter Member New York Clearing House—Member Federal Reserve Bank 








Resources, Eighty Million Dollars 

















ORGANIZED 1862 


ROBERT A. PARKER - : ° . 
WM. M. ROSENDALE~ - . . 


The Market and Fulton National Bank of New York 





81-83 FULTON STREET 





CAPITAL, $1,000,000 SURPLUS. $2,000,000 





ALEXANDER GILBERT - Chairman of the Board 
President Wil] extend every facility that good banking will justify. 


PROGRESSIVE—CONSERVATIVE—SUCCESSFUL 


invites the Accounts of Jewelers 








Cashier 


ALBERT D.BERRY - - ~- _ Asst. Cashier SAFE DEPOSIT VAULTS 
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Kean. The representative of the Swiss 
Government with whom a meeting was ar- 
ranged for the defendant was Capt. C. Kol- 
lereutter, a delegate of the Swiss War De- 
ent. 

Ptacob Mehrlust, 14 John St., is suffering 
from an attack of the grippe. 

The business of M. Suderov, 157 Canal 
St, will be moved on May 1 to 121 Canal 


hah & Rottenberg, 303 E. Houston St., 
are opening a new office in room 1208, 9 

Maiden Lane. 

Sam Ginsberg, of Ginsberg Bros. 9 
Maiden Lane, is spending the Easter week 
at Atlantic City. 

On May 1, P. Simkins, manufacturing 
jeweler, 147 Canal St., will move his busi- 
ness to 141 Canal St. 

J. Norton, diamond dealer, 9 Maiden 
Lane, is spending about two weeks at the 
home of his daughter, New Britian, Conn. 

S. O. Bigney, of S. O. Bigney & Co., 
spent a few days here last week at the New 
York office, 9 Maiden Lane, on a business 
visit. 

J. Busch, a dealer in silverware, cutlery, 
and cut glass, now located at 178 Canal 
St., will move on May 1 to new and larger 
quarters at 588 Broadway. 

Some time this month Jacob Strauss & 
Sons, formerly engaged in the diamond 
importing business, but now carrying on 
a banking business, will move from 14 
Maiden Lane to the 11th floor, 198 Broad- 
way. 

John W. Sherwood, president of the 
Solidarity Watch Case Co., 15 Maiden Lane, 
has reached the Pacific Coast, where he is 
explaining the ideas of the New York 
Home Defense League, in which the jewel- 
ers are participating so heartily. 

The Mason Box Co., Attleboro Falls, 
Mass., which has been maintaining a sales 
office at 12 John St., this city, has now 
opened a display room at that address, 
where a full line of jewelry cards, tissues, 
sealing wax, jewelry cases and other 
articles are carried. 

Mr. and Mrs. Henry Francis Cook, the 
former of Joseph Fahys & Co., have sent 
out during the past week invitations to the 
wedding of their daughter Edith Eloise to 
James Alexander Edwards on Wednesday, 
April 25. The ceremony will take place at 
4:30 p. mM. at the Central Presbyterian 
Church this city. 

The Mount Vernon, N. Y., Daily Argus 
last week published an article regarding the 
business of E. H. Hufnagel, Inc., 54 S. 
Fourth Ave., Mount Vernon, reviewing the 
history of the founding and progress of the 
concern. The article was illustrated with 
pictures of Mr. Hufnagel, the Mount Ver- 
non and White Plains stores. 

A charter of incorporation was obtained 
at Albany, N. Y., last week by the David- 
son Diamond Jewelry Co., authorizing it 
to engage in business in this city. The 
capital is $10,000 and the incorporators are, 
Morris and Jennie Davidson, both of 265 
Milford St. and Louis Gross, 279 Kos- 
ciusko St., ail of Brooklyn. 
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Harry S. Mirrielees was elected vice- 
president of Manning, Bowman & Co., at 
the recent annual meeting of the stock- 
holders which was held at Meriden, Conn. 
For a number of years Mr. Mirrielees has 
managed the concern’s local office and has 
become well known to the trade. He was 
also re-elected president of the Vacuum 
Specialty Co. This concern is also aff- 
liated with Manning, Bowman & Co. 


The Towle Mfg. Co., formerly located 
on the 13th floor of the Silversmiths build- 
ing, 15 Maiden Lane, has moved to more 
adaptable and attractive quarters in Room 
208 on the second floor of the same build- 
ing. In the new quarters additional light 
and better facilities for showing the large 
line of silverware are provided. The light- 
ing scheme used throughout the office and 
in all of the display cases was devised by 
a lighting expert and the effect obtained 
is excellent. 


The Frederick Moore art sale ended last 
week with $9,694 as the receipts of the sale. 
Carved ivory figures and pieces of jade and 
agate in the collection of art objects formed 
by Frederick Moore were disposed of at 
the third and final sale in the Anderson 
Galleries. The 173 lots brought $5,761, 
making a total for the three sessions of 
$9,694. The articles on sale included old 
Manchu jewelry and Chinese carved stones. 
Among the articles sold were a white jade 
snuff bottle with green jade stopper, a 
turquoise matrix chain and a censer of 
cloudy amber. 


Word was received in New York Monday 
that a bill has been introduced in the 
legislature at Albany transferring the con- 
trol of the pawnbrokers of New York city 
from the Mayor and Aldermen, as it is at 
present, directly into the jurisdiction of the 
Department of Licensees. The bill was in- 
troduced in the Senate by Senator Koenig 
and has been recommended to the commit- 
tee on affairs of the city of New York. 
The bill it is said has the approval of the 
Pawnbrokers’ Association, the Department 
of Licensees and the city administration. 
The bill is introduced in accordance with 
the policy to extend the Bureau of Licensees 
and make it as much as possible the busi- 
ness men’s bureau of the administration. 


Crichton Bros., silversmiths, 636 Fifth 
Ave., have leased the 12-story apartment 
structure with stores at the southwest cor- 
ner of Fifth Ave. and 5lst St. It is un- 
derstood that the lease was taken from the 
estate of Thomas R. A. Hall, and the 
trustees William W. and Charles F. Hall 
have applied to the court for permission 
to close the deal. The transaction involves 
a lease for 21 years from May 1. The leas- 
ing company is a newly formed corpora- 
tion representing the firm of Crichton 
Bros., of London, who are the largest 
dealers in old English silverware in the 
world, and have occupied the store on the 
eround floor for several years. The leases 
of the apartments in the building do not 
expire until 1920. The prospective leasers 
do not intend to alter the character of the 
building but will remodel the entire store 
space in an attractive manner. When it is 
completed it is believed that the London 


silversmiths will have one of the most 
beautiful buildings and showrooms on 
Fifth Ave. 
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The Pawnbrokers Sales Dealers Asso- 
ciation, Inc., held an interesting and well 
attended meeting in Parlor C of the Hotel 
McAlpin, last Thursday night. The af- 
fair was the regular’ semi-monthly gather- 
ing and was presided over by Asher Klein- 
man, president. The meeting was called 
to order at 8.30 Pp. M., and during the eve- 
ning many subjects of interest to the mem- 
bers were discussed. The entertainment 
committee submitted an interesting report 
on the banquet which the association held 
on March 14. Officers to serve for the 
ensuing year were also nominated. The 
annul election will take place at the first 
meeting in May. It was also decided to 
tender a dinner on April 19 to retiring 
president Asher Kleinman for his faithful 
services during the past year in the interest 
of the organization. A committee of 
three was appointed to complete the ar- 
rangements for the dinner. The question 
of distributing the official record books to 
licensed second hand dealers was also 
taken up at the meeting. It was finally 
decided that this book should be sold to 
members through Joseph Wittenberg, 
vice-president, 40 Third Ave., this city, 
for $3.50. Dealers not members of the 
organization will be charged $5. A num- 
ber of new members were elected and sev- 
eral new applications were also received. 
The meeting adjourned at about: 12.45 
o'clock. 

An interesting decision was handed down 
by the Appellate Division of the Supreme 
Court last Thursday in reversing a judg- 
ment for $6,561 obtained in the Supreme 
Court by Edwin Fairfax Naulty against 
the Gorham Mfg. Co. The court orders 
a new trial of the case, in which George 
Gordon Battle appeared for the plaintiff 
and Robert C. Beatty for the defendant, 
The decision, written by Justice Laughlin, 
States that the recovery was for commis- 
sions to which the plaintiff claimed to be en- 
titled by virtue of oral agreement with re- 
spect to bronze work to be manufactured 
by the defendant. The plaintiff, who was 
president and general manager of the Fair- 
fax United States Mail Chute System, 
opened negotiations with the Gorham com- 
pany in 1910 under which a contract was 
made contemplating the obtaining of or- 
ders by the plaintiff for bronze mail chutes 
to be manufactured for the defendant, 
which was to advance certain amounts for 
expenses and $50 a week for a salesman, 
the advances to be deducted from any 
amount due under the contract. A selling 
commission of 10 per cent. was to be al- 
lowed to the salesman, and the net profits 
divided equally between the two companies. 
It was understood that plaintiff was to be 
the salesman, but he obtained no orders 
although advances of $1,170 were made by 
the defendant. The plaintiff alleged that 
it was agreed in 1910 that he was to remain 
in the defendant’s employ as agent for 
bronze goods indefinitely as the same com- 
pensation as was set forth in the agreement. 
He alleges that he obtained orders for 
goods amounting to $251,950, which the de- 
fendant accepted and filled and thereby be- 
came entitled to $25,195. He conceded that 
certain deductions should be made and that 
the total amount due him was $16,949. 


—E 





(New York Notes continued on page 82.) 



















































SOP 


- oe _ 
OF aa A age adr yl 
Mace. a < 














PERI Y oe 


eigen titan anti ttianatt 





























pa dey Te et tae (Lee ete Oe Ser way 


ae <i een Se eS ee 





(Continued from page §81.) 





——— 





The trade was notified during the past 
week that S. Wyler has opened a new store 
at 661 Fifth Ave. 

The regular monthly meeting of the 
Board of Directors of the National Jewelers 
Board of Trade will be held at the rooms 
of the Board, 15 Maiden Lane, Thursday, 
April 12, at 2 Pp. M. 

The salesrooms and workshop of Woods 
& Chatallier, Inc., manufacturing gold- 
smiths, now located at 315 Fifth Ave., will 
be moved some time next month to new 
quarters at 516 Fifth Ave. 

On or about May 1, A. Jaffe & Son, im- 
porters of diamonds and manufacturing 
jewelers, now located at 49 Maiden Lane, 
will move to 35 Maiden Lane. The firm 
has been located in the present quarters 
for the past 11 years. The business of 
Jaffe & Krakower, now in the same office, 
will also be moved to the new quarters. 

A meeting of the creditors of the S. 
Cottle Co., will be held at the office. of 
Seaman Miller, referee in bankruptcy, 2 
Rector St., New York, April 19 at 11 a. Mo. 
Creditors are requested to attend this 
meeting, prove their claims, appoint a trus- 
tee, examine the bankrupt and transact 
such other business as may properly come 
before the meeting. 

On Friday, April 6, a stipulation was 
filed in the United States District Court, 
this city, discontinuing the equity action 
started several weeks ago by Ida A. Fisher 
as executrix of the estate of Maximilian 
H. Fisher, and Charles P. Goldsmith & Co., 
against Jacob J. Schmukler. According to 
the stipulation the action has been settled 
without cost. The suit charged that the 
defendant was infringing on the “Hold-On” 
pin clutch manufactured by the plaintiffs. 

The regular monthly meeting of the Re- 
tail Jewelers’ Association of Greater New 
York and Vicinity will be held on Wednes- 
day evening, April 11, at Peck’s Restaurant, 
140 Fulton St. The usual informal dinner 
will be served at 7 Pp. M. and an hour later 
the regular business session will be called 
to order. A report on the purposes and 
activities of the newly formed Jewelers’ 
Vigilance Committee will be made by Emil 
W. Kohn, who is a member of this body. 
Plans for the coming New York State con- 
vention will also be discussed. 

The committee chairmen in charge of the 
plans for the annual convention of the New 
York State Retail Jewelers’ Association, 
gathered again on Tuesday, April 3, at 
Shanley’s, 43rd St. and Broadway, this 
city. During the course of an informal 
luncheon, which was started at 12:30 
o’clock, the various chairmen announced the 
progress being made by their respective 
committees. Am-ng those present were: 
Messrs. Hufnagel, Kohn, Gotthold, Smith, 
Ward, McDougall and _ Joyce. The 
speakers’ program is about complete, Mr. 
Kohn reported, and within a few days will 
be probably announced. Mr. Hufnagel, 
chairman of the entire convention com- 
mittee also announced that advertising for 
the convention program is coming in very 
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satisfactorily. Other chairmen also re- 
ported progress. During the meeting it 


was announced that the official convention 


label adopted by the committee would be 
ready for distribution within a few days. 
Jewelers receiving these labels will be re- 
quested to place them on all of their mail 
matter. Invitations to attend the conven- 
tion will also be sent to jewelers through- 
out the State next week. The next meet- 
ing of the committee chairmen will be held 
at the Stratford House on 32nd St., April 
17. 








Congratulations From Canada 

Below is reproduced a paragraph from 
Pottery Glass Housefurnishing and Toys, 
congratulating the editor of THE JEWELERS’ 
CIRCULAR on the recent anniversary num- 
ber of this journal. 

“When it really comes to something away 
out of the ordinary in annual numbers a 
widespread salaam must be given to those 
talented gentlemen who recently turned out 
what we claim to be the very ‘bangest up’ 
publication that was ever turned out. 
Think of 308 pages, a number of them be- 
ing of rich and rare design and beauty. 
From cover to cover artistic is the word. 
The china and glass section alone occupies 
some 20 odd pages and contains cuts and 
material of great interest. One fails to find 
fitting words to grapple with such a produc- 
tion and to give it the great credit it is 
fairly entitled to, but it is safe to say that 
nothing up to the present has ever been 
turned out to equal it—and that is saying 
considerable. We only wish that we had 
more time to tell more about it. Congratu- 
lations to all: those who had a hand in its 
compilation, for they are deserving of great 
praise. Our own hat is raised high in ad- 
miration to talent that can do such grand 
work.” 
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year only 94 failures were recorded with 
liabilities of $744,024. This is the first time 
in many years the number has dropped 
below the hundred mark and the liabilities 
below the million mark in the same period. 
A year ago the failures numbered 152 with 
liabilities of $1,258,577; in the first quarter 
of 1915, there were 236 failures with lia- 
bilities of $2,938,807; in 1914, 136 failures 
with liabilities of $1,996,864 and in 1913, 
104 failures with liabilities of $1,366,014. 

Taking the failures for the month of 
March alone these are shown by Dun’s 
Review to have numbered but 19 with lia- 
bilities of $259,203. How far these dropped 
below the average is seen from the fact 
that in March, 1916, there were 40 failures 
with liabilities of $373,927; 50 in March, 
1915, with liabilities of $805,525; 37 in 
March, 1914, with liabilities of $365,453, 
and 20 in March, 1913, with liabilities of 
$363,027. 

In view of the business being done in the 
jewelry trade at the present time, the sta- 
tistics of failures for the first quarter are 
most encouraging and if they are a cri- 
terion of what the year will bring forth 
our trade will have reason to be congrat- 
ulated. 
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A HANDSOME TROPHY 





Citizens of Sheboygan, Wis. Present Silver 
Memento to Members of Co. C, 
2d Wisconsin Infantry 

MILWAUKEE, Wis. April 6—A me- 
mento of rare beauty and highly artistic 
design has just been presented by the citi- 
zens of Sheboygan, Wis., to members of 
Company C,* Second Wisconsin Infantry 
in commemoration of their return from 
Camp Wilson, Tex., after nearly six 
months of duty in protecting the Mexican 
border against the invader. The memento 
consists of a shield of solid brass and sil- 
ver, mounted on a solid oak panel and 
measures 30 x 36 inches. The shield was 
purchased from the A. Imig Sons’ Co., 
jewelers, 621 N. 8th St., Sheboygan, Wis., 




















TROPHY PRESENTED TO MEMBERS OF COM- 
PANY C. 


with a fund of $150 collected by popular 
subscription. 

The trophy was designed and executed 
by Reed & Barton, Taunton, Mass., and is 
appropriately inscribed as follows: “Mexi- 
can Border Duty Memento, Presented by 
the Citizens of Sheboygan to Members of 
Co. C, 2nd Wisconsin Infantry, 1917.” 

So eager were citizens of Sheboygan to 
subscribe to the memento fund that it re- 
quired less than a half day’s work to collect 
the $150, although no donor was allowed 
to give more than $1. 

The memento was displayed in the Imig 
company’s window for more than a week 
and was presented to Co. C at a banquet 
and reception. Later it was permanently 
fastened to the walls of Co, C. armory. 








tndiex to News and #yperial Articles. 
(Continued from page 77.) 





—— 











Little Lessons in Store Keeping (Con- 


| RR ree eos 112 
The Diamond-—April’s Birthstone .......... U3 
Meeting Competition in a Big City....... 113-119 
ee TE 6 ¢-edws 60nesasececcedsnnan 115-117 








ee ae 





April 11, 1917. THE 





YRADE CONDITIONS. 
e has been talking war during the past 
and it is interesting to note that by a 
large majority the merchants have expressed their 
opinion to the effect that business will go right 
head. A number of leading jewelers have stated 
shat while war might have some effect on business, 
that Louisville, due to her far inland location, 
would feel its effect far less than might be the 
case in other sections. The Kentucky militia has 
been on duty for several months, having just re- 
turned from Mexico, and not having been mustered 
out. Business men’s organization brigades have 
been training on the High School campus and 
other open lots for the purpose of learning the 
drills. At present business 1s fairly active in 


Everyon 
few days, 


the trace. 





Suit has been filed against L. Huber & 
Son by Henry Freund & Bro. to recover 
$189.28 alleged to be due for merchandise. 

William Kendrick, head of the house of 
William Kendrick’s Sons, Inc., is back after 
spending a vacation of two months at Jack- 
sonville, Fla. 

Suit was filed by Jane G. Yoakum rec- 
ently against Matt Irion & Sons, alleging 
that a pearl valued at $100 was broken by 
the defendants in resetting it. ah 

The March grand jury in turning in its 
findings recommended that the number of 
pawn shop and second hand store licenses 
‘ssued be reduced, and more care taken in 
issuing such licenses. 

Martin & Krebs, Inc., are among one of 
the latest subscribers to the New Albany 
cyclone relief fund, which has grown into 
big figures’ through the generosity of 
Louisville citizens and business organiza- 
tions. 

Announcement has been made by J. G. 
Webb, jeweler of Corbin, Ky., to the effect 
that he will shortly occupy the Rowland 
building at the corner of Main and Railroad 
Sts. where he will have a better location 
and better store. 

George C. Schroeder, formerly in the 
jewelry business at 924 W. Market St., and 
son of the late George S. Schroeder, Sr., 
who for many years operated a large retail 
store on Market St., was killed by a freight 
train in the yards at Carrollton, Ky., last 
week. Schroeder was visiting relatives in 
the city at the time. 

From Jackson, Tenn., comes the report of 
the sale of the stock of the Jobe Jewelry 
Co., to I. L. Grady. The Jobe company is 
one of the oldest and best known in the dis- 
trict, having been in business for more than 
30 years at the corner of Main and Liberty 
Sts. Mr. Grady will consolidate the stocks, 
and the room will be vacated May 1. 

The City Council of Louisville has passed 
an ordinance under which auctioneers must 
give a bond of $1,000 as a guaranty of 
square dealing in conducting sales. The 
bond must be filed with the Sinking Fund 
Commission when application for license is 
made. This regulation may aid somewhat 
in keeping out the fly by night operators, 
and result in better class jewelry being sold. 

The G. W. Meyer Jewelry Co., Chattanoo- 
ga, Tenn., has just received another ap- 
pointment as official watch inspector for 
the Chattanooga division of the Southern 
Railroad, under the new time service ar- 
rangement entered into with the National 
Time Service Co. The company is also 
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regulating the watches carried by about 12 
other railroad and navigation companies 
conducting operations in the city. 

Charles B. Norton, head of the jewelry 
and dry goods jobbing house of J. M. Rob- 
inson Norton & Co., Louisville, holds the 
distinction of being the only “Red, White 
and Blue Colonel” residing in Kentucky. 
Mr. Norton has been a colonel on the state 
staff for several years, and last Summer 
was appointed a colonel on the staff of the 
governor of Missouri. Gov. Tom C. Rye, 
of Tennessee, has just signed a colonel’s 
commission placing Col. Norton as a colonel 
in the Grand Army of Tennessee. The 
Kentucky medal has a white ribbon, the 
Missouri seal is tied with red ribbon, and 
the Tennessee with blue. Colonel Norton 
has hung his three commissions in the red, 
white and blue order over his desk in the 
office of the big jobbing house. 











chased a new motor car. 

Frank Nealis of William A. Rogers, Ltd. 
was in Philadelphia during the past week. 

George W. Devinney & Co., 113 S. 11th 
St., has joined the Walnut Street Business 
Association. 

Julius Hammerman has moved into the 
new home he recently purchased at 59th 
and Chestnut Sts. 

William Fry, salesman for Aisenstein & 
Gordon of 712 Sansom St., is ill. His rapid 
recovery is expected. 

Samuel J. Lyons has returned from Flor- 
ida, where he spent a lengthy vacation 
during the past Winter. 

Samuel J. Schless, 1235 Market St., closed 
his store for several days last week, be- 
cause of the death of his mother. 

Morris Gross, 1223 Market St. has 
opened a new store on the Boardwalk at 
Atlantic City, near Virginia Ave. 

M. Sperling of 117 S. 8th St. entertained 
many members of the jewelry trade at a 
social affair in honor of his daughter. 

Abraham Haas, formerly with Julius 
Hammerman, is now manager of the store 
of his brother, Samuel Haas, 1738 Market 
St. 

George Walters, who is with Ralph Sea- 
man in Kensington, has returned to this 
city after a successful trip through Vir- 
ginia. 

E. J. Berlet of Maxwell & Berlet was a 
member of the party which reviewed the 
John Wanamaker Commercial Institute 
cadets parade. 

John Oberholtzer of Joseph B. Bechtel 
& Co., 729 Sansom St., has been ill with 
grippe. He is expected to be sufficiently 
well to return later in the week. 

Philip Lazarus, formerly with Hammil, 
Riglander & Co. of New York, is now 
with Aisenstein & Gordon in Philadelphia, 
at the head of the material department. 

Frank Lewis, executor of the estate of 
J. M. Lewis, at Lambertville, N. J., has been 
confined to his bed with a severe case of 
nervous prostration. His recovery is ex- 
pected shortly. 

S. Jacobson, 138 N. 8th St., has moved 
to larger and more commodious quarters 
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at 142 N. 8th St. In the new quarters he 
will have larger floor space and facilities 
for displaying his line of goods. 

Many of the jewelers on Philadelphia’s 
Maiden Lane will be present at the sixth 
annual meeting and banquet of the Sansom 
Street Business Men’s Association, to be 
held on the evening of Tuesday, May 15, 
in the Curtis Publishing Co. building, at 
Independence Square. At the business 
meeting preceding the dinner officers will 
be elected for the ensuing year. 











David Weishasky has been making an ex- 
tensive road trip through the State in the 
interests of Grafner Bros. 

Alterations to the building occupied by 
Kingsbacher Bros. are being made. This 
concern.announces that it has given up its 
retail business. 

Schaler & Crawford in the Union Arcade 
building and George B. Reed in the Jenkins 
Arcade building are new optical firms to 
begin business in this city. 

One of Sam F. Sipes’ sons, who is now 
a student at Princeton, is going to the 
front with the United States Army, having 
volunteered his services to his country. 

The Pittburgh Commercial Club, which 
is well represented by the jewelry trade, 
intends to form a company for military 
service and will go into military training 
immediately. | 

Recent buyers to call upon the trade in- 
cluded: F. L. Langnecker, New Brighton; 
George E. Jones, Osceola Mills; W. J. 
Godwin, Butler and Frank Bloser, New 
Kensington. 

Every jewelry store window in Pitts- 
burgh or building is decorated with an 
American flag. The town appears to be 
flag crazy and jewelers are unable to sup- 
ply the demand for gold or gold plated 
flags. 

Fred F. Lang, of Gillespie Bros., has dis- 
covered a new way of making silver polish 
which is very effective in cleaning silver- 
ware and jewelry of all kinds. Mr. Lang 
is manufacturing the polish, which he calls 
“Easiest Way” and has already had large 
sales. 

Philip C. Gillespie returned from Florida 
last week where he has been enjoying a 
vacation. Carl B. Gillespie is sojourning in 
Cuba and it not expected home for several 
weeks. Gillespie Bros. conducted their 
usual Easter flower sale this year. The 
flowers rested in silver pots and the firm 
sold so many of them that they were un- 
able to get sufficient flowers to fill the pots. 

Friends of William T. McConnell, presi- 
dent of the Pennsylvania Optical Society, 
will be interested to know that his suit for 
damages against the Pittsburgh Railways 
Co. is being heard in the local court this 
week. Mr. McConnell was injured in the 
Fall of 1915 while attempting to alight 
from a street car and he has suffered for 
many months on account of the injury. 








One morning recently window smashers 
visited the jewelry store of Ned Ilger, Mt. 
Vernon, O., and stole about $200 worth of 
Jewelry. 
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A Simple, Complete System for Retail Stores 


The Electrically The New National 
Operated Cash Register 
Cash Register Credit File 


Does fifteen necessary things in Cuts out all bookkeeping of cus- 


three seconds. tomers’ accounts. 

Simple to operate — saves No blotter —no daybook— no 
time. customers’ ledger. 

Forces accuracy—gives quick Every customer’s account balanced 
ServICce. to the minute. 


Stops leaks—satisfies customers— increases profits in stores. 
Old cash registers taken in part payment. 
Every retail merchant should write us for particulars. 


The National Cash Register Company, Dayton, Ohio 


Cut out the coupon below and mail it to us today 


slated aan inaemacenmeeninaeaneinaleenmnninmennenEsnmennapNnenEuNetNNNMnNENRERERENNENNENERNnNERREERnEnenerenenenonennnnnnnmnmnenttliin 
Dept. 153. National Cash Register Co., Dayton, Ohio 
Please send me full particulars on Name siemtasibinieeite — 
[1 latest model cash register. 
[_] new N. C. R. Credit File. Address 
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trade as a whole believes that the 
United States into the European 


jewelry 
Ae f the 


ready is having some effect on business and 
wh lesalers are watching developments closely to 
jn nd of business. Travelers repre- 


in the tre 
astting Indianapolis wholesale houses who returned 


a tae ery at there waka 
generai uneasiness in the trade. 

W. C. Cline, Connersville, Ind., was a 
buyer in Indianapolis last week. 

The following Indiana jewelers were re- 
cent visitors in Indianapolis: H. C. Klein, 
Muncie, and H. P. Cheney, Waynetown. 

B. Goodman, of Goodman & Co., whole- 
sale jewelers in the Occidental building, 
made a business trip to St. Louis, Mo., last 
week. Morris Goodman spent the week at 


home. 

Albert Harris, who has maintained a re- 
pair shop in the United building for sev- 
eral years, has assumed charge of the re- 
pairing department of the Hoosier Opti- 
cal & Jewelry Co., 148 N. [Illinois St. 


Fire of unknown origin damaged the fix- 
tures and stock of the Grimes Jewelry Co. 
at Wabash, Ind., Tuesday, March 27. Sev- 
eral show cases and their contents were 
ruined by the flames, the loss being esti- 
mated at $1,000. 

Homer Gettle and R. G. Marcy, Mont- 
pelier, Ind., have purchased the store of 
the Cloud Jewelry Co., the largest store in 
the city. Invoicing is now in progress and 
the new owners expect to take possession of 
the property this week. Mr. Marcy expects 
to have active charge of the business. 

Wholesale and retail jewelry companies 
in this city are selling flag emblems as fast 
as they are received from the manufac- 
turers and reports are numerous to the ef- 
fect that the demand for these emblems 
greatly exceeds the supply. Newspapers 
and public speakers, as well as city and 
State officials, are urging the public to wear 
these emblems, and the sales have been 
enormous. 

A man, 36 years old, claiming to be a resi- 
dent of Indianapolis, was bound over to the 
grand jury from the Indianapolis police 
court last week on the charge of procuring 
money from a local diamond broker under 
false pretenses. It is charged that he sold 
two bogus gems to the broker for $150, 
and before he could leave town the trick was 
discovered. The man offered to return the 
money, but he was turned over to the grand 
jury under a high bond. 

Andrew Streng, a jeweler at 466 Massa- 
chusetts Ave., last week was. acquitted in 
criminal court on the charge of practicing 
optometry without a license. The case had 
been appealed from a court of a justice of 
the peace. Mr. Streng never has been a 
licensed optometrist, and, under the Indiana 
law, he is not permitted to fit glasses. He 
made the defense that he was not fitting 
glasses, but that he was selling glasses as 
merchandise. The case was tried before a 
jury. Considerable interest was attached to 
the trial as it meant a test of some provi- 
sions of the State optometry law. 

Malicious rumors that questioned the 
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Americanism of Charles Mayer of Charles 
Mayer & Co., although Mr. Mayer has been 
an American citizen since birth, were 
spread about Indianapolis last week, with 
the result that he caused to be published 
on the front pages of Indianapolis news- 
papers a statement in which he offered his 
services to the country in case of war. Mr. 
Mayer is being praised generally by the 
best business men of the city for his out- 
spoken statement, which have set at rest 
rumors which are known to have no foun- 
dation. His statement follows: “Malicious 
rumor has questioned my Americanism in 
a manner altogether cruel, unjust and 
wholly untrue. I was born in Indianapolis 
in 1862, have lived here all my life, and 
have tried at all times to uphold that which 
I believed best in American citizenship. | 
am perfectly willing to stand on that rec- 
ord of 55 years of American citizenship, 
and as a further proof of my loyalty to 
America and its cause I am ready to give 
my own services in any capacity in which 
one of my years may serve and my three 
sons to uphold that cause should the oc- 
casion demand it.” 








Evansville, Ind. 





TRADE CONDITIONS. 


Trade with both the wholesale and retail jewel- 
ers of this city continues good and the merchants 
are looking forward to a better Summer and Fall 
trade than last year. Spring trade has been un- 
usually brisk with the retail merchants and they 
have enjoyed both a good local trade, as well as 
out of town trade. Stocks carried this season 
are large and selected. The general tone of the 
business world is good in spite of war and it is 
the opinion of business men that business con- 
ditions are going to be good the balance of the 
year in spite of the war with Germany. While 
it is expected living will be higher than last year, 
it is pointed out that wages are higher and men 
are now employed as never before in the history 
of this city. Collections are fair. 





C. Curry, an expert engraver and watch- 
maker of Louisville, Ky., has accepted a 
position with George Steitler, Owensboro, 
Ky. 

Dedicatory exercises for the new sol- 
diers’ and sailors’ coliseum here are being 
held this week, the services having started 
last Sunday. The new building cost $225,- 
OOO and is one of the finest structures of its 
kind in the middle west. Ben Krucke- 
meyer, of Kruckemeyer & Cohn, retail 
jewelers, was on the committee on arrange- 
ments and helped to make the event the 
success it was. 

James Pruitt, Amsterdam, Ind., a shell 
buyer for Soaper & Co., Henderson, Ky., 
was at Rockport, Ind., a few days ago, 
where he purchased a motorboat to make 
the trip to the Ouchita River in Louisana, 
where he will work a large force of men 
this Summer, getting out mussel shells. 
He had 50 men under him last season and 
will work double this number during the 
coming Summer in case he can secure them. 
He opened up the industry on that river in 
Louisana last Summer and says that a 
good worker can get out a ton of shells a 
day. He has visited most of the shell 
camps on the Ohio River between this city 
and Louisville, Ky., and states that quite a 
number of the musselmen will follow him 
to Louisiana, where shells are more plenti- 
ful and where the beds of the rivers have 
not been worked so hard. 
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Omaha. 





Fred Brodegaard has gone to Chicago on 
a business trip. 

Clarence Bergman is making a business 
trip through Iowa. 

L. F. Brown, Dewitt, Ia., is visiting his 
son, C. B. Brown. 

George Gerner, Council Bluffs, 
holding an auction sale. 

James Clinton, North Platte, Nebr., is 
taking an optical course in this city. 

Oscar Homan, of the C. B. Brown Co., 
had his automobile stolen last week. 

C. Cunningham, Council Bluffs, Ia., has 
gone on a three weeks’ trip to Wisconsin. 

C. E. Reese will captain the Carter Lake 
Gun Club in a match with the Omaha Gun 
Club this month. 

William Kolb, formerly with Loftis 
Bros. & Co., has returned from San Do- 
mingo, where he has been the past year. 

E. Schipp, who has been located in the 
500 block, has removed his stock and fix- 
tures to Ord, Nebr., where he will continue 
in business. 

J. J. Dryer, formerly with the Fred. 
Brodegaard Jewelry Co., has accepted a po- 
sition as manager of the sales department 
for Loftis Bros. & Co., of Chicago. 

T. L. Coombs leaves on April 13 to at- 
tend the State Convention of West Vir- 
ginia retail jewelers, to be held at Wheel- 
ing, April 16 and 17. He is to make an 
address before the Convention. He de- 
livered an address at the Maundy-Thursday 
services of the Scottish Rite last Thursday. 

The following out of town jewelers were 
in Omaha last week: Grover Spangler, 
Tremont, Nebr.; Terry Sullivan, Hamburg, 
la.; C. A. Luce, Beaver Crossing, Nebr.; 
Karl Thelan, Shelby, Nebr.; H. Anderson, 
Fremont, Nebr; E. M. Cleaver, Griswold, 
Ia.; E. F. Oswald, Pleasant, Nebr.; B. A. 
McElwain, Plattsmouth, Nebr.; John Mor- 
ris, Carson, la.; A. G. Kupka, Schuyler, 
Nebr.; W. F. Norris, Hastings, Nebr.; E. 
A. Shepard, Oakland, Ia. 

Loftis Bros. & Co., a retail jewelry firm 
at 409 S. 16th St., filed suit in the Federal 
Court last week against Arnold H. Ed- 
mondston. Mr. Edmondston is the mana- 
ger of the plaintiff's Omaha store at the 
above address. The complaint alleges that 
when he was given this position on Aug. 
9, 1916, he signed an agreement stipulating 
that he would not establish a rival or com- 
peting line or assist any competing firm in 
Omaha during a period of four years after 
severing his connections with the plaintiff 
company. It further alleges that he has 
left the plaintiff company and has organized 
a rival firm. The Arnold H. Edmondston 
Co. has filed articles of incorporation and 
rented a storeroom in the Rose building. 
The plaintiff asks that Edmondston be en- 
joined for a period of four years from 
engaging in competing business in Omaha 
or from assisting in any way any competing 
firm. Mr. Edmondston states this will in 
no way conflict with his starting in business. 


la., is 








The firm of Tendler & Ball, Akron, O., 
has dissolved partnership. N. E. Tindler 
has taken over the property, has assumed 
all liabilities, and will continue to conduct 
the business at the same place. Henry Ball 
has entirely retired from the firm. 
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[llnois-Springfield Watches 
Win on Merit 





A leading Michigan jeweler writes: 


‘We received your acknowledgement of the watch order 
sent through our jobber and are pleased to give you the same 
on the merits of your movements over other makes that we 


have handled.” 


Read that again and you can readily see the reason for the 
following: 


“We intend to make this an Illinois store as your movements 
give us perfect satisfaction.” 


See the advantages this jeweler will enjoy by concentrating 
his energies on Illinois-Springfield Movements ? 


First—he'll always have a clean, fresh stock of movements 
which have demonstrated their superiority over all other makes 


he has handled. 


Second—his experience with Illinois-Springfield Watches 
will give him selling arguments which will make his watch 
salesmanship invincible. 


Third—he'll have a complete line of the highest grade move- 
ments with the least amount of invested capital. 


Fourth—his frequent turnovers—the real source of his 
profits—will be an increasing cause of satisfaction to him. 


Why deny yourself these advantages? 


Think it over before placing your next watch order. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





loseph Brown has moved from 223 W. 
Madison St., to 215 W. Madison St. 

The stock of Berthold Stark, jeweler of 
this city, has been attached on a claim of 
$497.72. ; 

Braude & Frank, wholesale jewelers, have 
moved from 702 W. 12th St., to 803 W. 
Madison St. 

The Darche Mfg. Co., manufacturing time 
clocks, is moving from 15 N. Jefferson St., 
to 643 W. Washington St. 

Read & Dahir, wholesale jewelers, have 
moved their establishment from 508 S. Dear- 
born St., to 337 W. Madison St. 

The 25 per cent. dividend in the case of 
May & Malone will probably go out to 
creditors some time this week. 

N. Strohm, jeweler at 3323 Lincoln Ave., 
has decided to go out of business, and is 
accordingly closing out his stock. 

Practically all of the down-town jewelry 
stores decorated their windows in flags 
and bunting as war was declared last week. 

A meeting of the Chicago directors of the 
National Jewelers’ Board of Trade was 
held at the offices in the Mallers building 
last week. 

C. H. Knights, of the C. H. Knights- 
Thearle Co., Columbus Memorial building, 
has just returned from his usual Winter’s 
stay in Pasadena, Cal. 

Franklin N. Wood, David D. Stansbury 
and Garfield Charles have formed a part- 
nership for the general practice of law 
under the firm name of Wood, Stansbury 
and Charles, with offices at 714 First Na- 
tional Bank building. 

Sam Natkin, who buys some of the 
silverware and art goods for the Fair, 
recently suffered the loss of his home in a 
fire, which forced himself and wife, with 
their seven children, to flee to the home of 
a friend. Mr. Natkin’s loss was fully in- 
sured. 

The Chicago Jewelers’ Association, which 
recently decided to hold an evening meet- 
ing on April 17, have decided to hold it in 
the Florentine Room of the Congress 
Hotel. The entertainment committee, of 
which Sol Hess, of Rettig, Hess & Madsen, 
is chairman, is working on the program. 

C. P. Stouffer and F. M. Drummond, of 
the J. H. Stouffer Co., 3225 Calumet Ave., 
have just returned from a buying trip 
through the east and were fortunate in ob- 
taining quite a quantity of white china in 
the various centers which will greatly as- 
sist the concern in taking care of demands. 

Emil Noel, wholesale jeweler, will short- 
ly open in Room 1702 Heyworth building. 








Until new arrangements for 
in Chicago 
can be completed, the trade is 


representation 


requested to send all commu- 
nications to our main office, 
11 John St., New York. 

The Jewelers’ Circular 
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Because of his recent enforced absence 
from business, due to wounds received in 
a revolver battle with bandits, Mr. Noel 
practically stopped work for a time. 

Mrs. August Johnson, wife of August 
Johnson, of August Johnson & Co., foun- 
tain pen manufacturers, 36 W. Randolph 
St., after a long illness is now able to be 
about again but is in poor health. She is 
spending her time with her people at Mans- 
held, Ill., where she will stay until she has 
completely recovered. 

Further progress was made this week 
in the efforts of those who are supporting 
the national advertising campaign of the 
Associated Jewelers of America to raise 
a sufficiently large fund to carry on the 
work. It was reported that the outlook 
in Chicago is a little better, although there 
is still much room for improvement. 


Ed Jensen, jeweler at 6102 S. Halsted 
St., is emerging from the financial troubles 
which have clouded his path for the past 
two and a half years. Under a trusteeship 
he will eventually pay dollar for dollar, a 
very unusual thing, which generally hap- 
pens only in books. A five per cent. divi- 
dend has just been announced, making 
80 per cent. in all, to date. 

Takito, Ogawa & Co., importers of 
Japanese goods, have just purchased for 
the sum of $40,000 a large warehouse 
property in W. Ontario St., near Orleans 
St., The property is served by a switch of 
the Chicago, Milwaukee & St. Paul Rail- 
road, and will much increase the facilities 
of this art goods house. The company is 
at present located at 325 W. Madison St. 

The note in the issue of March 28 refer- 
ring to the change of style from William G. 
Morstrom & Co., to William G. Morstrom, 
inadvertently referred to the house as con- 
ducting a retail jewelry business. This is 
an error as the concern, which is located 
at 130 N. State St., is in business as dia- 
mond importers and manufacturing jewel- 
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ers and should have been referred to as 
conducting a wholesale business. 


The proposed eight-hour law for women 
has been knocked out. The industrial com- 
mittee of the lower house of the legisla- 
ture last week reported unfavorably. on 
the measure. This matter was regarded 
as so serious that a meeting of the As- 
sociated Employers of Illinois was called 
last week at the Hotel Sherman. The 
jewelry and metal working trades was well 
represented, as were the department stores 
and loop retail establishments. 











is in Tulsa, Okla. 

Ed. Bowers, a well-known DeWitt, Ark., 
jeweler, died recently. 

E. M. Mitchell has opened a jewelry store 
at Baxter Springs, Mo. 

Edward Sieking, Jaccard Jewelry Co., has 
joined the Third Regiment. 

Oliver Emig will engage in the jewelry 
business at Smith Center, Kans. 

C. M. Kiger, of the C. A. Kiger Co., was 
recently in Oklahoma on business. 

Clyde Elliot, a brother of W. B. & A. G. 
Elliot, Camden, Ark., jewelers, recently 
died. 

Herman J. Yehle has accepted a position 
as salesman for the Woodstock-Hoefer 
Watch Jewelry Co. 

B. G. Johnston, Hamilton, Mo., is now 
located opposite his old stand, which was 
recently destroyed by fire. 

E. A. Lewis, of the Jaccard Jewelry Co., 
was recently called to Houston, Tex., owing 
to the illness of his mother. 

Paul Davis, head bookkeeper for the Ed- 
ward-Ludwig-Fuller Jewelry Co., has re- 
signed to go on his farm, which is located 
in Wyoming. 

George H. House, manager of the jewelry 
department of the Jones Store Co., was re- 
cently on a business trip to Chicago in the 
interest of his establishment. 

Horace McKinney and Leslie White, C. A. 
Kiger Co.’s representatives in Nebraska, 
Texas, Oklahoma and Kansas, were recently 
in Kansas City for more stock. 

Recent visitors in Kansas City were: E. B. 
Van Ness, Mound City, Kans.; S. J. Gray, 
St. Johns, Kans.; C. O. Booth, Sioux Falls, 
S. Dak.; C. F. Allin, Paola, Kans.; J. H. 
Hampton, Colby, Kans.; Mr. and Mrs. C. H, 
Wardell, Nowata, Okla. 
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THE THOMA BROS. CO. 


Established 1868—lIncorporated 1909 


Wholesale Distributors 
fo Retail Jewelers 





Watchmakers’ and Jewelers’ Tools, Materials, Findings, 
Boxes, Cards, Tags, Etc. Watches, Chains, Fobs, La Vallieres, 
Pendants, Lockets, Bracelets, Knives, Penciis, Etc. 

WE SPECIALIZE in Genuine Watch Materials and the 
Highest Grade Findings. 


_- —_ 


128-130 EAST FOURTH STREET 
CINCINNATI 





The Great Central-Western Market 











Write for our 


900-PAGE 


complete 


Catalogue “J” 





Wallenstein, Mayer & Co. 


Wholesale Dealers in 


Jewelry, Watches, Cut Glass, 
Silverware, Clocks, etc. 


31 TO 39 FOURTH AVE. E., CINCINNATI, O. 














A LINE OF QUALITY 


Which Appeals to Exclusive 
Jewelers 


Most extensive and the very latest 








designs at reasonable prices. 








LINDENBERG, STRAUSS & CO. 





Long Distance Phone, Main 2536 


The Dorst Company 
THE SPECIAL 
Manufacturing Jewelers 


for the 
Retail Jewelry Trade 


S. E. Cor. Fifth and Elm Sts., Lion Building 
CINCINNATI, O. 


OUR SPECIALTIES:—Diamond Mounting, tig | and Case 
Repairing, Emblem Goods and Jewels, Medals, Badges and 
Class Pins, Engraving and Enameling. 

















Mi CTOR ENGRAVING BLOCKS 


For All Purposes 











DIES AND SPECIAL TOOLS 


For Jewelers 


Adolph Muehlmatt 


Lion Building 
CINCINNATI 
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Send for Booklet 


Patent April 9, “12. 




















Bracelet 


Watches 


of all kinds, gold and gold- 
mm*® filled—American and _ im- 
=a: ported movements. Prices 
cas five, always the lowest. 





= Send us your mail orders. 
Try us for diamonds 


Richter & Phillips 


THE LEADERS 
114-116 West Gth St., Cincinnati, Ohio 


Send for entalles. 
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Julius Hahn, of Hahn, Jacobsen & Co., 
‘; able to receive friends at the Jewish 
Hospital, = he submitted to an oper- 

week. 
SD ent E. B. Jacobs, of D. Jacobs 
Sons Co., have returned from the east, 
where they bought their Fall line. They 
left Sunday for northern Ohio. | ~4 C. 
Jacobs has returned from his Spring trip. 
He reports good business. | 

Fk. A. Frommeyer, who has been in 
northern Ohio for Klein Bros. Co., reports 
much prosperity in that section. R. J. 
Frommeyer is in northern Michigan for a 
three weeks’ trip. Charles Schoenig is in 
North Carolina and Joseph Hornback is in 


Kansas. 
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TRADE CONDITIONS. 


Business in the St. Louis Federal Reserve Dis- 
trict continued extremely active during the past 
month, according to the April report of William 
McC. Martin, Federal Reserve Agent, but it did 
not increase in the same ratio as during the pre- 
ceding month. Reports from practically every 
branch of industry range from “‘good” to “ex- 
traordinarily active.” The buying power of the 
public, the report says, is extremely large, and the 
increased cost of many articles does not seem to 
have lessened the demand. Jobbing interests re- 
port satisfactory increases in shipments, unusually 
heavy orders for future delivery, and collections 
seem to be entirely satisfactory. Climatic condi- 
tions have not been entirely favorable. The rain- 
fall through the district was considerably less than 
normal in both January and February, and it is 
feared that this may have a bad effect on the com- 
ing crops. As it is still early in the season, suf- 
ficient rainfall from now on may improve agri- 
cultural conditions materially. There has been 
little change in the cotton situation in the southern 
portions of the district. A very large stock of 
cotton is held in Memphis, about 355,000 bales, in 
hope of higher prices. Last year at this time 
there were only 245,000 bales, and in 1915 there 
were only 211,000 bales. 





Mack M. Burnstine has returned from a 
southern trip. 

Al P. Wolff, of the Eisenstadt Mfg. Co., 
is on a trip through Missouri and Illinois. 

O. Selle of the E. H. Kortkamp Jewelry 
Co., is spending a few weeks at San An- 
tonio, Tex. 

W. E. Newland of the Bolton Jewelry 
Co., Fulton, Mo., was in St. Louis during 
the past week. 

William Weidlich, president of the 
Weidlich Jewelry Co., is on an automobile 
trip to Indianapolis, Detroit and Cleveland. 

H. F. Hines has started from here on a 
two months’ trip through the northwest for 
the Weidlich Bros. Mfg. Co., Bridgeport, 
Conn. 

Whiie A. L. Alpiser of Edwardsville, TIl., 
is in Texas recuperating from a_ recent 
severe illness the business is in charge of 
his sister. 

W. E. Barker, vice-president of the F. 
W. Hoyt Jewelry Co., has been elected 
president of the Missouri-Illinois Base 
Ball League. 

Declaration of war has greatly stimu- 
lated the sale of flag pins. Some retailers 
are experiencing difficulty in getting sup- 
plies. Plate pins selling for 25 cents and 
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50 cents are most in demand. Quite a 
number of solid gold pins are being sold. 


Albert T. Malone, of the jewelry firm of 
A. & A. Malone, 2902 Chouteau Ave., is at 
present a student at the Missouri School 
of Optometry, where he will finish a com- 
plete course. 


L. G. Sartor, of the Elliott Jewelry Co., 
who was confined to his home for two 
weeks by illness, following his return from 
the road, has recovered sufficiently to re- 
sume inside work. 


J. V. Horne, for the past year in charge 
of the optical department of the A. R. 
Brooks Mercantile Co., has resigned to 
take a position with the Wagner Electric 
Co. His successor with the Brooks com- 
pany has not been named. 

The traveling men of the Bauman-Massa 
Jewelry Co., after spending two weeks in 
the city for stock-taking, have gone back 
to their respective routes, as_ follows: 
Charles Welzmiller, Kansas and Okla- 
homa; S. L. Lowenstein, Illinois; Harry 
Bante, Missouri and Towa. 

The will of John Oberting, late of 
Smithton, Ill., has been filed for probate 
in the probate court at Belleville, Ill. He 
left his entire estate to his wife, Elizabeth, 
and directed that at her death it should 


descend to his son, Lawrence. Mrs. Obert- 
ing survived her husband less than a 
month. 

The Hess & Culbertson Jewelry Co. 


gave a dinner to the sales force Saturday 
night, March 3, at the Missouri Athletic 
Association. President George J. Hess 
acted as toastmaster and other speakers 
were C. W. Preston, Roy B. Simpson, Leo 
J. Vogt, S. Roy Culbertson and various de- 
partment heads. 

Miss Laura Schaalas of the St. Louis 
Clock & Silverware Co. has been confined 
to her home for the past week by illness 
and has taken her vacation and gone to 
the country to recuperate. 
Oberting of the same concern, who was 
called in from the road on account of the 
death of his mother at Smithton, Ill., has 
resumed his trip, starting from Joplin. Mo. 

The Associated Retailers of St. Louis 
have decided that in future they will vig- 
orously prosecute all shoplifters. The 
members were compelled to take such ac- 
tion when it was found that their losses 
last year from such thefts were $150,000. 
The general practice in the past has been 
to let offenders of this sort go on their 
signing a confession of guilt, with the 
threat that they would be prosecuted if 
caught again. In the future no such 
leniency will be shown. 

The claim of the W. P. Cowperthwait 
Jewelry Co. against the estate of William 
P. Kron for payment for a $290 diamond 
ring alleged to have been purchased by 
him two days before his death, has been 
disallowed hy Probate Judge Holtcamp. 
Kron died in the bathroom of his home of 
heart disease. The testimony for the 
company was that he bought the ring in 
the forenoon of Aug. 10. Testimony for 
the estate was that Kron was at home in 
the forenoon of that day. The ring was 
not found among his effects. 

The police are trying to find out whether 
the diamonds a man has been selling at $10 
each and those found on him when he was 
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arrested at the La Salle Hotel were stolen. 
He was arrested when the police learned 
that he had sold two $200 diamonds for 
$10 each to a jeweler near Broadway and 
Market St. and had offered a diamond 
brooch at a low price. In his pockets the 
police found a number of unset diamonds, 
sapphires and rubies. He said he bought 
the gems from a man on a train coming 
to St. Louis from Hutchinson, Kan., a 
week ago. 

Louis Dugan, 26 years old, of 4325 N. 
I4th St., was arrested Wednesday in Chi- 
cago on’ the charge of stealing $2,700 
worth of jewelry and finery from the 
Adams Express Co., where he was em- 
ployed as a clerk in the company’s St. 
Louis office. Disappearance of an express 
package containing three diamond bar 
pins, valued at $2,700, about Christmas 
started the investigation. It was traced to 
the St. Louis office. Dugan had resigned 
and could not be found. He was finally 
located at Blue Island, Ill., and was lured 
to Chicago by a decoy telegram and ar- 
rested and brought back to St. Louis. 











TRADE CONDITIONS. 


During the last half of March a noticeable in- 
crease has taken place in sales by local retailers, 
due largely to the approach of the closing days of . 
Lent and purchases of Easter gifts. Dealers gen- 
erally report large sales of patriotic emblems, par- 
ticularly flags. The supply of the latter is nearly 
exhausted. Jobbers report an increase over the 
corresponding month of last year in the volume 
of business for March. 





The Lowell Jewelry Shop is the name of 
a new store recently opened in Bisbee, 
Ariz. 

H. F. Thiele has taken over the assets 
and business of Thiele & Guendel, Alliance, 
Neb., and will continue the business. 

Robert Kube has accepted a position in 
the manufacturing department of the Jos. 
I. Schwartz store. He is a recent arrival 
from Dallas, where he was connected with 
Shuttle Bros. & Lewis. 

Among the jewelers from outside towns 
visiting Denver within the past few days 
were: G. L. Muffley, Golden; Max Stras- 
burg, Trinidad;-J. S. Bentley, Boulder, 
and L. E. Gardner of Longmont. 

L. D. Clark, recently connected with the 
watchmaking department of the Bohm- 
Allen Jewelry Co., has accepted a similar 
position with Chas. Wathen & Co. He is 
a former retail jeweler of Chicago. 

Gerald S. Lawrence, clerk for the Lewis 
Jewelers’ Supply Co. and captain of Troop 
B, First Colorado Infantry, was mustered 
out last week with his company, but will 
probably go into active service again with- 
in a few days. His company has been on 
the Mexican border since early last June. 

James Tattersall, formerly of Indian- 
apolis, Ind., and who was engaged in the 
jewelry business at Leadville, Colo., from 
1875 until failing health made his retire- 
ment necessary, passed away recently 
and was buried in Fairmount Cemetery 
Monday of last week. He was 80 years 
old, and leaves two married daughters in 
Denver, and one son, Charles Tattersall, 
who lives in Los Angeles. 
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A new jewelry store and repair shop has 
been opened by H. Jorgenson at 1220 Tower 
Ave., Superior, Wis. 

Thomas Bruhy, West Bend, Wis., stopped 
in Milwaukee with Mrs. Bruhy last week on 
his way home from a visit to their son, 
Alex Bruhy and family, at Hubbard Woods, 
Ill. 

H. O. Jacobson, jeweler, Cumberland, 
Wis., who recently was obliged to seek 
treatment for an affection of the eyes, has 
recovered sufficiently to be able to return to 
his duties. 

Herman Knippel, Kilbourn City, Wis., 
who has been manager of the F. J. Mech- 
ler jewelry store in that city for six years, 
is now in full charge as proprietor, having 
purchased the business outright. 

Milwaukee manufacturing and jobbing 
jewelers report the following callers from 
State points. during the week: Morris M. 
Schneider, of Schneider Bros., Burlington; 
William F. Notbohm, Oconomowoc; Wil- 
lard R. Amidon, Hartford; Mrs. F. H. Co- 
burn, East Troy. 

The death of Mrs. Helen Thubauville 
Hilgenberg, who was the daughter of Ed- 
mund Thubauville, one of the first jewelers 
of Milwaukee, occurred on March 28. Mrs. 
Hilgenberg was 64 years of age and was 
born in Milwaukee five years after her 
father established himself in business in 


1848. 

Fred J. Theleman, manufacturing jeweler 
and diamond setter, has established a de- 
partment for the manufacture and repair of 
mesh-bags, and increased his floor space and 
equipment. Mr. Theleman announces that 
Miss James has been engaged to manage 
the new department. Mr. Theleman suc- 
ceeded to the business of Robert Waldeck 
about a year ago. 

Anton P. Hirzy, jeweler and optometrist, 
Grand Rapids, Wis., who recently suffered a 
stroke of paralysis, is again able to sit up 
and walk about his home with the aid of 
crutches, but it probably will be a month or 
more before he can get back to his post at 
the store. On the last day of March Mr. 
Hirzy surprised his wife by walking from 
his room downstairs to the dining room just 
as she was bringing his dinner to him. 

William Finger, secretary of the C. 
Preusser Jewelry Co., 438 E. Water St., 
Milwaukee, and one of the best known real 
estate dealers of Milwaukee, died March 28, 
aged 50 years. Mr. Finger was active in 
the Preusser business only as a stockholder 
and officer of the corporation and devoted 
his attention mainly to his position as presi- 
dent of Adam Finger & Son Co., Milwau- 
kee. He had been ill for several months. 

News comes from Sparta, Wis., of the 
death of William J. Radtke, who conducted 
a retail jewelry store in Bangor, Wis., for 
many years, retiring in 1910 because of 
failing health due to serious injury sus- 
tained while serving his country in the Civil 
War. Mr. Radtke was a native of Prussia 
and was born April 15, 1842. He served 
with Co. C, 28th New York Infantry, from 
1861 to 1865. He is survived by his widow 
and five children. 


Otto E. Molle, who has been associated 
with the retail jewelry and optometry store 
of Anton Molle, Antigo, Wis., for more 
than 17 years, has decided to engage in 
business on his own account and on Mon- 
day, April 2, opened a jewelry store and re- 
pair shop in the building adjoining the First 
National Bank of Antigo For the present, 
Mr. Molle will devote most of his time to 
repair work, engraving and diamond set- 
ting, but later he expects to install a com- 
plete stock of jewelry, silverware and 
other goods. 


The Rank & Motteram Co., second floor, 
Iron block, Milwaukee, has been awarded 
the contract for furnishing a beautiful sil- 
ver service to be presented on April 11 to 
Archbishop Sebastian G. Messmer of the 
archdiocese of Milwaukee on the 25th an- 
niversary of his elevation to the arch- 
bishopric. The gift comes from the various 
organizations of women’s clubs and federa- 
tions in the archdiocese and consists of 
more than 50 pieces, including four dozen 
pieces of flatware, a large tray and several 
table pieces, all of German silver in Gothic 
style, with Gothic letter engraving. 

This Wednesday evening (April 11), the 
Milwaukee Jewelers’ Club will hold its reg- 
ular monthly meeting, preceded by a dinner, 
at the Hotel Blatz, City Hall square. A 
large attendance is expected because most 
of the officers and directors of the Wiscon- 
sin Retail Jewelers’ Association will be pres- 
ent. The State association board and di- 
rectors of the Jewelers’ Mutual Fire In- 
surance Co. will meet Wednesday after- 
noon at the office of Treasurer Henry F. 
Stecher, 276 3rd St., and all will stay over 
for the local club’s gathering, which will be 
short so that several hours of bowling may 
follow. 

Leading business men of Oshkosh, Wis., 
are interested in the organization of a cor- 
poration to engage in the manufacture of 
pearl buttons, art novelties, etc., from clam- 
shells. An-immense supply of raw material 
is available along the Fox and Wolf Rivers, 
near Oshkosh. At this time a considerable 
part of the shells gathered by pearl-hunters 
in this vicinity are being shipped to pearl 
button industries at LaCrosse, Prairie du 
Chien and other Mississippi River points be- 
cause no facilities are at hand to turn the 
shells into money. Capt. C. W. Johnson, 
Winneconne, near Oshkosh, Wis., is inter- 
ested in the project. 

The retail jewelers of Appleton, Wis., will 
entertain the next quarterly meeting of the 
Fox River Valley Jewelers’ Association of 
Wisconsin, one of the largest of the various 
district clubs affliated with the Wisconsin 
Retail Jewelers’ Association. The session 
will be held on Wednesday, April 11, at the 
Sherman House. The committee on ar- 
rangements consists of rank Ilyde, Henry 
W. Marx and Morris Spector. The presi- 
dent of the Fox River Valley club is James 
R. Chapman, Oshkosh, Wis., who will be 
installed as president of the Wisconsin as- 
sociation, to which position he was elected at 
the recent State convention in Milwaukee. 
This will be the first session of the Fox 
River club since the big meeting at Miul- 
waukee. 

Karl Tennie, of the K. F. Keller & Sons 
jewelry store, Appleton, Wis., is receiving 
the congratulations of his friends upon his 
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clever work in treating with a supposed 
thief. Last Wednesday a man came into the 
Keller store and offered to sell some knives 
and forks. Mr. Tennie inspected the wa 
and found that it was of only exlianes 
quality and was about to turn down ri 
stranger when he noticed a number of 
spoons sticking out of the fellow’s pocket 
His suspicions were instantly aroused and 
he asked the man to leave the goods for 
a half hour while their value could be de- 
termined by weighing and inspection. Mr 
Tennie then called up police headquarters 
by telephone, but the man could not be 
found. Neither has the silverware been 
called for at Keller’s, who are holding it for 
the rightful owner. 


A few days after the chief of the police 
department of Racine, Wis., issued a warn- 
ing to business men to keep their front and 
rear doors securely locked, to prevent burg- 
laries, a window-smasher attacked the show 
windows of the R. P. Rasmussen jewelry 
store, 914 State St., Racine, and made away 
with watch cases, la Vallieres and other 
goods to the estimated value of $100. The 
watch cases were recovered, the thief eyvi- 
dently having been unable to find much use 
for empty cases. A train crew saw a man 
believed to be the robber, in the act of cast- 
ing aside the cases, but were unable to 
catch him. The robbery was discovered at 3 
o'clock on the morning of April 2 by a 
patrolman. The warning issued by the chief 
of police concerned the fact that police de- 
partmental records of Racine show that dur- 
ing each month in the year patrolmen dis- 
cover no less than 20 to 30 front or rear 
doors of downtown stores unlocked in the 
night time, due to carelessness. 


A decision sustaining the constitution- 
ality of the Wisconsin bulk sales law was 
recently handed down by the Supreme 
Court of this State. In the case in ques- 
tion the law was upheld even though no 
fraud was charged. It was an appeal from 
the judgment of a lower court attacking 
the law on several points, but all were 
overruled. One merchant, being insolvent, 
sold a second one his entire stock of mer- 
chandise and fixtures in bulk, the second 
merchant paying for them without fraudu- 
lent intent. The first merchant then ap- 
plied the sum _ received, together with 
other of his assets, to paying his creditors, 
and all but the plaintiff in the case and 
two other creditors were paid by volun- 
tary composition 50 per cent. on the face 
of their claims in full settlement. The 
plaintiff brought suit in the lower court 
against both merchants, the evidence show- 
ing that the sale in bulk was made with- 
out previously furnishing to the purchaser 
a verified list of the creditors and without 
either seller or buyer notifying the credi- 
tors of the sale or its terms, prior to the 
traisfer of the property. The trial court 
held that upon these facts there was a 
violation of the bulk sales law, and that by 
reason of an illegal transfer the garnishee 
defendant—the second merchant—became 
liable to the plaintiff for the full amount 
of his claims. The Supreme Court, in sus- 
taining this decision, held that all pro- 
visions in the bulk sales law must be 
strictly observed, and that unless this were 
done the sale would be conclusively pre- 
sumed to be fraudulent and void, 
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month has been very 
if orders given local 
The small 
y jewelers have been the heaviest buyers 
and the better class of merchandise has been the 
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Trading during the pas 
good on the Pacific Ceast, ord 
jobbers are to be taken as a criterion. 


countr 


The recent patriotic wave, which is 
sweeping over the country, has entirely used up 
the supply of flags, both enameled and jeweled, 
in local jobbers’ hands, and a number of the local 
houses have sent their orders east for new stock 
by wire, with express delivery asked for. March 
proved a very good month for the sale of its birth- 


best seller. 


stone. 





J. Cohn, of Jules Racine & Co., has been 
calling on the local trade this past week. 

J. Levin of the Low, Taussig, Karpeles 
Co., spent !ast week visiting the local 
trade. 

Ralph Bernhardi, an old time jewelry 
salesman and one of the best known men 
in this type of work in western America, 
died here at his home last week. 

W. E. Graves and F. W.: Parker, the 
latter representing Mr. Graves lines, are 
calling on the Northwestern trade. Mr. 
Graves is expected home within a month. 

Johnson & Wood, manufacturing jewel- 
ers to the trade, last week completed a 
large order of specially designed eagle 
rings for Max Noack of Santa Rosa. 

Harry Higham, treasurer of the Frank 
Krementz Co., is expected on the Coast 
next week. He will make his headquar- 
ters with the Coast agents, Burr W. Freer 
Co. 

J. H. Niedrost, connected with Carrau 
& Green, is at present confined to a local 
hospital as the result of an operation. His 
many friends are glad to learn that he is 
improving steadily. 

Horace H. Allen, of Landers, Frary & 
Clark, has returned from his southern trip. 
P. V. Quick, representing the same house, 
has just come back from working the 
Southwest territory. 

W. T. Hixson of El Paso, Texas, has 
been renewing old friendships here this 
past week. He is on his way home from 
a two months’ vacation in Honolulu and 
is accompanied by Mrs. Hixson. 

J. M. Curley of the Chicago office of the 
Waltham Watch Co. is on the coast on his 
third annual trip. He reports himself well 
satisfied with trade conditions here, and 
iooks for a big year in this section. 

J. H. White, of Mulholland Bros., 
Evanston, Ill, and R. W. Stratford, the 
new Coast representative of Deitsch Bros., 
have heen calling on the local trade this 
week, and will go on down to Los Angeles 
shortly. 

Eido Ewart, connected with A. I. Hall & 
Son, is rapidly convalescing. He was re- 
cently taken to a local hospital with a 
severe attack of pneumonia and for a time 
his life was despaired of. However, he is 
expected to be about shortly. 

Albert Cantor, manager of the jewelry 
department of Morgan & Allen Co., re- 
ports that this firm did the largest business 
during March of any of the three months 
this year. There was an especially good 


call from up-country retailers. 
Out-of-town jewelers who visited here 
last week were S. Sturmer, Stockton; Max 
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Noack, Santa ikosa; “Pat” Fatterson, 
buyer for Hill & Co., Madera; J. D. Ben- 
net, San Raiael; A. T. Connard, Taft; H. 
E. Paulsen, Sonora; Carl Noack, Sacra- 
mento, and W. C. Lean, San Jose. 

The newest use of the “precious vege- 
tables,’ as they are known on this Coast 
now, was seen this week when one of the 
California assemblymen appeared on the 
floor of the assembly chamber wearing an 
“invaluable” watch chain made of fine 
white beans and having an onion pendant, 
made for him by Carl Noack of Sacra- 
mento. 

L. A. Giacobbi & Co. are now estab- 
lished in their new quarters on the sixth 
floor of the Jewelers building, at 150 Post 
St. L. A. Giacobbi and Mrs. Giacobbi left 
this week for a combined business and 
pleasure trip to Los Angeles, the business 
part being the superintending of the re- 
moval of their Los Angeles office to the 
Title Guaranty building. 

Walter A. Shaw, representing J. F. New- 
man, is actively considering the possibili- 
ties of selling war medals. The Pacific 
Coast colleges and universities have all 
agreed to call off all athletic relations in 
case war is declared. The new Kansas 
City office of this company was opened last 
week, at 206 Lillis building, under the di- 
rection of Hamilton Heald. 


Two weeks ago W. Gilchrist resignec, his 
position as head jewelry salesman with J. 
Herbert Hall Co. of Pasadena and was on 
his way to Vancouver to offer his services 
to the Canadian Government for the Euro- 
pean trouble. However, while in San 
Francisco, he met a charming young lady 
named Miss Ellingsworth, and he has now 
returned to his former position at Pasa- 
dena, accompanied by his recently acquired 
better half. 


Y. Takahashi, Japanese jeweler at San 
Mateo, was awakened at 2 o'clock one 
morning recently in his room over the 
store, by two men, who forced him to go 
downstairs and open his safe. Because of 
his slowness in doing so, he was hit over 
the head with the butt of a revolver. The 
majority of his stock was stolen. The 
police are searching for the robbers and 
claim to have some clues to work on. 

Charles Weinshenk has withdrawn from 
the firm of Mayer & Weinshenk and is 
now in New York on a buying trip for the 
new concern which he will open in the 
Mutual Savings Bank building, 704 Mar- 
ket St. The house of Mayer & Weinshenk 
continues with Morris Mayer and Sidney 
Weinshenk. The new concern will be 
known as Charles Weinshenk & Son and 
will do a wholesale jewelry business and 
will consist of Charles Weinshenk and 
Charles Weinshenk, Jr. 








Pacifie Coast Notes. 





P. Forzani has opened a jewelry store at 
Sutter Creek, Cal. 

J. R. Bell, representing A. I. Hall & Son, 
has been calling on the Salt Lake trade of 
late. 

Mr. Eppstein, of the Illinois Watch Co., 
has been calling on Pacific Coast jobbers 
recently. 

A. Zemansky, of Sacramento, has re- 
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turned home after a two weeks stay in 
San Francisco. 

C. A. Whiting, of the Whiting & Davis 
Co., has been on the Pacific Coast on a 
combined business and pleasure trip. 

The Japanese Jewelers’ Association of 
Los Angeles has been incorporated. Its 
directors are K. Nakamura, Y. Deguchi, J. 
Shintaku, E. Narumiya, S. Kataoka and T. 
Toshiyuki. 








Minneapolis and St. Paul. 


L. Metzger, of S. Jacobs & Co., Min- 
neapolis, has returned after a few weeks 
spent in New York city. 

S. H. Clausin, wholesale jeweler, Min- 
neapolis, has returned from a few weeks 
spent in Southern California. 

Lewis Marker, formerly with Marker 
Bros., retail jewelers, Minneapolis, is visit- 
ing Canada on a business trip. 

R,. A. Beard, of Sischo & Beard, whole- 
sale jewelers, St. Paul, Minn., is making 
a trip this week in northern Minnesota. 

Ben Torgerson, watchmaker and optom- 
etrist of Manning, Ia., is taking the State 
optical board examination this week in St. 
Paul. 

Minneapolis and St. Paul jewelry jobbers 
are organizing a baseball league of eight 
teams which will play throughout the 
summer. 

Word was received here last week of the 
death of M. Q. Lindquist, who has been 
engaged in the jewelry business at Red 
Wing, Minn., for many years. 

Harry Schloss, of Jeffery & Harris, 
wholesale jewelers, Minneapolis, has re- 
turned from an Eastern business trip, which 
included New York and other important 
cities. . 

C. R. Garrett, of Buffalo Center, Iowa, 
has sold his business to E. A. Goey, who 
will continue. Mr. Garrett, together with 
Mrs. Garrett, were Minneapolis visitors this 
week. 

Harry A. Howden, a Minneapolis youth 
who was arrested in connection with an al- 
leged diamond swindle last week, has been 
released upon a $2,000 bail bond until the 
time of trial. 

T. H. Weld, Minneapolis, is expected 
home from Southern California, where he 
has been spending the past few weeks. He 
has been called home on account of the 
illness of his son, Quade Weld. 

Linden Dahlstrom, of the tool and ma- 
terial department of Sischo & Beard, whole- 
sale jewelers, St. Paul, has enlisted in the 
Minnesota Naval Militia. He will leave 
in a short time for Duluth, Minn., state 
headquarters. 

Jewelers of Minneapolis were greatly sur- 
prised this week to hear that W. M. Stone 
had sold out his jewelry business. Mr. 
Stone is one of the best known members of 
the trade and had been engaged at almost 
the same stand during the past 30 years, 16 
S. Third St. Mr. Stone stated that here- 
after he will devote his time to his private 
interests. A. J. Mohn, recently of Everett, 
Washington, is the purchaser of the busi- 
ness and will continue at the same stand. 
Mr. Stone takes this opportunity to extend 
his thanks to his many friends in the trade 
for their courteous treatment and kindly 
deeds during the past 30 years and that his 
successor is worthy of the same treatment. 
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W. Craddock, formerly of Bakersfield, has 
opened a new store in Oxnard. 

Ray Vercler, 522 Bumiller building, has 
gone to San Bernardino on a _ business 
trip. 

John Sherwood, of the Solidarity Watch 
Case Co., New York, is here visiting the 
trade. 

Edward Peterson, 817 W. 3rd St., made an 
automobile tour on Sunday through Topan- 
ga and Laurel Canyons. 

S. B. Bailey has moved his stock to 620 
S. Broadway and is having an auction in 
order to close his business. 

Ira W. Smith, manufacturers’ agent, 910 
Broadway Central building, has so far re- 
covered as to be able to be in his office 
again. 

J. Morris, formerly of Morris Bros., 
jewelers, has taken a position with the 
Prevident Pledge Corporation as diamond 
expert. 

Max Hirschfield, diamond merchant in 
the Title Guarantee building, is home after 
having spent two weeks at the Arrowhead 
Hot Springs. 

Jack Lewis, one of the oldest traveling 
jewelry salesmen on the Pacific Coast is 
here on a business trip. His headquarters 
are in San Francisco. 

Herbert L. Gruber, 250 S. Broadway, took 
a motor trip to Camp Baldy, a popular 
mountain resort about .55 miles from Los 
Angeles, last Sunday. 

Information has reached here that N. 
Feder & Co. have sold one of their stores in 
El Paso to Harry Barnett of that city. Mr. 
Feder was formerly in business here. 

Eugene A. Palmer, who has been with 
Jack Lippman as watchmaker, 315 S. 
Spring St., for several years past, has 
started in business at 620 Bumiller build- 
ing. 

The following out-of-town jewelers have 
been in Los Angeles recently: J. H. Wool- 
ard, Whittier; A. L. Olmstead, Glendale; 
Wm. Llewellyn, Holtville; B. Hartfield, 
Anaheim. 

The Japanese Jewelry Association has 
been incorporated in this city. The di- 
rectors are K. Nakamura, Y. Deguchi, J. 
Shintaku, E. Narumya, S. Kataoka and T. 
Toshiyuki. 

Herbert J. Green, of the E. Bastheim 
Co., and Miss Marian Siegel were married 
at the bride’s home in this city on April 
4. They have gone on a honeymoon trip 
of two weeks. 

I. H. Treister, manager of D. Miller’s 
store at 250 S. Broadway is now a full- 
fledged doctor of optometry, having passed 
the State Board examination in San Fran- 
cisco recently. 

G. Gieschen, who recently returned from 
the east, has taken a position with M. Deman 
Jewelry Co. in the Title Guarantee building. 
Mr. Deman has just returned from a stay at 
a near-by hot springs. 

Francis King, who has been a member 
of the sales force of Feagans & Co. for 
some years past, has given up his position 
there and gone to Arizona to engage in the 
copper mining business. 

E. M. Sieglitz, Calexico, has been spend- 
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ing a few days in Los Angeles on business. 
He has engaged the services of Mr. Peder- 
sen, a watchmaker who has been with Mont- 
gomery Bros. the past five years. 

De Witt A. Davidson, of Davidson & 
Schwab, New York, is here on a business 
and pleasure trip, as is also Mortimer 
Adler, of Charles Adler’s Sons. Both are 
staying at the Hotel Raynond, Pasadena. 

W. R. Clark has succeeded to the posi- 
tion of manager of the Los Angeles office 
of A. I. Hall & Son, San Francisco; Mr. 
Slaudt, the former manager having be- 
come manager of the new offices of the 
International Silver Co. 

I. Behrstock, of the I. Behrstock Co., 
was called home from the north a few 
days ago by business that needed his at- 
tention, but started back again soon, to 
be gone two or three weeks longer. Harry 
Wolfe, of the same concern, is making the 
nearby towns. 


The Los Angeles office of L. A. Giacob- 
bi & Co. has been moved from the Broad- 
way Central building to 501 Title Guar- 
antee building. Walter Zimmer remains 
in charge with Miss Berndt as his assist- 
ant. L. A. Giacobbi, of the firm is at pres- 
ent in Los Angeles. 

The Association of Moving Picture Oper- 
ators, a new non-union organization, is hav- 
ing V. S. Hollingsworth design a badge for 
the members. It is to be of gold, about 
three-fourths of an inch in diameter, bear- 
ing the initials of the association and a mov- 
ing-picture camera. 

The Carl Entenmann Jewelry Co. is now 
working its factory at full capacity making 
miniature flags. Orders are pouring in 
from many neighboring towns as well as 
from Los Angeles jewelers. C. Rogers, 
traveling salesman for the company, has 
just started out on the road. 

W. M. Kinney, 615 S. Broadway, has been 
giving some of his time the past week to 
the pleasant task of entertaining Dr. 
Needles, head of the Needles Institute of 
Optometry, Kansas City, Mo., who is a 
warm personal friend of his. Tr. Needles 
has been giving a course of lectures here. 

Ralph Herzog, with the Southwest Tur- 
quoise Co., who returned from military serv- 
ice along the Mexican border not long since, 
has again been called to the colors. He is a 
corporal in the Infantry. Two other em- 
ployes of the same company are members of 
the reserves and are liable to be called out 
at any time. 

George J. Germain, of the E. Bastheim 
Co., has just returned from a very suc- 
cessful business trip through Arizona, New 
Mexico and Texas. Herbert Brandt is 
also back from a very successful trip. He 
was gone about six week, going up through 
the San Joaquin Valley and back by way 
of the Coast route. 


V. S. Hollingsworth, 706%2 W. 3rd St., 
keeps in his safe a small pocket diary which 
his father carried with him through the Civil 
War. It notes the death of Lincoln and 
other facts especially interesting just now 
when there is so much war excitement. Mr. 
Hollingsworth also has a number of receipts 
from the City of Los Angeles issued to him 
in 1888 licensing him to business as a 
jeweler. 

John Frederick, with offices in the Cen- 
tral building, has returned from Sacra- 
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mento, where he was sent as a 
work in the Legislature to Breton: 
passage of a bill likely to be destructiy . 
bird life. Mr. Frederick, when at home “4 . 
votes himself largely to the care and re air 
of chronometers and_ other avr. 
used by the United States Weather B 
reau, near which he is located. re 
Brock & Co. are making a very attractive 
patriotic display in their south window It 
comprises a battle-scarred Union flag which 
was carried through the Civil] War and 
which bears only 34 stars, as well as several 
other flags with the present number of 48 
Stars, a picture of George Washington, one 
of “The Spirit of ’76,” shrapnel shells, etc 
The watch repairing department of Brock & 
Co. has been removed from the balcony of 
the first floor to the fourth floor of the build- 
ing. The new quarters are larger, more 
commodious, better ventilated and in every 
way more desirable. 











H. Gerard, who runs a jewelry and 
specialty shop, has moved his business from 
34 N. Front St., Mount Clemens, to this 
uty: having taken quarters at 373 Myrtle 

4 

Traub Bros. & Co., Woodward and 
Grand River Aves., are among the large 
contributors to the fund being raised for 
publicity work by the Associated Jewelers 
of America, having subscribed $300 for that 
purpose. By an error the name of the firm 
did not appear in the list of contributors 
published March 28, the amount in question 
being credited to “Frank Bros. & Co.” by 
mistake in the compiling of the lists. 








Association Notes. 





The convention of the Texas Retail 
Jewelers’ Association will be held in Dallas, 
May 14 and 15. Sessions will be held in 
the spacious Palm Garden at the Adolphus 


Hotel. 
* © . 


The officers of the Iowa Retail Jewelers’ 
Association met in Des Moines recently 
and decided to hold their annual conven- 
tion in Des Moines, on June 20-21. A 
strong program is being prepared, which 
will prove of benefit to every jeweler who 
attends the convention. 


* * * 


Members of the Galesburg, IIl., Jewelers’ 
Club met recently at the Elks’ Building in 
that city. Practically all of the retail 
jewelers of the city were present. After 
a short business session, the following offi- 
cers were elected: President, E. B. Wade; 
secretary and treasurer, George Horspool. 
A committee consisting of the following 
members were appointed to attend the 
meeting of the fourth district of the IIli- 
nois Jewelers’ Association which met in 
Bushnell on April 4: C. H. Trask, George 
Chapman, E. B. Wade, Lester Lawrence 
and Will Stofft. After the meeting the 
members of the club enjoyed a banquet in 
the Elks dining room. 
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{In Which Is Contained a List of the Latest 
Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 
Registered Trade-Marks.] 
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UNITED STATES PATENTS. 


issue of April 3, 1917. 


CIGAR-CASE HOLDER. WIL.1IAm B. 


1,221,398. 
Filed May 11, 1916. 


Wuite, Des Moines, Ia. 
Serial 96,836. 

A cigar case comprising an elongated casing 
member, a cover member hinged thereto, the case 
member being provided with an upwardly and in- 
wardly extending flange at its free edge opposite 











its hinged edge, and a curved resilient finger 
extending outwardly and into the case from said 
flange, said cover being arranged to overlap said 
flange. 


1,221,581. MATCH-HOLDER. JouHN 
O’Matiey, New York. 
Serial 100,797. 

A holder for a book of matches, comprising a 
back member having a pocket at one end for the 
reception of the bound end of said book, said 
pocket being provided with an orifice giving access 


FRANCIS 
Filed May 31,- 1916. 





to the striking surface of said book, and having 
a safety pocket at its other end for the heads of 
said matches, said pockets being of relatively slight 
depth whereby the book is exposed for the greater 
part of the flap thereof. 


1,221,701. CIGARETTE-CASE, Wiuttiiam Dr1eTz, 
Brooklyn, N. Y. Filed March 2, 1916. Serial 
81,661. 

A cigarette case in two companion portions, a 
plurality of guides spaced apart in one portion of 
the case for spacing apart a plurality of cigarettes 
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while exposing the sides of the cigarettes when 
the companion portions are opened, a plurality of 
plungers disposed each between neighboring guides, 
and means for operating the plungers. 


DESIGNS 
$0,546. HANDLE FOR A SPOON OR AN- 
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ALOGOUS UTENSIL. Grosvenor N. ALLen, 





Oneida, N. Y. Filed Dec. 12, 1916. Serial 


136,575. Term of patent 7 years. 
$0,547. PLATTER, TRAY, OR SIMILAR AR-. 
TICLE. Gerorce E. Bat, Stratford, Conn., 





itn, ? «nth. 





re 


assignor to Whiting Mfg. Co., New York. 
Filed Feb. 9, 1917. Serial 147,725. Term of 
patent 14 vears. 


50,549. RING OR SIMILAR ARTICLE. Martin 
L. Bowpen and Martin L. Bowpnen, Jr.., 


—. 








Serial 


Brooklyn, N. Y. Filed Feb. 7, 1917. 
147,264. Term of patent 7 years. 


50,550. GLASS PLATE OR SIMILAR AR- 
TICLE. Froyp F. Cary, Fairhaven, Mass., 
assignor to The Pairpoint Corp. Filed Jan. 7, 
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1916. Serial 70,883. 


50,558. PROTECTOR FOR ARTICLES TO BE 
WORN ON THE WRIST. SamueEt Joseru 


Term of patent 7 years. 




















Levi, Birmingham, England. Filed Nov. 8, 
1916. Serial 130,279. Term of patent 7 years, 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1916, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published April 3, 1917. 


Ser. 89,689. (CLASS 4. ABRASIVE, DETER- 
GENT, AND POLISHING MATERIALS.) 
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FREDERICK Pinger, Los Angeles, Cal. Filed 
Oct. 6, 1915. 


Particular description of goods.—A Silver-Polish. 
Claims use since Sept. 4, 1915. 


Ser. 98,772. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) NortnH AMERICAN WatcH 
Co., Inc., Mansfield, O. Filed Oct. 19, 1916. 


Nowe? 


Particular description of goods.—Clocks and 
Watches and Works for the Same, 
Claims use since July 18, 1916. 


Ser. 101,094. (CLASS 28. JEWELRY AND PRE- 


CIOUS-METAL WARE.) GotpsMitH, STERN 
& Co., New York. Filed Feb. 1, 1917. 


Pin-Kee 


Particular description of goods.—Finger-Rings. 
Claims use since the 27th day of January, 1917. 


Ser. 101,658. (CLASS 27. HOROLOGICAL IN- 


STRUMENTS.) I. OLLenporrr Co., New 
York. Filed Feb. 24, 1917. 


Particular description of goods.—Watchcases and 
Watch-Movements. 
Claims use since May, 1916. 


Ser. 101,659. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) I. Ovenporrr .Co., New 
York. Filed Feb. 24, 1917. 


DIPLOMAT 


Particular description of goods.—Watchcases and 
Watch-Movements. 
Claims use since May, 1916. 


Ser. 101,716. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Tue Travs Merc. 
Co., Detroit, Mich. Filed Feb. 26, 1917. 


PATRICIAN 


Particular description of goods.—Finger-Rings. 
Claims use since Feb, 1, 1917. 
Trade-Marks Registered April 3, 1917. 


116,094. CERTAIN NAMED ARTICLES MADE 
IN PART OF OR PLATED WITH PRE- 


CIOUS METAL, Cnartes H. SHERMAN, 
North Attleboro, Mass. 
Filed March 2, 1916. Serial 93,245. Published 


Jan. 23, 1917, 





BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS FROM The Iilus- 
trated Official Journal.) 





issue of Feb. 14, 1917. (Continued.) 


102,441. WATCH AND LIKE COVERS, ETC. 
D. Witson, 450 Union St., Aberdeen. Feb. 3, 
1916; 1623. 


A cover or protector for a wrist watch or mag- 
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Phone Marlo 241-J 


Home Address, 1364 Hall Ave., Lakewood, 0. 


J. A. CONN 


JEWELRY AUCTIONEER 


415 Hippodrome Bldg. 


Phone, Main 3844 





Cleveland, Ohio 





Mr. Jeweler :—I am always busy. Now selling out 
the stock of the William Dorer Estate, Bellaire, Ohio, 
one of the best stocks in Ohio. High class gentleman 
assists me in all sales. You have the services of two 
men at the price of one. Below is a list of a few sales 
made in the past 14 months. Write them all. 








J. A. CONN 











List of sales made in the past 13 months: 


James K. Stebbins & Son, $25,000.00, Ashtabula, O. Gilger Co., $30,000.00.............. Norwalk, Ohio 
Ludy & Taylor Co., $60,000.00, Cedar Rapids, lowa_  F. E. DeWitt, $20,000.00....... Port Clinton, Ohio 
C. E. Overton, $10,000.00... Lake Chautauqua, N. Y. 


I am the only salesman that ever had a permit to sell on the Chautauqua grounds. 
There must be a reason. 


Harry Clark, $8,000.00............4 Anamosa, Iowa H.C. Hall, $30,000.00...... New Philadelphia, Ohio 
M. Beckenstein, $10,000.00..... Charleston, W. Va. Moore’s Jewelry Store, $10,000.00..... Altoona, Pa. 
C. J. Marson, $25,000.00...... Cambridge City, Ind. Clary & Stone, $15,000.00.............. Corry, Pa. 


Write or Wire for Open Date. All Correspondence handled in confidential manner. 








INSTRUCTIVE BOOKS FOR 
: YOUR WORKSHOP 


For the Jeweler—Watchmaker—Repairer 








The Manipulation of Steel in 
Watch Work 


A Manual of Modern Methods 


A Short Course in Engraving 


for Jewelers 
By WM. KASSEL 











By JOHN J. BOWMAN 











Practical Course in Adjusting 


COMPRISING 
A review of the laws governing the motion of the 
balanee and balance spring in watches and chro- 
nometers, and application of the principles deduced 
therefrom in the correction of variations of rate aris- 
from want of isochronism, change of position and 
variation of temperature. 


By THEO. GRIBI 











Jewelry Repairers’ Handbook 
Best and latest methods employed in jewelry 
repair shops 
MED occ eccvcesccctsccnesenecossovesceecoss $.15 
POSTAGE PREPAID 























The Jewelers’ Circular Publishing Co., 11 John Street, New York 
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, mpass is provided with a central open 
nore cg other open spaces c* over the figures 
- The upper edges h! of the 


watch dial. 
a egmsiogs rest on the strap loops on the 
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ho 


watch. Notches d, j are provided on both sides 
to receive the winding-button and the push-button 
for use in setting the hands. Notches m are pro- 
yided to facilitate the passage of the strap buckle. 





Issue of Feb. 21, 1917. 


15,200. CLOCKS, ETC. S, M. A. Ostertac, 8 
Rue Colonel Moll, Paris. Oct. 27. Period 
for granting Patent not yet expired. 

Fitted with advertising and displaying apparatus; 
dials —A disk a, Fig. 1, bearing print or pictures 
to be exposed at an aperture e’ in the ordinary 
dial, e, is attached to a central star-wheel b, which 
is driven by a star or cross c on an arbor coming 
through the pillar plate D. Between the ordinary 
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dial e; Figs. 3 and 4, and the bevelled ring f 
under the periphery of the glass, a flat ring a’ 
is provided which is carried round by the minute- 
hand and shows advertisements at a gap in the 
bevelled ring. The hand may engage with two 
pins h or be clipped to the edge of the ring, and 
friction is lessened by bearing-studs g. 


15,3702. ELECTRIC CLOCKS. H. E. Warren, 
Ashland, Mass. Nov, 1. [Convention date, 
Nov. 30, 1914. 

Where a pendulum 35 is maintained in oscilla- 
tion by an electro-magnet 34, it is arranged to 
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eo 
drive hands through a magnetic connection so that 
the pendulum may be removed and replaced for 
transport without disturbing the other parts. The 
train of wheels from the hands ends in a worm ¢, 
from the arbor of which extends a slightly inclined 
magnetic red a providing an eccentric pole N 


which revolves in the field of horseshoe magnets 
20, 21 on the pendulum rod 22. Fig. 4 shows 
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In a modifi- 


three phases of the cycle of action. 


FIG.2. 
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cation, one of the magnets is removed from the 
pendulum and made stationary. 





Feb. 28, 1917. 

15,714. LUMINOUS WATCHES, ETC. A. Jean- 
NERET, 51, Rue de Doubs, La Chaux-de-Fonds 
(Canton Neuenberg), Switzerland. Nov. 6. 
(Convention date, July 31.) 

A dial having the divisions and numerals lumin- 
ous in the dark is provided in the form of a flat 


FiIG.2. FIG,3. 





ring of paper, celluloid, etc., to be fixed upon 
the ordinary dial, and shaped parts of the same 
material coated with luminous composition are pro- 
vided to be fixed on the hands. 








Meeting Competition in the Big City 


(Continued from page 113.) 














credit and conducts no instalment business 
so that everything is sold for cash. Two 
watchmakers are employed the year round. 

A feature of the establishment is a large 
electric sign placed outside the store. 
Electricity is used for the illumination. 
The electric fixtures in the store are very 
beautiful and of artistic design. They con- 
sist of 18 large torch lights and as many 
crystal fixtures. The latter are shown 
over the show cases, of which there are 
about a dozen. In the optical department 
two optometrists are always in attendance. 

Besides these, the regular staff consists 
of one bookkeeper, two watchmakers and 
five clerks. A large street clock is also 
erected outside the store. Umbrellas and 
electroliers are sold in conjunction with 
the regular jewelry lines. Fountain pens 
are also carried in stock. This jeweler’s 
business card is printed on both sides of 
the paper, an original idea and a decided 
advertising advantage. 
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Connecticut Notes. 





Louis E. Le Winn, watchmaker and 
jeweler, has changed his address from an 
upstairs office at 9 Asylum St., Hartford, 
to a fine store on the ground floor. 

A man 47 years old was taken into 
custody one day last week by Detective 
Sergt. McAvoyal at New Haven, Conn., 
charged with the larceny of a pair of 
diamond cuff links from the Kirby Jewelry 
Co. 

John F. Smith, 157 S. Hanover St., S. 
Meriden, Conn., has been bound over to 
the next term of the Supreme Court on a 
charge of stealing $300 worth of silver 
from the Wallingford Co., Inc., Walling- 
ford, Conn. Smith worked in the plating 
room of the company and on March 24 he 
took $175 worth of silver anodes from the 
plating tubs and disposed of the same to a 
Boston pawnbroker. Smith pleaded guilty 
and Prosecuting Attorney M. T. Downes 
asked that bonds be placed at $1,000, 
which was agreed to. 

Charles L. Penfield died at his home, 49 
Randolph Ave., Meriden, on April 3 fol- 
lowing a long illness of tuberculosis of the 
throat. He was born in New Britain, 
Conn., and attended school in that city. 
About 28 years ago he went to Meriden 
and continued his education at the W. 
Main St. and Corner schools. Later he 
learned the trade of tool maker and was 
employed by the International Silver Co. 
and later by the Bradley-Hubbard Mfg. 
Co. Later he became associated with his 
father in the Penfield Mfg. Co. 

An expensively and stylishly attired 
young couple have victimized Bridgeport, 
Conn., merchants with a bad check scheme. 
The girl buys some article and the man 
presents a check on a New York bank 
bearing the name of the “International 
Brotherhood of Theatrical Employes, Lodge 
No. 1, New York City,” together with a 
letter on the stationery of the supposed 
brotherhood, advising him of the enclosure 
of the check for losses suffered on a train. 
Cash is asked in change and the scheme has 
worked every time so far. Among those 
who were swindled was a jeweler on Fair- 
field Ave., who cashed a bogus check for 
$28. No such brotherhood or trust com- 
pany ever existed. The police believe the 
scheme is being worked by an organized 
gang of swindlers throughout the east. 








Items from Here and There. 





K. A. Braman has opened a jewelry store 
at Tecumseh, Mich. 

The funeral of Robert Neuberg, who died 
at the residence of his daughter, Mrs. A. A. 
Thrift, 428 Minor Ave., San Jose, Cal., 
after a long illness, was held recently. Mr. 
Neuberg was connected with the jewelry 
trade for many years. 

Stricken with heart failure on the street, 
Benedict Maier, 65 years old, of 1142 
Springfield Ave., Irvington, N. J., died Sun- 
day night, March 25, in an ambulance while 
on the way to a physician’s office in Maple- 
wood: Mr. Maier was a native of Newark, 
and moved to Irvington a year ago. He 
was a diamond cutter by occupation. Be- 
sides his son he leaves four daughters. 
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Estabhshed in 1818 


Scrupulous exactness and precision characterize 
each succeeding step in the process of making 


Libbey Cut and Engraved Glass. 
That is one reason why Libbey has been the 
World's standard of excellency for nearly a 


Libbey 


‘The W orld 's Best y 


We cordially invite buyers in New York this S pring, to 
call and see our elaborate 7 in samples of new and artistic 


designs of Cut and Engrave Glass, at 1271 Broadway, New 
York City. 


Sample Room also at factory. 


The Libbey Glass Company 
Toledo, Ohio 


Trade Mark on Every Piece 
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Great Is the Power of Suggestion 











An Article Wherein is Shown the Specific Manner in Which Summer Hos- 
pitality May Be Stimulated by the Retail Jeweler Who Has Silver and 
Cut Glass Appointments to Offer for This Purpose. 





By Emma Gary Wallace 

















i you have never stopped to realize how 
great is the power of suggestion, do so 
now. The millinery stores start early to 
stimulate sales of hats of certain shapes 
with trimmings of certain colors, and be- 
fore many weeks have gone by, the streets 
are ablaze with these very colors, and 
every woman who can afford a new hat, 
is sporting one of the latest shapes. The 
silk manufacturers decide that pongee, 
shantung, or some other weave will be 
easy to get supplies of, and so they pro- 
ceed to declare that such goods will be 
stylish and proper. The buying public 
responds to the suggestion and it is difh- 
cult to get enough of the goods to sup- 
ply the demand. The same thing could 
be repeated endlessly in relation to modes 
in shoes, gloves, furniture, rugs, and other 
necessities and luxuries. 

But how about cut glass? Is it possible 
to promote fashions or styles or customs re- 
lating to its use? If it is, every retail 
jeweler can do his part in his locality, but 
the greatest success will only be achieved 
eventually by a joining hands of whole- 
salers and retailers intent upon popularizing 
in a broad and wholesome way, an appre- 
ciation of cut glass and its right use. Great 
is the power of suggestion and great is 
the power of organization, for the more 
perfect the organization, the more wide and 
persistent may be the suggestion. 


A Natural Development 

America is a comparatively new country. 
For years the pioneers were busy carving 
homes for themselves out of the wilder- 
ness. Even while they were doing it, the 
women were making their home as at- 
tractive and comfortable as they could with 
the means at their command. The love of 
the beautiful and the desire for the artistic 
Was evidenced in those days quite as 
strongly as it is now, only the means at 
hand were less. 

In my own home, I have the pressed 
glass cup plates of a pioneer ancestress of 
early colonial days. These cup plates were 
Teligiously used to save the home-spun 
linen from being stained when the tea was 
turned into saucer. These same cup 
Plates are the forbears of the cut glass 


coasters which are in use at the present. 

Hanging in an honored place upon the 
wall, is a mirror brought from England 
and imported from France in Mayflower 
days. The plate is bevelled even if yellow. 
The frame is in small, joined pieces, and 
the wider canopy at the top, dignified. 

But everything could not be brought from 
aiar in this manner, and there are pictures 
delicately shaded with pencil, set beneath 
glass and finished with home-made frames 
showing quaint resourcefulness. Cur fore- 
mothers rejoiced in having the best their 
circumstances permitted. 

The women of today are in no way dif- 
ferent. It is the province and duty of the 
retail jeweler who has choice articles which 
go to make up a refined home, to offer these 
to the people who can appreciate and 
afford them. 

Reaching the Level 

There is no doubt about it that articles 
of refinement tend to mental habits of re- 
finement, and mental habits of refinement 
encourage an appreciation of the finest and 
best in every line. Selling cut glass is 
not merely the passing over the counter of 
a tissue-paper wrapped article in exchange 
for dollars, part of which represent a profit. 
Back of it all should be the thought of 
service of a worthy kind. The home which 
is wholesome and has appointments rep- 
resentative of culture, will send the mem- 
bers thereof out into the world inspired 
to do their best, and never to be content 
with anything that is mediocre. 

The Case of the Small Girl 

A half-grown girl perplexed her mother 
to the point of distraction by her lack of 
attention to her personal grooming and 
the niceties of her toilet. Her finger nails 
were commonly dressed in mourning, her 
hair untidy, and her manners boisterous. 
Endless admonitions and no small amount 
of nagging accomplished nothing. Finally 
a wise woman suggested the presentation 
of a dainty manicure set and an attractive 
toilet service. The change was magical. 

The girl began to delight in caring for 
her nails and in keeping herself dainty in 
every way. In a short time her manners 
reflected the same spirit. As her manners 


improved, she lost interest in the com- 
panions of whom her mother had disap- 
proved. As she associated with those who 
were worthier, her ambition was fired and 
she began to study as never before. Her 
study brought her in contact with people 
and ideals of the choicest kind, and so she 
developed into a womanly, splendid char- 
acter whose influence was far-reaching in 
its effects. 

Surely the one who handles a beautifully 
decorated, crystal plate, the design on which 
represents patience, beauty, and artistic 
temperament on the part of the worker, 
must appreciate all that, and must help his 
customer to appreciate it, and once appre- 
ciation is born, there will be no question of 
the price. Why should not those who have 
ample of this world’s goods surround them- 
selves with beautiful things? If there were 
no one to buy exquisite paintings, produc- 
tions in precious metal and crystal, there 
would be no encouragement for the workers 
to produce finer and finer things. 

To Come Back to the Point 

But I started to say that in the early 
cays when life was such a serious matter 
and essentially primitive, customs were 
different. If people went visiting, it was 
for the day, perhaps unexpectedly. As the 
years have gone on, customs have changed 
and now our friends do not—unless they 
are very intimate—come to sit at our board 
unless especially bidden. But being a so- 
ciable people, we do love to have our 
friends drop in and have a cup of tea with 
us or a glass of sparkling fruit punch, or 
to enjoy cosy confidences over a delicious 
ice, daintily served on the porch on a warm 
day. 

Afternoon hospitality is becoming more 
and more the correct and kindly thing on 
this side of the Atlantic. 

Strange as it may seem, the average home 
is but poorly equipped to serve the aiter- 
noon callers who may drop in or stop for 
a rest and a chat when motoring past our 
door, 

Because the average home is poorly 
equipped, such cordial hospitality is in- 
clined to be troublesome, and so it is often 
omitted. If there is a tea wagon, a com- 
bination sandwich and olive plate, an iced 
tea set, a lemonade set, and the other little 
accessories for sugar, cream, lemon, etc., 
etc., the American hostess of today is de- 
lighted to offer of her good cheer to her 
friends, and with the offering of good cheer, 
a finer degree of friendship is cemented and 
a broader patriotism encouraged. 

It may seem like a far cry from after- 





(Continued on page 101.) 
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GEORGIAN 


This new pattern in the Georgian Style is prized by discriminating 
people for its permanent worth. 


We have incorporated the very spirit and feeling of the great mas- 
ters of the Georgian Period in thoroughly modernized glassware to 
meet the requirements of twentieth century ideals of utility and artistic 
conception. 


Pairpoint Period Productions readily lend themselves to the rooms 
of which they must form an harmonious part, and will become more 
imposing with the passing of the years. 


THE PAIRPOINT CORPORATION 


NEW BEDFORD, MASS. 
BRANCHES 


NEW YORK: 43-47 W. 23rd Street SAN FRANCISCO: 140 Geary Street 
MONTREAL: Coristine Bldg., St. Nicholas St. 
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Products for the Jeweler in the Glass and China Markets. 





A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and China 
and Metal Wares Now Offered by the Leading Manufacturers and Importers. 











‘Continued from issue of March 28.) 

N the goods illustrated this week are 
| shown some novel shapes in beautiful 
rock crystal cutting. The concern making 
these articles takes great pains in its work- 
_ manship and uses only blanks of the clear- 
est crystal. 

The five pieces shown in illustration No. 
4 are all unique in their way, those on 
each end being distinctly novel. The han- 


to display some of them filled with flowers. 
*x * * 

Now that Summer is almost here there 
will be an increased demand for water sets, 
lemonade sets or any vessels that will hold 
liquid refreshments. Illustration No. 26 


shows a cut glass jug with an entirely new 
conception in decorating which reflects an 
oriental touch. This jug also has the ad- 
vantage of not being quite as heavy as 























No, 24—NOVEL PIECES OF CRYSTAL WARE. 


dles on the article at the left are attached 

in a very odd manner and add very greatly 

to the value of the piece, while the article 

on the right hand side has a distinction all 

its own. The designs as applied are re- 

fined and appeal to those of good taste. 
x x * 


Another piece of engraved glass is. shown 
in illustration No. 25 and this epergne is 
a very delightful centerpiece for a dining 
table and is useful for flowers with long 




















No. 27—ATTRACTIVE ICE WATER SET. 


stems as well as those with short stems. 
The printed flower design is well thought 
out and placed in such a manner that it 
Shows up to the best advantage. These are 
very handsome for a jeweler to have in 
his store and more of them could be sold 
it the jeweler would only take the trouble 


some of the water jugs that have been 
popular in the past and are still popular. 
This jug is of liberal capacity and will 
form very suitable stock for a jeweler. 
* * 7K 
Another water set of a heavier type is 
shown in illustration No. 27. It has beau- 
tiful geometrical cutting with a very de- 
lightful floral motif on the upper part of 
the jug. The design on the tumbler is 
carried out in the same pleasing manner 
and is a new Offering this year. 
x x x 
Receptacles for olives, pickles, candies, 
etc., are always easily sold and can be ob- 
tained in such pleasing designs as those 
in Fig. 28 on page 101. <A _ jeweler 
will have no difficulty in increasing his 
sales in cut glass, should he display such 
items as the attractive nappies and com- 
port shown in this group. The floral de- 
signs on all three of these pieces are far 
above the average and show that the firm 
responsible for this work employs skilled 
artists. 
* a x 
Glass decorated with colors, with a 
liberal display of gold, has been extremely 
popular of recent months and many of the 
manufacturers are producing this class of 
ware for the particular benefit of the 
jeweler and the lines of goods that they 
are offering are right in line with the pres- 
ent vogue for bright colors. The two sand- 
wich plates shown in illustration No. 29 
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have refined cutting as well as the gold 
and floral design. The bands are of gold 
while the floral conceptions are in bright 
red, yellow and blue with vivid green 
foliage. In fact all of these pieces are 
decorated in the same manner and form 
a very bright spot on the white drapery 

















No. 25—AN ATTRACTIVE TABLE CENTERPIECE. 


ot a dining table. So popular has this class 
of ware become that the manufacturers are 
all running their decorating shops at full 
capacity in order to get the goods out in 
time for the Spring and Summer trade. 
It is advisable that jewelers should place 
their orders as early as possible. Jewelers 
are warned not to let the department store 
get these things first. 
x ok Ox 

Illustration No. 30 on page 101 shows 
the well known and much admired old 
Dresden design of decoration applied to 
china which in former days was controlled 

















No. 26—-CUT GLASS JUG AND GLASS. 


by the government and exclusively used by 
the Emperor and nobility. A piece of 
Dresden china was often presented to an 
ambassador from another nation as a spe- 
cial mark of esteem on the part of the 
sovereign. The delicate tracery of gold and 
the graceful wreathing of the flowers give 
this design a character entirely its own and 
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| 


= 


ue 





AUTEUR eee cee 0001 


BUHL. LLL LLL LULL ALCL LLL LL 


INVUUQUOEOOTUUSEUO TTT 0U 0 UEOOOGOTULE CATT 


] 


WANNLATUCTIIT 


| 


oe 


oa @mwG@ 6 @ 4.4... 


a2a2¢@¢44 & 







Three Pound size 
~ 1234” high to top of cover 
_ “51,” diameter at top of jar 


One Pound size 
1014” high to top of cover 
414,” diameter at top of jar 


AT VERY SPECIAL PRICES WRITE FOR THEM 


GEO. BORGFELDT & CO. 


NEW YORK CHICAGO SAN FRANCISCO BOSTON MONTREAL TORONTO 
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cognized for centuries all over 

= wet ‘he old Dresden decoration. 
The illustration 1s of a modern piece, 
decorated with this design, showing the 
work emanating from the studio of a 
famous Chicago decorator. The exquisite 
gold decoration and the beauty of the nat- 
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showing clearly that it is the case that the 
social fabric in large measure underlies the 
patriotic spirit. 

In Canada where so much splendid work 
has been done for the boys of the front, 
the women at home in the Canadian 
towns and cities have got together as never 

















No. 28—CUT GLASS NOVELTIES OF INTEREST TO JEWELERS. 


ural colorings are brought out into a won- 
derfully perfect copy of the famous old 
Dresden design. The shape of the vase, 
however, is not by any means what is 
usually seen in Dresden china, but is a 
modern vase both graceful and useful. The 
demand for wide-mouthed vases was the 
incentive that caused the designing of this 
particular shape. It is such delightful 
work as this that will attract attention to 
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No. 30—AN ARTISTIC CHINA VASE. 


a jeweler’s store if he will make the most 
of the advantages accruing from the han- 
dling of this class of ware. 








Great Is the Power of Suggestion 


(Continued from page 97.) 








noon hospitality and proper appointments 
therefor, to national defense, but I can show 
you that there is a definite relation. The 
women who respond to the calls for Red 
Cross service, Preparedness and Defense 
Leagues, are almost entirely composed of 
those who have taken some time for inter- 
course with their fellows and are ac- 
customed to mingling with other people in 
a social way. Calls for membership in 
Patriotic societies all over the country are 


before, have had knitting teas and aiter- 


noon affairs where they have worked 
tegether, enjoying refreshments, getting 


better acquainted, keeping their hands busy 
knitting socks, rolling bandages, etc., and 
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tainer for loaf sugar, like its silver counter- 
part, or the regulation sugar bowl and 
creamer. 

The summery idea is carried out by sand- 
wich plates, bonbon baskets with gracefully 
looped handles, and special sets for ices. 
The effect of such a service is indescribably 
refreshing when used on an open piazza 
with green or white willow furniture, grass 
rugs, and over-hanging vines and foliage, 
or it is delightful in the cool drawing room. 
with its fresh linen coverings, 

Who would think of offering a friend a 
hot chafing dish porch lunch on a broiling. 
July day? The weather and the season 
call for foods and drinks which are light 
and refreshing, and for a service which is. 
either delicate and fragile in nature like: 
fine china, or something suggestive of cool- 
ness because of its transparent nature, or 
a suitable combination of both. : 

Do not lose your opportunity to suggest 
to your customer through window display, 
1ie@wspaper advertising, and suitable indi- 
vidual appeal, that home hospitality is worth 
the best we can bring to complete the service. 
Every retailer who steps forward to a place 
of leadership, must be something of an 
educator in his own particular line, and 
the sooner manufacturers and retailers of 
individual lines join hands to make in- 
tclligent and educational suggestions, the 
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No, 29—EXAMPLES OF COLORED GLASS\VARE WHICH IS NOW IN VOGUE. 


ceming into a greater realization of the 
fact that the good of one is the good of all. 
Are You Doing Your Part 

What about a window display showing 
cut glass iced tea sets on a low tabouret 
or tea wagon’? The tea-pots are ample 
in capacity and squat in shape so as to 
permit the generous use of pieces of ice to 
keep the contained beverage deliciously cool. 
The cutting is rich and unusual. 

With this iced tea set, tall cut glass 
tumblers are used, little oblong or oval cut 
glass nappies for lemon, the new little con- 


greater will be the service rendered. Re- 
member, “He who serves best, profits most.” 








The bronze statue of Charles W. Post, 
which will stand in the public park in 
Battle Creek, Mich., was shipped from 
the foundry of A. Griffoul & Bros. Co., 
Newark, N. J., this month. The statue 
weighs a ton and its base dimensions are 
three feet by four and one-half feet. It 
is six and one-half feet high and was 
sculptured by John S. Gellert, South 
Orange, N. J. 
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A few of our up-to-the-minute 
Productions 


Many other attractive designs 
by well known artists 








Send for new Price List, in effect Jan. 1, 1917, 
and Illustrations 
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224—Coquette, 534 x 4 inches.......cccccccesecs 


136—Penitent, 7 x 4 inches..........-e8:. By E. 
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By Turton 
T. Quinn 


363—Electric Lamp, Cherubim Design (oo only) 
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Griffoul Co. 




















No. 220—Corinthian Bracket, 24% x 2% indhes 


























No. 174—Discobolus, 20 inches high..By Greek Sculptor, Myron 
The Standard : 
of Real 2 
Genuine Bronze 2 
| TRADE MARK REGISTERED = 
| : = 
. cena 2 
- MAIN OFFICES AND FOUNDRIES 2 
No. 30—Grandparents, 6% x 5 inches......++-+.++- By Peinhch amore ROOMS pee” = 
No. 4—Digger and Sower, 5% x 4 inches. socossee’ From Mullet 295 Fifth Avenue FACTORIES = 
No. 16—Angelus and Gleaners, 5% x 5% inches... .From Millet Mow Waske Newark, N. J. 2 
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Stouffer Company’s Fine China 


Popular and Profitable 
EMBLEMS IN CORRECT DESIGNS AND COLORS 
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A New Live Addition to Your Stock 


The Largest and Most Artistic Line of Emblem Plates on the Market Today. 
Applicable for all Occasions 


We execute any Fraternal or Class Emblem on Plates, Card Trays, Ash Trays, Cups and 
Saucers, Steins, etc. Guaranteed all hand work, pure coin gold. 
ORDER AN ASSORTMENT NOW of Plates, Trays, and Cups and Saucers for the 
approaching season. 
ON SPECIAL WORK send us a pennant or letter head showing class emblem in colors 


and we will gladly quote you prices. 





THE J. H. STOUFFER COMPANY 


IMPORTERS AND EXCLUSIVE DECORATORS OF EVERYTHING IN FINE CHINA 
Studio and Show Room: 3225-3231 Calumet Ave. CHICAGO, ILL. 


/EEEEqeeEqEqqEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEE 


GQ 








THE JEWELERS’ 


Che 
Cime 























CIRCULAR-WEEKLY April 11, 1917. 











Uh Agana TH 
‘: 


=f ME DAL ™. 


for VAS ee 
Bud GOLD MEDAL 


= =$r ee —— 
gO EAI LS #% 
= 











Have a prize exhibition in your own store. 

All our goods are finished with the same care 
as those which were granted the highest award at 
the Panama-Pacific Exposition. 











Write for further particulars. 





Cuthill Cut Glass Company, Middletown, N. Y. 























SIGMA BEAUTIFUL HOLLAND WARE 


GOODS 


items for Rich coloring, exceptional shapes, sample package con- 
EASTER taining 24 pieces including candle sticks, baskets, com- 


ports, bowls, handled nappies, pitchers, ash trays and a 
lantern. All most popular and useful articles. For $33.00 


No. 911 Txi the lot. 





Damascus 














10 in. $5.55 Doz. PLATEELBAKKERIJ ZUID-HOLLAND 
12 “ 670 “* GOUDA, HOLLAND 
—— E. TORLOTTING 
No. 909 Sigma 35-37 W.23dSt,  ~ —~—Ss NEW YORK, N.Y. 
6 in. $3.70 Doz. 
8 “ 4.70 “ 
| mm» 10 “ 555 “ ; ; 
Ne 90914. 1000 The Manipulation of 
. 7 
T.B. CLARK & CO., inc. Steel in Watch Work 
No. 911 Honesdale, Pa. A Manual of Modern Methods 
pi New York Salesroom By JOHN J. BOWMAN 
COX & LAFFERTY, 1140-1146 Broadway 64 Pages -  * : . ' : . / $.50 
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No finer line of decorated glass has ever been offered at 


such reasonable prices. All decorations are of studio work- 
manship, hand painted by competent artists on the glass from 
the best U. S. makers, in rich gold and exquisite colorings. 


The IDEA is absolutely controlled and is very different and 
original. 


A sample order will convince you at once. 


Be the first in your city to get this line 


JOHN J. HINES 


25 West Broadway NEW YORK 


ns Sd 


NON -TARNISHABLE FLANNEL 


For Silverware,Watch Cases, Cutlery, Bags and Rolls 


WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 
Mack & Levy Co., Inc., 2-4 Bisecker Street 





























Buy Rubber Bands Direct 
Save 50% 











Price in 1 ib. Lots, $1.95 per Ib. 
Ae iT) 5 66 fi) $1.65 an 
All Sizes—Red Rubber Bands—f.o. b. your address 
Our Red Rubber Bands are in use by Largest Jewelers Everywhere Because They Do Not 
Tarnish. For Quotations on Larger Quantities and Yearly Contracts Write for Special 
Prices. Our Bands are Fully Guaranteed, and being made of Pure Rubber, we contend 
are the Best Bands on the Market for Jeweier’s use. Further, they are Stronger and 
More Elastic. The Big Buyers are using them. Why Not You? Order Today. 
THE INTERLAKE RUBBER CO., Rockefeller Bldg., CLEVELAND, 0. 
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The Buyers’ Directory 


Price, 50c. The Jewelers’ Circular Pub. Co., New York 











Save Time 
and Money 


The experienced workman who 
is extra hard to please in files will 
stop short of nothing but the best. 
He will always 


Use 
NICHOLSON 


EXTRA +QX.- Fi FINE 


Swiss Pattern Files 





Over 50 years’ experience, as 
well as special study of jewelry 
workers’ needs, enters into the 


Every NICHOLSON fie is rig- 


idly inspected for temper and cut- 
ting qualities before it is wrapped 
in our rust-proof paper, boxed 
and sealed. 


YOUR DEALER CAN 
SUPPLY YOU 


Write for “FILE FILOSO- 
PHY”—A 50 years’ edu- 
cation on files in an hour. 
Sent FREE on request. 





"BY INVITATION 
MEMBER OF 





NICHOLSON FILE CO., Providence, R. I. 
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~ South Bend Wate bes 


j —known by 
this band of 
Purple Ribbon. 
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An Ideal Watch for 
Presentation Purposes 


You can sell more hundred-dollar 
watches if you'll keep your eye open 
for presentation business. 


Whenever a gift is being sought for 
an employe, a public official or a prom- 
inent man in any walk of life, suggest 
a fine watch. 


Nothing makes a finer tribute of 
esteem than a high grade South Bend 
Chesterfield in solid gold case, appro- 
priately engraved and in handsome 
gift box. 


We know of jewelers who sell a lot 
of these watches by catering especially 
to this business. 


They get the jump on the other fel- 
low by always carrying a few of these 


fine watches in stock, ready to make 
prompt delivery. 


We show above the latest addition to 
the Chesterfield line. 


A beautiful Frodjam shape, hand- 
made, 14K. solid gold case, plain pol- 


ished only, in beautiful massive wooden 
box. Furnished with the following 12 
size Extra-Thin South Bend Chester- 
field Watches. 


No. 92431—with 21 jewel 5 position 
movement, retailing at $100 and cost- 
ing you $117 list. 

No. 92419—with 17 jewel 3 position 
movement, retailing at $75 and costing 


you $94 list. List prices subject to 
Jewelers’ Circular key. 


SOUTH BEND WATCH COMPANY 


17 STUDEBAKER ST. 


SOUTH BEND, IND. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
JEWELERS’ Crrcutar regarding any advantageous 
device or plan which they are utilizing in con 








nection with their business. 
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“Stackers” in War and “Slackers” in Business 


How They Block the Way of Others to Success. 

















ey used as a war term in 
Great Britain, seems to define very 
fitly the class unwilling to bear their share 
of the burden of the country. These men, 
though ready to profit by what the fighters 
do, ready to enjoy the immunity from at- 
tack, secured by the sacrifice of the lives of 
others, are unwilling to risk their own 
precious lives. 

It seems to me that Great Britain has no 
monopoly of the slackers, and that the term 
has its fitness in application to some men 
in business life as well to some of military 
responsibility. 

A salesman, as well as a citizen subject to 
military duty, may be a slacker, and though 
his neglect or refusal to do his duty may 
not have as serious results, may not affect 
the safety of his country, still the results 
are important. 

They affect the safety and the success of 
the business he represents, because a force 
made up of slackers would soon allow a 
business to go into bankruptcy. The man 
who does only what he must do, who looks 
out only for his personal interest in the 
most selfish way, who is willing to sit back 
and let others produce the revenue that 
means profit, is a millstone about the neck 
of the management. 

The salesman who is a slacker may sell 
enough goods to hold his job, but that 
seems to be about the limit of his ambition. 
He wants to keep his position and he 
realizes that he must do some work in 
order to retain it, but he recognizes no 
need for going further than that. He ex- 
pects a raise in his pay some day, of course, 
but he expects to get that as a reward for 
long service. 

Results signify but little to this type of 
man, save in their direct relation to ‘his 
own advantage. The slacker is looking out 
entirely for Number One. 

Of a certainty the business slacker is 
really doing himself more injury by his 
attitude than he can do his employers. He 
is making himself into a failure as a man 
and as a salesman, but he never seems to 
realize this, or even to think about it, and 
the methods available for calling it to his 


attention are not quite as pronounced as 
those used by Great Britain in getting after 
the unwilling males of the United Kingdom. 

Just what satisfaction there can be in 
business life for a man who is a slacker 
I never could quite make out. He does not 
have any real pride in the success of the 
organization; he simply thinks he has when 
things go to please him. He has no ap- 
parent ambition of his own, no apparent 
desire for personal success. He might re- 
sent it if you told him he was a supine, am- 
bitionless creature, but what else is true? 
The man who is ambitious certainly will 
not be a slacker. 


And that type of man must be lacking in 
a sense of justicc and fairness, because he 
is willing to let others do the work that 
keeps the concern going so that he can hold 
his job, which is really profitless. 

The sooner the slacker gets out of the 
way and allows some live man to take his 
job, the better it will be for the whole 
store. The slow men and the slackers in 
the selling force keep down the total sales. 
They prevent anything like the establish- 
ment of a record. They hold back the ef- 
fects of the advertising by refusing to take 
advantage of the prestige and the demand 
created by publicity. They sit tight on 
their policy of quitting when they have sold 
just enough goods to pay the day’s ex- 
penses, and to make sure they will not be 
discharged for absolute neglect of duty. 


It is easy enough to see what will happen 
to a jeweler who:gets a Jarge proportion of 
slackers among his salesmen. He will go 
to the wall. The slacker is an enemy to 
success in any business. He is a constant 
drag upon it. Not only does he rarely pull 
his own weight, but the rest have to pull a 
little of it for him, and they feel there is 
no need in their working their heads off 
just to help pay a nice salary to a man who 
will not do his part. 

Any man who is not a positive help to a 
business is certainly a hindrance. There is 
no satisfactory or successful halfway posi- 
tion in the matter. We either help pull or 
we ride. The man who will not help pull 
ought not to be allowed to ride. He ought 


to be dumped off at the first available op- 
portunity. 

A man who is a slacker may be in an 
important department, just holding and get- 
ting enough business to make it appear the 
department is profitable and that he is earn- 
ing his salary. The business that could be 
developed in that same department by a 
live, energetic man at the same expense 
would not only be a wonderful help in the 
growth of the whole business, but the sales 
would be an inspiration to the rest of the 
force. The man who is satisfied to get 
just enough business in a department that 
might produce a splendid surplus, ought to 
be put somewhere where he would be com- 
pelled to scratch gravel to get the living he 
is so anxious to have and so unwilling to 
work hard to secure. 

I don’t know whether or not it is worth 
while to try to make a slacker ashamed of 
himself. It almost seems that if he were 
the kind to be affected in that way, he 
would ginger up and-get busy without being 
shamed into it. 

One obvious slacker in the sales force is. 
very likely to result in the development of 
others. The natural human tendency is to 
follow the line of the least resistance. If 
there is a constant temptation to let up and 
do less, some of us are going to yield to 
that natural tendency. If we see another 
fellow who is apparently successful in hold- 
ing his job while not working half as hard 
as we do, while doing just enough to keep 
on the payroll, we gradually and almost 
insensibly come to feel that we are making 
a mistake in working’so hard ourselves. 

Thus the presence of slackers in the force 
is an element that tends to make more of 
the same kind of men and to create discon- 
tent. 

A slacker, bear in mind, is something 
more than just a man who does not do 
much, who takes the position of “let 
George do it!” He is a man who knows 
what his real duty as a member of the 
organization is and yet has so little sense 
of shame, so little sensitiveness to shame, 
that he openly takes the slams that come 





(Continued on page 111.) 
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gLGIN PRIDE 
GUARANTEED 
PERMANENT 


ABSOLUTE 
SAFEGUARDS 





ELGIN 





EMPIRE 


25 YEARS 


WATCH CASES 
BEARING THESE GUARANTEED 


suweeo | TRADE MARKS |( RAMONA) 
20 YEARS a 20 VEARS 


GOOD WATCH CASES 











eG INNER 








ILLINOIS 


WATCH CASE CO <MON ITOR> 








mAPOLEON | GUARANTEED 
GUARANTEED 10 YEARS 6 YEARS 





Illinois Watch Case Co. 


Factory at ELGIN, ILLINOIS 


: 15 Maiden Lane 704 Market St. 904 Heyworth Bidg. 
New York City San Francisco, Cal. Chicago, Ill. 
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Making Good in the Jewelry Business 
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A Series of Interviews with Successful Retailers 
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No. 6 


HEN you consider for a moment that 
W the jewelry business is universally 
regarded as a trade of luxuries, you will 
then appreciate that it is no small — 
to create effective — ar that wil 
i e annual receipts. 
ied the very first fundamentals 
of any concerted move to stimulate a par- 
ticular business, are to counteract the gen- 
eral impressions current among the pur- 
chasing public, that jewelry should only 
be worn by the more affluential element of 
people and to try to show them in a specific 
way that at least certain pieces of jewelry 
should be placed in that class of articles 
that are considered absolute requisites to 
one’s personal apparel. 

For the sake of illustration, let us con- 
centrate our attention for a moment on a 
watch. It does not take a great deal of 
arguing to convince a person that a well 
regulated “time-keeper” will increase his 
personal efficiency. As a matter of fact, 
‘t is very hard now-a-days for a modern 
man or woman to get along wtthout a 
watch. So much for that! Now then, 
the first thing to consider after the watch 
has been bought, is a chain, which will un- 
doubtedly minimize the possibility of the 
watch being stolen or otherwise lost—in 
other words, the chain is purchased as a 
protection. 

In the Summer, when a man discards 
his heavy vest, his thoughts turn to a, fob 
or lapel chain to replace his Winter “Wal- 
demar,” and so we have tied up three ar- 
ticles which are very closely allied and 
which have been proven: could hardly be 
termed “luxurious.” 

On the other hand, the average man 
would not dare to tie his cuffs up with 
shoe-strings and accordingly, cuff buttons 
must be taken into consideration—surely 
as a necessity! A man wears a scarf pin, 
not alone because it enhances the attrac- 
tiveness of his cravat, but more especially 
because it keeps his tie in order and is a 
matter of comfort to him. On special oc- 
casions, requiring formal evening dress 
shirt, studs and the like must be used and 
so on down the line, you can pick out arti- 
cle after article through which you can 
approach a customer from the standpoint 
of something necessary rather than a lux- 
urious jeweled ornament that might simply 
appeal to his aesthetic taste. 

Of course the average person will say 
that he can live just as long and just as 
happily without a diamond ring as he can 
with one, but isn’t it a true fact that the 
man that walks into a dining car or public 
cafe with a so-called “sparkler” on his 
finger, has the satisfaction of seeing every 
pullman porter or waiter go out of his way 
to render service to him? It’s the old story 
once again of diamonds and jewelry denot- 
ing “prosperity” and the fact holds good 
just as much now-a-days as it did in the 


diamond cu fflinks from the Kirby Jewelry 
barian tribes were judged in regards to 
wealth by the amount of beads and ber- 
ries with which they adorned themselves. 

Aside from this phase of the thing, the 
sale of diamonds can also be effected by 
concentrating upon the thrift or invest- 
ment appeal, which can be handled from 
any number of different angles. One in 
particular that is worthy of attention is the 
agreement to exchange at any time any 
stone that has been purchased at its full 
price for a larger stone. 


Of course, these are general principles 
that can be applied to any business, but 
when the business is of an installment or 
credit nature, then an entirely new side 
light must be thrown on the proposition. 

In this connection, the very first thing 
that we attempted to do was to dissociate 
our particular establishment from the mere 
credit or installment class. Realizing that 
there is a small percentage of business 
houses doing business on a charge account 
basis of such a character to influence and 
prejudice the general public against that 
character of business, we created new 
standards to which we aspired and concen- 
trated our entire energies in that direction. 
We modulated, to an extent, the fifty-cent- 
a-week idea to “accounts invited” or some 
equally delicate phrase and emphasized the 
point of personal contact and_ service 
through series of educational advertise- 
ments that were run in the daily news- 
papers. We did all in our power to over- 
come this prejudice that we knew to be 
unjustified and found that it did not take 
very long before the public responded to 
our appeal. 


In line with this thought of “service” 
we instituted a number of years ago, what 
we have termed, a Service Department, 
composed of a number of personal repre- 
sentatives who confine their efforts ex- 
clusively to selling jewelry within the limits 
of our city, with the added privilege of 
placing the goods either on a cash or charge 
basis. This department was primarily cre- 
ated for the convenience of that particular 
class of people who feel a hesitancy about 
coming direct to a credit house for their 
jewelry needs and yet could be very easily 
approached and sold within the privacy of 
their homes or places of business. This 
Service Department has been one of the 
important factors in our business success 
and it may be interesting to know that we 
do practically 80 per cent. of our annual 
business through this medium. 

We direct quite a bit of attention to the 
men that are represented in this depart- 
ment and hold regular meetings from time 
to time, in charge of a competent sales 
manager, at which time, we exchange 
views with our men and afford them an 
opportunity to express their own opinions. 
At these meetings, we outline methods of 
approach and submit to the men various 
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ideas that we believe will perfect their sell- 
ing ability. We also cooperate with them 
to every extent possible in the way of pro- 
viding sales helps and at consistent inter- 
vals send out direct mail matter and other 
advertising data to their various customers. 
These men are under a security bond with 
us and work on salary and commission 
basis, the salary being based on a certain 
quota of goods that we stipulate they must 
sell. They are not restricted in any way 
and are more or less free agents in re- 
gard to the class of business that they 
tackle. Some of the men see fit to spe- 
cialize on certain particular classes of trade 
—such as the firemen, street-car men, rail- 
road conductors and engineers, mail car- 
riers, etc., while others prefer a house-to- 
house or business canvass. 

We have one man on our staff who con- 


.centrates his appeal to the theatrical people 


and has succeeded in opening accounts with 
most of the renowned people in the profes- 
sion. Of course, the character of work 
that he does is a bit different from the 
methods employed by other salesmen, and 
in his activities he depends upon the dis- 
tribution of souvenirs and other dainty lit- 
tle articles calculated to appeal to feminine 
taste to secure the good will of his patrons. 
During the warm Summer months, when 
the regular theatrical season of the city is 
at a standstill, this man establishes an office 
in one of the leading hotels in New York 
and makes a record business out of what 
would ordinarily be three months of apathy. 

Of course, the advertising that we do 
plays an important part in our success and 
our annual appropriation is based on a per- 
centage of 3 per cent. of our gross business. 
We have a man that devotes his time ex- 
clusively to taking care of the various pub- 
licity stunts that we create from time to 
time and in writing the newspaper adver- 
tisements that appear consecutively each 
week of the year. We are staunch advo- 
cates of tying up our advertising with the 
seasons and concentrating attention upon 
those particular departments of the busi- 
ness that might be affected by climatic con- 
ditions. 


For instance, the dreary mornings of 
February offer wonderful possibilities for 
pushing the sale of alarm clocks. March 
winds make broken lenses and the optical 
department a fit subject to discuss. Dur- 
ing April we usually run a mammoth dia- 
mond ring sale significant of that month’s 
June brings us face to face 
with graduation time and June brides and 
so on, each month a different subject is 
chosen through which we attempt to force 
sales. As a general thing, we hold an anni- 
versary sale once a year at which time we 
distribute appropriate souvenirs to our cus- 
tomers, incidentally creating a feeling of 
good will which is paramount in our minds 
at all times. 

The window displays come in for a big 
share of our attention. Aside from the 
fact that we try to make their general ap- 
pearance conform with the particular sales 
that happen to be current at the time, we 
also see that the displays are changed regu- 
larly and that new articles of jewelry are 
constantly being shown. 

About a year ago we installed a multi- 
graph equipment on the top floor of our 
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*‘America’s Leading Jewelry Auctioneer’’ 
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JAMES L. HAND new’‘vor: 


Jewelers with an exclusive clientele, as well as those specializing in the 
more popular lines, have been quick to recognize the lasting value of the 
“Hand Auction.” Refined, legitimate methods ever prevail. The objec- 
tionable features of the old time auction are entirely eliminated. Hand 
offers full protection to the jeweler and an assurance of a personalized 
selling service of unusual power. A “Hand Auction” will be a factor in 
enhancing your prestige, and in advertising your business. If you are 
skeptical, my copyrighted illustrated book is yours for the asking. In it. 
about one hundred jewelers tell of their “Hand Auction” experience. 
Hand has no goods of his own to sell under your reputation. He has con- 
ducted sales under the supervision of the United States and Canadian 
courts, for Banks, Trust companies, Receivers, Trustees, Executors and 
for prominent members of the National Jewelers’ Board of Trade. Have 
conducted the sales of the largest and finest jewelry stocks ever sold at 
auction in America. Am assisted at each auction by a distinguished 
jewelry auctioneer of great talent. Will call on you at your place of 
business without obligation on your part, if you desire it, furnish cash, 
and render any honorable assistance. 






































Telephone—1624 Cortlandt 


of the United States 








14 Maiden Lane, New York 


A. J. COMRIE 























The Leading Jewelry Auctioneers 


COMRIE & BROKAW 


Our Methods Are a Guarantee Against Loss 
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RELIABILITY — EXPERIENCE — SALESMANSHIP 


We have the evidence to prove that we have conducted the largest sales ever held in this country for leading Mer- 


chants, Banks, Receivers and Trustees. 


When you want the best, and a guarantee of assured success, write or wire us. 


14 MAIDEN LANE . . . . 


- NEW YORK 














JOHN AUSTIN & SON 


Gold, Silver and Platinum 
Assayers, Refiners and Smelters 


74 and 76 Clifford St., PROVIDENCE, R. |. 


We Do Our Own Smelting 

















| Trad e- M arks of the Jewelry and Kindred Trades 


The Jewelers’ Circular Pub. Co., 11 John St., New York 





















The Most Celebrated 
Jewelry 


Auctioneer 
in the World 


DAN I. MURRAY 


3 Maiden Lane, New York 
440 S. Dearborn St., Chicago 
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Storekeeping Department. 


_O—— 
store which we use steadily to print various 
tittle forms which we have originated, with 
the idea of creating a spirit of good will 
hetween our store and our customers. As 
a tangible illustration of the character of 
printed matter that we use, we are submit- 
ting a congratulatory message which we 
sent out in the form of a card containing 


the following words: 


ISHING YOU MANY HAPPY 
™ RETURNS OF THE DAY 
Cordially, 
John Smith & Son, 
44 Carter St., Squedock. 











We instruct our sales people to secure 
from our customers the dates on which the 
birthday occurs of as many of their friends 
as possible, and in this way we have worked 
up quite a large list to whom we are daily 
sending out these cards. You would be 
surprised indeed to know the response that 
we have been able to get through them. 

We do not let any gathering or conven- 
tion of people slip by unnoticed without 
bringing our store to their attention, either 
through a letter or an attractively printed 
circular, calling attention to our merchan- 
dise from a gift standpoint. We usually 
supplement any remarks we make with a 
notice somewhat along the following lines: 


A THOUGHT TO BEAR IN MIND 


To those good Elks who, when this great 
Convention is over, will find pleasure in taking 
home with them some token of remembrance to 

dear ones, allow us to suggest this 
thought: 

“Clothes go out of fashion—Novelties 
pass out of vogue, hat styles last only 
a short time, handkerchiefs wear out, 
sweetmeats are eaten and forgotten, 
flowers wither and die, but........... 
DIAMONDS Last Forever.” 

We do not overlook the accumulative 
value of a satisfied customer and direct at- 
tention to this feature through a little intro- 
ductory card containing wording of this 


character : 


“ONE GOOD TURN DESERVES ANOTHER” 


This business is a permanent business and 
founded upon permanent customers. Not to Sell 
but to Serve is the idea actuating every effort 
in this great jewelry establishment. 

If our dealings with you have been pleasant, we 
ask you to “Pass the good word along,” with an 
assurance that your kindness is warmly appre- 
ciated by 

Your Humble Servants, 
JOHN SMITH & SON. 


In the same manner we make use of an 
addressograph equipment and each month 
send out a notice in the form of a printed 
postal card to a selected list of our cus- 
tomers, calling attention to any sale we 
happen to be running at that particular 
time. We have found this to be very ef- 
fective and it has been an important factor 
in cementing the relationship between our 
firm and customers. 

For our optical department we recently 
created a character figure whom we have 
called “Mr. I. C. Well,” and which has 
been properly copyrighted in the United 
States Patent Office. We feature this fig- 
ure in all of our optical advertising and his 
pleasant face and genial disposition have 
lured many new customers to our store. 

But, in the final analysis, we can attribute 
our success in a great degree to the store 
service that we have always maintained. 
“Not to sell, but to serve,” is the thought 
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that prompts our every movement. Money 
consideration alone plays a small part in 
our dealings with our customers. It is to 
please them that we bend forth all of our 
energies; to treat them courteously, satisfy 
their desires and send them away thor- 
oughly satisfied. That is the goal of our 
ambition ! 





Slackers in War and Slackers in 
Business 





(Continued from page 107.) 








his way rather than do the thing he knows 
he ought to do. 

So a slacker is a hard man to handle. 
He does not respond to the appeals that 
influence others. Appeals to his loyalty do 
not influence him. Appeals to his sense 
of duty go right over his head. He has no 
sense of duty. Appeals to him to make 
him want to do what his fellows are doing, 
to make him want to work with them and 
for them, get no response. Apparently the 
selfish side of him is the only vulnerable 
point. He must be made to earn more by 
needing more or by being paid less for 
what he already does. 

If I had a slacker working for me in a 
department I knew ought to be producing 
much more business than he was securing 
there, I would take a chance of losing him 
rather than continue to lose business I 
ought to have. I would ginger him up or 
let him go. 

I fail to see just wherein it is any loss to 
let a slacker go if there is anybody to put 
in his place. The sooner he becomes a 
slacker in somebody’s else’s force, the 
sooner I am likely to get a real worker on 
my force on the job he was neglecting. 
Some slackers will be helped merely by 
knowing that they are being watched and 
are in danger of being fired. 

When the manager has a number of 
slackers on his force to be gingered up, he 
has a discouraging proposition facing him. 
They do not respond to his efforts. They 
are a cold proposition, a wet blanket on 
the efforts of everybody who tries to de- 
velop any enthusiasm. 

The only kind of talk that will show re- 
sults with them is of a sort that would not 
be fair in appealing to the live members of 
the force. The slacker requires individual 
treatment. We might be able to spare time 
to give it to him if we were sure he would 
respond to it to a profitable degree, but he 
will not. The most he will do will be to 
exert himself to make you think you have 
influenced him. In other words, he does 
everything with his eye on the pay check, 
with the thought in mind that he will make 
it look as if he were doing his duty, while 
not coming any nearer doing it than is ab- 
solutely necessary. 

So, while slackers with us are not the 
life and death problem that Great Britain 
has found them, still they are a problem 
that affect the life and death of the busi- 
ness with which they are connected. Great 
Britain must cure them of the slacking, 
must compel them to come up to the 
scratch. We are better off. We-can fire 
them and take on men who are not troubled 
with the slacker’s tendencies. 
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Individualizing One’s Business 





Written expressly for THe Jeweters’ CIRCULAR 
by Ropert Francis NATTAN. 


PECIALTY dealers can hold their own 
by differentiating and individualizing 
their business, as was brought out by the 
writer six years ago in an address given be- 
fore the American National Retail Jewelers’ 
Association, at Richmond, Va., and on 
other occasions in “Practical Publicity for 
the Retailer.” This same thought has been 
well expressed in the very interesting ad- 
dress of Henry Knott at the recent con- 
vention of the Massachusetts Retail Jewel- 
ers’ Association, printed on pages 120-121 
in the issue of April 4. 


The jeweler with creative ability can 
make up new designs for his own concern 
and he can sell these at a good profit be- 
cause they are different and exclusive. Not 
only the jeweler, but every so-called inde- 
pendent dealer, the shoe man, the hard- 
ware man, the grocer and all the others 
must devise original plans by which to 
meet the competition of the big stores. The 
jeweler has, however, advantages because 
of his opportunity to individualize his busi- 
ness by doing original creative work and 
giving expert “specialist service” in his 
watch and jewelry repairing department. 
The advisability of making a daily memo- 
randum of “out of stock” articles which 
customers call for has been emphasized 
time and again in THE JEWELERS’ CIRCULAR. 
This will tell you what people want, and 
that is what every retailer should carry in 
stock. It will help you in getting the right 
slant on the public’s ever-changing de- 
mands. 

A small retail jeweler started in business 
in a city near New York about 15 years 
ago with little capital and hard competi- 
tion. He was a good watchmaker and un- 
derstood jewelry designing and repairing. 
Besides this equipment he had business 
sense. From a small beginning he has built 
up a very satisfactory trade, which he at- 
tributes largely to his persistent advertis- 
ing and the fact that he differentiates his 
business. He sends out every month about 
1,000 circular letters, written in a way de- 
signed to individualize his firm. The sea- 
sons and holidays throughout the year al- 
ways give him an advertising occasion. 
And, important among other things, is the 
fact that he keeps records. Records guide 
a business as the steering gear guides a 
ship. His system of records in his depart- 
ment of optometry is notably efficient. The 
public likes to deal with men who know 
their business and the quickest way to get 
this knowledge is through business records. 


Do not ape the advertising methods of 
another concern. Every retailer should 
have his own definite business policy and 
write his advertising accordingly. Why 
use another man’s illustrations or copy any 
more than you would wear another man’s 
clothes? Every business that has succeed- 
ed has had its own fixed advertising and 
merchandising plans. 


Initiative and originality have differen- 
tiated it from other concerns and have 
compelled the attention of an unwilling 
public. 
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Little Lessons in Storekeeping. 





Written expressly for The Jewelers’ Circular by A. E. Edgar, 
Author of “How to Advertise a Retail Store.”’ 
































(Continued from issue of March 28.) 
Making More Money on Smaller Stocks 


ie the capital invested in a business is only 

$5,000 and the business done each year 
is $15,000, the capital is turned over three 
times—selling price is used in this case. 

While there may not be a standard for 
the merchant to strive for—a standard set 
by experience—he has a standard in his 
own establishment. Let him always strive 
to make the current year a better and more 
profitable one than the previous one. If 
he can accomplish this his standard will 
never fall below what it should. 

Try getting more business on less stock 
this year and see if at the end of the year 
you have not made more money. You are 
sure to, if you employ your capital rightly 
—and take more discounts. 

In one store one year it cost the firm 
$600 for bank loans. That was an expense 
—it took a lot of sales to overcome that 
handicap. A few years later the stock was 
reduced—the discounts earned were $900. 
This meant that there was no $600 expense 
to be met before there could be a net profit, 
but that there was a surplus to be added 
to the net profit of $900. This change 
made the business a profitable one, where 
before it had been only paying its own 
way—$1,500 to the good. 


Locality Co-operation Increases Business 
Every merchant in a small town or 
city is face to face with the problem of 
holding the trade at home—of keeping 
it from going to the large city, or mail- 
order house. The merchants in the out- 
lying districts of the larger cities have to 
fight to get some of the trade they should 
have—because the tendency is to trade in 
the larger stores, downtown. 

This is not only something to think of 
as going to take place. It is already taking 
place—these merchants are getting some 
trade, but the large stores get the cream 
and the smaller ones the skim milk. 

What is more, the tendency of the cus- 
tomer to trade away from the home store 
is increasing and the local merchant is 
feeling the burden more and more each 
year. . 

Can anything be done? 

The writer believes a lot can be done— 
he believes that the merchant is largely to 
blame for this state of affairs. Too long 
has the merchant drifted along the stream 
of business—too long has he followed the 
lines of least resistance. Too long has he 
shut himself up in his own shell and 
thought he was a very busy man—that he 
was managing his own business, when as 
a matter of fact he has been allowing things 
to drift just where the current of outside 
influences have carried him. 

There is more business to be done. 
There are more profits to be made. There 
are new customers to be served. Are they 
to be allowed to go to the bigger stores— 
or to the mail-order houses—or are they 


‘more behind it. 


going to be brought into the local dealer’s 
fold? 

How can this trade be secured? 

One of the best ways for the local mer- 
chant to tackle this question is to find out 
the attraction the distant store has for the 
local purchaser. He should study very 
carefully the lure of the larger stores. 
What is it that attracts the local cus- 
tomer? It can’t all be attributed to one 
cause and the answer found in the old 
saying, “Distant fields look the greenest.” 
While there is something in this, there is 
What is it? 

Let us analyze the reason for a customer 
going to one store in preference to an- 
other and see if we cannot find the reason. 

The largest store is likely to have the 
largest stock—the most varied. The cus- 
tomer believes that she can do better where 
her choice is not restricted. There is a 
great deal in this, but the merchant who 
freely offers to procure for her anything 
she wants that he has not in stock, can 
overcome this to some extent—if he will 
do so freely and at no additional cost to 
his customer, or the loss of too much time. 

The large store can sell at lower prices— 
so the customer believes. This the mer- 
chant knows is not true. He can meet this 
by showing how low rents, light expenses 
and good management on the part of the 
local merchant will enable him to sell as 
cheaply as the big store. 

The big store uses leaders to entice the 
customer downtown. The local merchant 
cannot meet these very well—except “as 
leaders” in his own store. He can offer 
to sell any article in his store at the day’s 
advertised price—at the other fellow’s price. 
But as soon as the leader is withdrawn in 
the downtown store, it should be withdrawn 
in his. By being absolutely honest in this 
matter with his customers the smaller store 
merchant can hold his local trade to some 
extent. Will it pay? It will pay, even 
though occasionally the merchant sells some 
line at cost—or at a loss. This will ad- 
vertise his store in as good a manner as 
it will advertise the large store. Leaders 
are advertising lures—they are as good for 
one store as for another. 

The big store is more attractive; there 
is more life; there is more to see there 
than in the local store. This we believe to 
be the real lure of the big store. People 
like to trade at a successful store. They 
like to get into the crowds. They like tc 
see many goods, to inspect many lines— 
that they have no intention of purchasing. 

How is the local merchant to meet this 
element in the scheme of retail buying? 

He should make his store more attrac- 
tive. Easily said, not so easily done. 
Agreed! But we can make the effort. 

First of all, put more lines on display. 
Use more price cards. Have more bargain 
tables. Some jewelers shudder at this. 
“Bargain tables? Why, my business is an 
exclusive business.” All right, continue to 
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be exclusive. This is for the progressive 
jeweler—the one who is not so dyed-in-the. 
wool conservative that he cannot move 
without consulting “Hoyle.” 

Bargain tables! Not the kind we usually 
visualize, with a mob of frantic shoppers 
pulling everything to pieces—and buying 
very little. That is what the smaller local 
merchant has to contend with—that is what 
his customers want. He should come as 
near that as he can without cheapening his 
store—without losing prestige. 

He can get together a lot of lines that 
he can sell at one price. He can add a few 
lines of a higher price that he wishes to 
clear out. If he puts these on a bargain 
table—we use the word “bargain” because 
the public will use it, and because we want 
the public to use it—if he puts these on a 
table and places a conspicuous price card 
indicating the price for the choice, he gives 
his customers something to look over— 
and something to purchase other than what 
they intended to buy when they entered. 

If this is made a feature of the business, 
and the selections and price changed fre- 
quently, customers will call for no other 
purpose than to inspect the bargains of- 
fered at that time. Score one on the store 
downtown, or in the large city. 

By making it possible to show more 
lines, and making the showing more at- 
tractive—in the way the customer wants 
it to be attractive—the merchant can in- 
crease his business. 

The jeweler can do very little alone, how- 
ever. He must look for assistance in 
creating a larger local interest among his 
customers. 

The jeweler’s customers are also the cus- 
tomers of the butcher, the grocer, the hab- 
erdasher, the dry goods store, and so on 
all along the line of merchants in the block. 
This being so, is there not a lot of waste 
effort in each individual trying in a feeble 
way to get a community interest in his 
own particular store? Each merchant is 
trying to reach the same people with his 
message, which is, “Trade with me.” Sup- 
pose they combine and all yell at once, 
“Trade with us!” What would happen? 
Something more than noise, I’ll bet you. 

When the merchants realize how much 
their interests are in common, a beginning 
has been made. Petty jealousies and sus- 
picions must be cast aside. The local mer- 
chant himself must be loyal to his com- 
munity before he can expect his customers 
to be so, or before he can expect co-opera- 


tion among his neighbors. 
(To be continued.) 





Points on Advertising 


PisHING without bait is business with- 
out advertising. 

If you don’t advertise your business, the 
sheriff may. 

Mind your business, and put others in 
mind of it. 

Every advertisement 
some hit everybody. 

Put a plain story in print—flourishes in 
the waste-basket. 

You can speak to friends, but must ad- 
vertise to strangers.—Ex. 





hits somebody; 





See original advertisements for May and 
June in issue of April 18. 
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The Diamond—April’s Birthstone 





Written expressly for The Jewelers’ Circular 
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E diamond, the peer of all gems, 
T is the birthstone for April. In this 
fact lies the jeweler’s opportunity. He 
should think diamonds, he should dream 
diamonds, he should talk diamonds, he 
should advertise diamonds, he should 
show diamonds—and he should sell dia- 
monds. 

Tust how much of his knowledge the 
jeweler should tell the prospective buyer 
of diamonds may be a mooted question. 
In the mind of the writer, he should tell 
enough to make the prospective buyer 
appreciative of the value of the article 
being offered for sale. 

The jeweler should find out as early 
as possible in the demonstration of his 
wares if the prospect has any prejudices 
for or against certain stones. As an in- 
stance, a customer once said to a jeweler, 
“IT want a Brazilian diamond; they are 
better than the African.” This was a 
prejudice that had to be overcome by 
the jeweler who had but few Brazilian 
stones in his possession, but who had a 
great many African of the finest water. 

He overcame the prospect’s prejudice 
by a fair and square exposition of the 
diamond, showing the tests and telling 
her how to judge a diamond. He told 
her that the value depended entirely 
upon its brilliancy, proportion, the style 
of cutting and the perfection of the stone 
in connection with its size. He gave 
the following classification of colors: 
Blue, fine blue white, blue white, white, 
silver cape, fine cape, second cape, fine 
bywater, second bywater, off color, light 
yellow, yellow, fine light brown, brown, 
dark brown, darkest brown and gray. 

He told her: “It is almost impossible 
for the average jeweler to distinguish 
between these grades unless he has 
stones with which to compare them and 
classify them. These stones are all class- 
ified by the diamond merchants, but I 
go further and reclassify them accord- 
ing to stones in my possession which I 
use for testing the correctness of the 
classification of the diamond merchants.” 

He then proceeded to show how the 
transparency of diamonds was divided 
into three degrees. Those of the first 
water, free from all imperfections, en- 
tirely clear. Those of the second water 
were shown to be perhaps just as clear 
and transparent as the first water gems, 
but that there were slight defects in that 
flaws, clouds and spots could be distin- 
guished in them. Those of the third 
water sometimes were very fine and 
limpid, but injured by many material 
faults, or the color was on the gray, 
brown, yellow, blue or green order. 

He then showed how the cut of the 
stone gave it value and told why some 
Stones had to be cut in a certain way 
while others were cut in better propor- 
tions. 

By educating that customer so that 


she could judge the diamonds for herself 
that jeweler made a customer of her. 

This knowledge given to other pros- 
pects would be worthless as far as mak- 
ing an impression on them and reaching 
a conclusion of the sale. These will 
rather value the associations of the dia- 
mond than anything else and depend 
entirely upon the honesty of the jeweler 
to give good value. 

In such cases'a few stories of the 
fortunes made in diamonds, a few out- 
lines of the characters and lives of the 
great diamond kings will do more to 
keep up the interest and create a desire 
to possess so strong that it is finally 
merged into a resolve to buy. 

Anecdotes of the peculiar circum- 
stances in which certain diamond mines 
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were found, of who owned them, of the 
terrors of war and famine and murder 
that have been brought about by them, 
etc., while uninteresting to some, make 
the easiest point of contact in others. 

Telling a customer how to distinguish 
the imitation diamond from a real gem 
is good business; showing her the differ- 
ent tests is even better. 

The diamond salesman who _ talks 
knowingly of diamonds in_ technical 
terms to a prospect that does not un- 
derstand them seldom gets across with 
much of a sale. Reduce all such tech- 
nical terms to common understandable 
language and the customer can follow it. 

The diamond is perhaps the most 
sought-after gem of all. Being the April 
birthstone, it should be pushed now and 
many sales made. 





Meeting Competition in the Big City 





THE jeweler in the large city frequently 

has many more obstacles to overcome 
than the man in the small town and conse- 
quently must keep active in devising ef- 
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STORE OF J. RUNDBACH, 2232 THIRD AVE., NEW YORK. 


were found are always well received. 
Take, for instance, the discovery of dia- 
monds in South Africa. Details of how 
O’Reilly found children playing with 
what were supposed to be worthless 
pebbles and which his quick eye told him 
were diamonds. 

The tale of the manner in which this 
same O’Reilly found the famous. “Star” 
in the hands of a Kafhr witch-doctor and 
gave him all he possessed in the world 
for it and on the same day sold it for 
$56,000, together with some of the par- 
ticulars of this gem, will bring the 
jeweler and this class of prospect into 
better accord and help selling. 

Replicas of the largest and most fa- 
mous diamonds can be used to secure 
greater interest. Tales of how these 


fective selling methods. Mr. Rundbach, 
2232 Third Ave., New York, whose at- 
tractive store is illustrated above, does 
not find local department stores a formid- 
able form of competition because he caters 
to an entirely different class of trade and 
sells an exclusive line of merchandise. He 
has been in business about 40 years and 
his present store is 30 ft. long and 100 ft. 
deep. The furnishings are of mahogany. 
Each show window is 12 ft. long, 10 ft. 
high and 4 ft. deep. He displays a general 
assortment of attractive jewelry and kin- 
dred lines. Just before the holiday season 
he sends out booklets, folders and other 
forms of direct advertising. As a side 
line he finds cut glass very desirable, of 
which he sells considerable. He gives no 


(Continued on page 95.) 
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Wadsworth Watch Case Co. 


| Factory : Dayton, Kentucky 
NEW YORK CHICAGO 
15-17-19 Maiden Lane Columbus Building 
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Jewel Setting 





Translated expressly for The Jewelers’ Circular from the French of Mons. A. Boudra, 
in La France Horlogére. 
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DO not pretend to furnish, in a treatise, 

the example and the detailed explana- 
tions of the practician, because jewel set- 
ting is a specialty that can only be learned 
properly directly from a master. 

This article is intended for the numer- 
ous repairers who have not learned jewel 
setting. With their aid those who wish to 
apply themselves may acquire, not exactly 
the skill of the specialist, but at least a little 
knowledge by which the watches will cer- 
tainly benefit. 

- In high class watches setting should be 
done on the lathe; but in watches of or- 
dinary quality—and they are by far the 
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more numerous—the setting may be done 
by hand, according to the custom very 
general among repairers, provided, how- 
ever, that certain precautions are taken to 
work carefully. 

Let us first consider setting by hand. I 
shall take up the treatment in the lathe 
afterwards and especially for re-shaping a 
setting. 

Replacing a Jewel.—The French jewel- 
setter calls a drilled stone a “hole”; the 
repairer says: “a ruby.” 

The first case consists in removing a jewel, 
without spoiling the setting. A piece of 
peg-wood is used for this purpose, the 
length of an ordinary punch. The end 


that presses on the stone should be filed 
flat and as large as the jewel. A little oil 
is applied above and underneath, in the 
hope that it may find its way between the 
jewel and the setting and facilitate the 
slipping out; if mecessary, heat slightly. 
The bridge is placed on a hole in the 
bench or on a small, low tube, made up of 
a scrap of brass perforated and turned 
very smooth on top. Then, placing the 
peg-wood punch perpendicular on _ the 
jewel, strike it several slight blows with a 
hammer. In operating in this way, we 
may quite frequently remove a jewel intact, 
without splitting, even a garnet; but, never- 
theless, it is advisable to take the follow- 
ing precaution. If we are dealing with a 
sunken hole—bridge jewel, third wheel or 
center wheel—the peg-wood is held ver- 
tically. If we wish to remove a flat jewel, 
such as a plate jewel, the peg-wood is in- 
clined slightly in every direction, so as to 
cause it to describe, at the end struck by 
the hammer, a circle, at first small, then 
gradually enlarged; we thus avoid the 
peg-wood pressing on the center of the 
stone, which is the thinnest part and con- 
sequently least resistant. 


When the jewel has been removed, it is 
necessary to open the setting. This is a 
somewhat delicate operation in third wheel 
and center wheel bridges, where the set- 
ting is of but slight depth, the setter wish- 
ing to open it as much as possible. Un- 
questionably, a jewel is removed much 
more conveniently and more neatly on a 
lathe; besides, it remains perfectly cen- 
tered. 

In operating by hand we can obtain, 
from the supply houses, special tools. I 
know of but one kind that is to be recom- 
mended ; it is, however, hardly to be found, 
It consists of a pincer, split into three, 
opening concentrically by the entrance of 
one point at the center of the pincer. This 
point is the extremity of a rod tapped into 
the body of the tool, the other end having 
a milled head. This tool, however, has 
one slight fault, like all the others, that is, 
it is not polished. It is really necessary 
that the tool which removes the jewel 
should be polished. 


It is easy to make tools of a simple and 
convenient pattern. I show them in Figs. 
1 and 2, which differ only in the incline of 
the little flat surface at the end, intended 
to turn down the setting. 

They are of steel, the ends are tempered 
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hard and polished. The little surface 
should be finely polished and very smooth, 
but the polish must be obtained on a dia- 
mantine buff stick, that is, a buff stick of 








felt loaded with diamantine to polish dry. 
The angles are thus rounded and there is 
no danger of cutting the metal. 

At least four tools are required of each 
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Purchase Precious Metals 


for Cash 


Collect everything about your store or your shop 
that contains gold, silver or platinum, and is not 
salable otherwise, and send it to us to be refined. 
For the fine gold contents of your scrap, polishings, 
waste, filings, sweeps and “dead stock,” we are 
paying $1.03 per dwt. 


| We Assay and Refine Anything That Contains 


We 





Gold, Silver or Platinum 





Instruct us to assay your shipment, the minimum 
charge for which is $1.00, and receive in return 65c. 
per oz. for its Sterling or Coin Silver contents. 




















Look Around and Bundle Together Everything That Isn’t Paying You a Profit and Ship It to Us Today 
CONLEY & STRAIGHT, 236 Eddy Street, Providence, R. I. 


These are the prices we 
pay you promptly 
















Send direct and save the Jobber’s 


Profit 
per dwt. per dwt. 
6Kt....24l44c. 16Kt....66c. 
8 Kt... .33c. 18 Kt... .74c. 
10 Kt... .41c. 20 Kt... .82c. 


12 Kt....49%6c. 22Kt....90c. 
14 Kt... .58c. 24 Kt... . $1.01 


Old Silver at market quotations 
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Yes, why should you give your refinings to us? 
Because—we have been in business for over 30 years. 
Because—we give prompt returns. 

Because—our charges are reasonable. 


AND 


BECAUSE—with our modern methods and equipment 








FIDELI Watchmaker $16 
Lathe Motor 
Starts and stops and controls the 
speed with the treadle. Also is 
reversible. Saves half the current 
of a constant running motor. 

Comes complete with treadle, belt, etc. 
Price, $16.00 


FIDELITY ELECTRIC COMPANY 
Lancaster, Pa. 





















olicy—ACCURACY, 


we are prepared to give you the highest value for your 

material. Wherever there is value we will find the full AVERS STEEL AND 
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The lagre Corps of Skilled Engravers Has Made This House Famous All Over America 





PROMPTNESS and SATISFACTION. 


George M. Baker srr.ce's. "provide, x1 


91 Page St., Providence, R. I. 











The remarkably speedy service bridges great distances. 
The small dealer has the same price advantage as the large. 
Send for latest styles and prices Weddings and Cards. 


The Prentice Engraving Co., 212N. 13th St., Philadelphia, Pa. 
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al tools should have strength, for it 
sometimes necessary to employ great 
ure in some nickel movements, where 
the settings have been: left very thick. They 
may, therefore, be made with half a foot 
of steel of 35 to 45 dixiemes in diameter ; 
or they may be made shorter, with a piece 
of steel of 25 to 30 dixiémes, which are 
then attached to handles. . 

These tools serve to open the settings 
and also to close them. They are opened 
by the back of the tool, that is to say, by 
the rounded part; the flat part, as I have 
already stated, being used for closing. 

We may also use, especially for closing, 
the pattern represented in Fig. 3, which 
does not differ from the preceding types 
except in the little surface, which instead 
of being flat, is hollowed. This surface 
should be smoothed and polished with the 
aid of a steel pin with a diameter of about 
a millimeter more than the diameter of the 
jewel to be set. For large jewels this 
difference should be at least 15 dixiémes. 
The polish is soon affected by use; it is, 
therefore, necessary, before using it every 
time, to pass the end over the diamantine 
buff stick. 

It is best never to use these tools dry; 
a little oil materially lightens the work. 

To open a setting it is best to raise it 
little by little, in order to avoid breaking. 
Two or three turns of the tool are neces- 
sary. Of course, it must be opened as 
nearly concentrically as possible. The 
thickness of the jewel should not be adopted 
only to the depth of the setting, it should 
also be selected with regard to the shape 
of the movable part. Where a piece is 
intended for a raised setting before being 
set by hand, its diameter should be such 
that it is free, without play. 

After the jewel has been selected of the 
proper thickness, it is recommended, be- 
fore putting it in place, to oil the inside of 
the setting. In closing it we commence by 
forcing the jewel to its seat, working with 
the sharpest tool, Fig. 1. Then the setting 
is bedded with the least sharp tool, Fig. 2. 
[t is really necessary that the setting closely 
envelops the jewel, since there is the risk of 
its getting loose sooner or later, and every 
watchmaker knows that a loose stone is 
a cause of stoppage. 

However, all the jewels should not be 
equally closed. The hardest and the thick- 
est stones should be closed more than those 
that are soft and thin. It is a knack ac- 
quired by experience, that of determining 
what pressure should be exercised on a 
setting, according to whether it is a ruby 
jewel or a garnet jewel that is being set, 
a convex hole or an escapement hole, a flat 
jewel or a semi-convex balance jewel. 

The expert setter can see, by a single 
inspection, of the entire form of the set- 
ting, if the jewel is properly enclosed and 
set. But the repairer who has not this 
trick of seeing at a glance, must, neverthe- 
less, assure himself that the stone that he 
has set is not loose at all. For this purpose I 
recommend the use of a pin brass rod 
of 15 to 18 dixiémes, one end of which is 
softened and filed to a long point. This 


soft point can be introduced without danger 
into the smallest holes of the least hard 
stones. 


In trying with the aid of this 
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point to displace the store, the oil that has 
been introduced into the interior of the 
setting will betray the least movement that 
the garnet or the ruby may make. 

I have said that the stone should be 
selected of suitable diameter and _ thick- 
ness. A supplementary explanation is 
given as to what governs this thickness. 

What should determine the thickness? 
In principle, as regards working, it is the 
height of the setting, otherwise spoken of 
as the depth of the jeweling. However, 
considerations independent of the esthetics 
of setting may also prove a guide to the 
repairer. On the one hand, the shake of 
the movable part, especially of the third 
wheel and the center wheel; on the other 
hand, the slight distance there must neces- 
sarily be between an escapement jewel and 
its end stone. 

It is possible, as a fact, to correct a bad 
shake by setting, according to the condition, 


Fie. 4. 





a jewel that is a little thinner or a little 
thicker; in this latter case, it is true, the 
angle of the stone must be a little sharper 
or the stone must be slightly convex on the 
inside in place of being flat. As to the 
distance between an escapement jewel and 
its end stone, it is necessary, so that the 
oil, in order to remain, can collect at the 
end of the pivot in the hole and on the end 
stone. In carefully executed pieces, this 
localization of the oil is assured by the 
shape of the jewel hole, which is slightly 
arched on the side of the end stone. The 
oil thus remains in the reduced space at the 
point at which it should be and it remains 
localized owing to a slight natural force, 
that is a property of capillarity. 

Besides this theoretical reason, there is 
another more practical, and one too often 
overlooked by repairers. If an end stone 
touches an escapement jewel it will cause 
it to split by the pressure it will exercise 
upon it. Now, it often happens that a 
jewel projects beyond either the surface of 
the bridge or especially the plane of the 
hollow in the plate. If, in such case, the 
repairer places a piece of a thickness prop- 
er to the depth of the jewel, it will be of 
the same thickness as its predecessor and 
the defect remaining the pressure of the 
end stone will cause this stone to split 
as it had split the other. 

It is necessary, therefore, always to take 
this condition into consideration. An es- 


capement jewel should be of such a thick- 
ness that it is not quite level with the 
bridge or with the hollow in the plate. It 
is equally essential that the recession is 
very small; a half dixiéme, at most, other- 
wise capillarity will not take place. 

To appreciate this recession of the stone 
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before closing the setting a little tool is 
used, easy to make and which is shown in 
Fig. 4. It is made of a plate of hardened 
brass, 2 millimenters thick. Its other dimen- 
sions are approximately, in millimeters: 
length, 30 to 35; greatest width, 15 to 20; 
least width, 4 to 6. We should have at 
least two little rulers of this kind, differ- 
ing in width at the bottom. In use, it is 
placed almost vertically on the bridge or 
the hollow and caused to slide, passing over 
the stone. If it is in recession, however 
little it may be, an opening, very readily 
perceptible, separates the stone and the 
ruler ; if on the contrary, the stone projects, 
we can see just as easily that the ruler 
touches the jewel and leaves an opening on 
each side. 

It is indispensable that the short stop, at 
the end of the ruler, is a straight line. 
To ensure this, the small faces by which it 
is determined must be strictly level. 

(To be continued.) 








A Natural Sun-Clock 





W HILE the ordinary sun-clock indicates 

the time with the aid of a gnomon 
that casts a shadow, there is in Switzerland, 
a sort of natural sun-clock in which the sun 
itself, without the intermediation of a 
gnomon, tells the time, but it must be ad- 
mitted, only twice a year. The inhabitants 
of Muehlehorn, on the Walen Lake, are in 
a position to observe this natural phe- 
nomenon. Towards the south there rises 
the rocky Muertschenstock. Owing to its 
breadth and height it deprives the resi- 
dent of Muehlehorn, during the noon hour, 
during some weeks even for the entire day, 
of the sun’s rays. On the other hand, one 
day it makes what might be termed a the- 
atrical appearance. At the crest of the 
mountain and not much below its summit 
there is what is known as the Stockloch, a 
tunnel-like cave, that breaks through the 
rocky wall of the mountain at a height of 
1,865 meters above sea level, just in a direc- 
tion that enables the sun to shine through 
the hole onto the people of Muehlehorn, 
if they happened to be passing the opposite 
end of the Stockloch. 

This phenomena, which is exactly the 
opposite of an eclipse, occurs twice a year, 
on Feb. 2 and on Nov. 8. The Muehlehorn 
people, anxiously looking forward to 
Spring, await the spectacle on Feb. 2 with 
particular interest because after that the 
sun rapidly mounts higher and higher and 
soon remains visible at noon, above the 
place. On Feb. 2, the sun appears at 2 
o'clock and on Nov. 8 at 2.30 in the after- 
noon, behind its peephole, where it remains 
visible only for a few moments. Of course, 
it is governed by actual solar time, so that 
the time equalizing table has to be used 
if it is desired to ascertain from its ap- 
pearance the mean local time. The people 
of Muehlehorn must, therefore, add on Feb. 
2 about 14 minutes, on Nov. 8, about 16 
minutes, if they wish to correct the reading 
of their collossal sun clock. 








Joseph Alpert, a jeweler at Elmira, N. Y., 
was in Hornell recently seeking a place to 
open a pawn shop and jewelry store. Mr. 
Alpert wished to locate on Main St., but 
found no suitable store. 
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Long Cramp Fancy Settings 


Series 41 











Blancard § Zo, luc. 


Gold Settings, Galleries and Findings 


96-98-100 Maiden Lane 
New York City. 


April 11, 1917. 





HINTS FROM HERPERS 











THE ABOVE DESIGN PRODUCED WITR 
OUR MATERIAL. 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 
SETTING MAKERS 


i8 CRAWFORD ST. NEWARK, N. J. 


























LUMA] 


MEANS 7) wanew LUMINESCENCE 





The Standardized action: foams Luminous Compound 
Made by the original 
American Radium Producers 





“Luma” Dial at night 


Use ““LUMA” for YOUR luminous dials and 
obtain the HIGHEST degree of luminescence 





Prices of various grades and method 
of application sent on request 





Radium Chemical. Company 
Forbes and Meyran Aves., 


Pittsburgh, U.S. A. 














If you want A Good Mainspring 
why not use The Best 


Black Shield Mainsprings 


Per Dozen $1.25 
Per Gross $13.50 


SWARTCHILD & COMPANY 


WORLD’S LARGEST WATCHMAKERS’ AND 
TEWELERS’ SUPPLY HOUSE 


29 E. MADISON ST. CHICAGO, ILL. 




















A. ROBINSON & SON 


149 Canal Street, NEW YORK 


Gold, Platinum and Silver bought, refined and for 
sale. Shipments of scrap and sweepings invited. 

















STEEL DIES, HUBS & STAMPS 


For Badges, Medals, Buttons, Jewelry, Silverware, 
etal Novelties 


600 Steel Knurls, Stamping, Expert Hardening. 


Schoder & Lombard Stamp & DieCo., Inc. 
251-253 Canal Street, New York 


Hydra 





HYDRAULIC PRESS WORK| 
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